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WEBSTER 


...a name you 
Can depend on Tor 


QUALITY 


How do you illustrate quality? We think you do it by show- 
ing a skilled craftsman a man with more than 40 years 
experience in preparing fine duplicating supplies — at work in 
the Webster plant. 


The experts at F. S. Webster Company use only the finest 
materials — gathered from widely separated points around the 
world — to supply you with duplicating products you can 
depend on for uniform quality. 

Your customers will be pleased with the consistent per- 
formance of Webster carbons and inked ribbons. They'll like 
the high standards of quality that Webster maintains for all its 
products—and they'll remember and ask for the Webster name. 


Sell the profit line 
Sell 


WEBSTER 


CARBONS and INKED RIBBONS 


pany, 13 Amherst St 
ster warehouses in New York « 
« Pittsburgh « San Fra 





(ward Do 1qn 


... tomorrow's office today! 


A great achievement by Haskell . . . a great name in office 
steel! A truly classic ensemble! Desks, Tables, Credenzas 
and Cabinets—all the pieces needed for today’s coordinated 








grouping. Rare beauty and executive efficiency .. . on a 
budget price level! Nothing like it anywhere . . . 
— ; a at its modest cost. Write for colorful brochure. 
a 












AC-6830 
: Credenza 
68x18 














New, Selective 
Locking Mechanism 








“Round Corners—Viny! 
Molding—Textelite Top 





AD-6403 
Executive Desk 
60x30 

















Adjustable, Anodized 
Aluminum Legs 


Write for new ee ls 


‘vo na roraretie P. 0. BOX 5273 © PITTSBURGH 6, PA. 


NEW YORK SHOWROOM 
440 Park Avenue, South, New York 16 
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SWELCY ... good chair 


to do business with! 














@ Seat your customers in the deep- 
foam comfort of this handsome 
Cosco “Director” executive chair. 


Seat slope, and angle and contour 


of seat and back, are scientifically 
engineered to provide maximum 
comfort and freedom from fatigue. 
Height and spring tension of tilting 
seat are adjustable. Seat and back- 
rest tilt together. This spectacular 
Cosco chair lets you pocket full 
profit on a volume seller at only 
$59.95. It’s fit seating for a man 
of standing... a mighty good chair 


to do business with. 


HAMILTON COSCO, INC. 
COLUMBUS, INDIANA 
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28-STA, $67.95 
($71.95)* 








Model 28-TA 
Executive Chair 


$5995 


($63.95 in Zone 2)* 





r) 
| J 








) | ) a 
ee a 
= [—| Sezmy 
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25-S, $42.95 27-LA, $39.95 23-LD, $19.95 Comparable values 
($46.95)* ($43.95)* ($21.95)* in settees, sofas, 


Chairs, tables. 
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OA? Exclusive 


Underwood and Olivetti Fusion Makes Available 
Complete Line for Agents, Dealers 


Underwood and Olivetti of America have been fused cor- 


porately into one 


cible of design, financing and marketing. This merger became 


effective July 1. 


What does this fusion signify to the office machine dealers 


of the United States ? 


“It means that the most complete line of office machines 
ever offered by a single company is available to the dealers 
who can qualify,” declared Guido Lorenzotti, executive vice 
president of Underwood Corporation, in an exclusive inter 
view with Clarence O. Schlaver, managing editor of OFFic! 


APPLIANCES. 
The executive continued: 


“We are not trying to jump from two companies to one 
over night. We are not attempting to kill one organization, 
but instead are multiplying the existing organization. Thus 
we have this formula with x (products and enthusiasm) 


added: 
"O + U 
New Underwood.”’ 


Soft-spoken Mr. Lorenzotti, one of the executive dynamos 
in the new organization, was met in his offices at 1 Park 
Ave., New York City. He displayed for the first time to a 
member of the business press the new Summa-Prima adding 
machine (to be introduced at the NSOEA convention next 


' 
Underwood (¢ orporation 


Underwood now becomes O 4 U -4 x 


in the cru 


September) which is typical of the expanded U-O line 


“What is your distribution plan?” 
we asked Mr. Lorenzotti. He ex 
plained: 

“It is to back all of our distribu 
tion of machines better than we have 
done in the past. 

“Now, we have two great names 
working for us Olivetti and Un 
derwood — Underwood representing 
‘tradition’ and Olivetti ‘progress 

“We have created for the dealers 
a better line of appliances and Un 
derwood machines which are more 
saleable to the American public 


Distribution Widens 
“With such a line of products 


r 
coupled with those made abr 
Olivetti, we must think of wider dis 
tribution. Thus, we are reorganizing 
the Underwood branches the exclusive 
agents. We must have the branches for 
prestige.” 


vad by 


Mr. Lorenzotti continued, “We can 
assure the dealer of a profit through 


our advertising and institutional help 


6 


“There will be room for all 
Olivetti dealers, the Underwood peo 
ple and others all made possible 
through the new breadth of our line.’ 
Would marketing changes be 
made? The executive explained 
Naturally, we will make some 
realignment of sales territory, just as 
we have changed the product cate 
gories. It will be necessary to have 
additional coverage if we are to create 
an immediate impact on the market 
Where we have branches, they will 
work in co-operation with former 


here branches do 
temporary 


Olivetti dealers 
not exist, we will set up 
dealers 

Often times, we will be able to 
ofter present dealers an exclusive 
agency franchise 

It will be possible for an Under 
wood agent to become an Olivetti 
lealer and for an Olivetti dealer to 
become an Underwood agent 

These people who sell and servic 


office machines are important to us 


Guido Lorenzotti displays new Summa-! 
soon to be available for sale by office 





> 


rima adding machine 


machine dealers 


Basically, it will take time to deal 
with each individual and to set up 
the final stages of the franchises 

“We don't want to kill by multi- 
plying. We want to respect the peo 
ple who have worked for years to 
promote a nam« the future lies in 


working together 

Trial Use Stressed 
Mr. Lorenzotti then spoke of his 
concept of selling as having many 
machines out on trial, not on the store 
shelves, but in the customer's offices 
something which must be donc 

with the manufacturer's help 
Thus, the Underwood organization 
is being remade into two divisions, 
one an agency division and the other 
a branch division. This is a transition 


period and Underwood is training a 


large staff of men to work with agents 
and dealers. Franchises are being 
evaluated 

All products manufactured by Un 


derwood will have the Underwood 
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rd 
ume only and all imported lines will 
bear the Underwood-Olivetti name 
The new U-O image emerges in 
this togetherness. In order to speed 
up the reorganization and _ insure 
close liasion between the field organ- 
ization and the home office, a new 


igency division has been formed un- 
der the leadership of Max Friedmann 

Enthusiasm Spreads 
During this period of change, 
ghts are burning late at 1 Park Ave 
Inderwood offices in New York 
ity, and at the Olivetti offices near 
y where Dr. Edward De Robert and 


others have important roles. President 


li 
l 
( 
b 


of Underwood, Ugo Galassi, who set 
up the first Olivetti sales organization 
10 years ago, and Mr. Lorenzotti are 
working an 18-hour day and their en 
thusiasm has spread to the former 
Underwood organization. One of the 
officials told this editor: 

They have asked us to work 
shoulder to shoulder in developing 
this new Underwood-Olivetti com 
bination. Mr. Lorenzotti is personally 
acquainted with many dealers through 
years in the East and Mid-west with 
Olivetti, when he drove many thou 
sands of miles, from dealer to dealer 
They need have no fears about his 
fairness or his ability to know the 
situation which exists while an organ 
ization is being built up 

These are exciting times and each 
of us in the former Underwood organ 
ization feels we have a part in the 


rebuild ng 
Available to Dealers 


lust what will be available to the 


dealers in the “open line” ?: 

The new Summa-Prima adding 
machine. This will be a 10-11 capac 
ty, credit-balance, rotary-print, eight 
pound ichine, hand-operated on a 
new principle whereby the machin« 
loes the work on its back stroke with 


out pressure from the operator 


Lettera 22 portable typ 

Wi 
The Studio 44 compact typ 

_ 
| Underwood supplies line of 
irbon paper, ribbons and other prod 

p rfected 

Mi Lorenzotti stresses that the 
irket ror these open line dealer 


will have full pront 


Tl franchised Underwood ag 


will | ible to sell the dealer line 
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Portable Typewriters—from a light- 
weight compact portable to a semi- 
standard manual machine, some manu- 
factured by Olivetti and some by Un- 
derwood 

Standard Typewriters—in varying 
carriage widths and with a large as- 
sortment of type styles and pitches, 
manufactured by Underwood. 

Electric Typewriters—in varying 
cartiage widths and types and with 
special attachments for business uses. 
In addition, a proportional spacing 
machine is under test and is expected 
to be released during 1960. These ma- 
chines are both manufactured by Un- 
derwood 


Adding Machines—from small light- 





Underwood-Olivetti Integrated Product Line 


weight manual and electric models to 
fast operating large capacity machines 
having automatic positive and nega- 
tive multiplication, some manufac- 
tured by Olivetti and some by Under- 
wood, 

Printing Calculators—with single as 
well as duplex registers, manufactured 
by Olivetti 

Accounting Machines—from simple 
two register models to complex eight 
register models all with direct sub- 
traction, some manufactured by 
Olivetti and some by Underwood, 

Supplies—a full line of carbon pa- 
per, ribbons and miscellaneous sup- 
plies, manufactured by Underwood and 
Olivetti 








Electrasumma adding machine. 

Muitisumma 22 multiplier. 

Underwood Touchmaster II man- 
ual office typewriter. 

Underwood Documentor electric 
typewriter. 

Divisumma 24 _ single-register 
printing calculator. 

Tetractys double-register _ print- 
ing calculator. 

Accounting machine line of auto- 
matic posting machines, the Audit 
102, 413, 502, 513, together with 
Underwood Model M which has been 
produced in Hartford, Conn. and 
currently is being retested. 

In addition, these franchised dealers 
will have available from the Sund- 
strand factory in Brighton, England 
the Postmaster 92 posting machine, 
the Sundstrand 11-140P electric add- 
ing machine and the Postmaster 92 
adding-listing posting machine. 

Merged July 1 

Effective July 1, Underwood and 
Olivetti organizations were officially 
merged. Just previous to that date, 
both Underwood sales agents and all 
Olivetti dealers received this state- 
ment from either Underwood Pres- 
ident Galassi or Vice-president Guido 
Santi of Olivetti Corporation of Amer- 
Ma 

“IT am sure that you can visualize 
the problems which will arise in 
merging these two organizations. On 
the one hand there will be available 
to each and every sales office, agent 
and dealer a materially broader line 
of products than he has ever before 
had the privilege of representing. 

On the other hand there will be 


a substantially greater number of 
sales representatives than existed in 
the past. I believe that each member 
of both the Underwood and Olivetti 
organizations realizes that it is physi- 
cally impossible for a complete study 
and allocation of territories to be 
made before the effective date of the 
proposed merger. We visualize that 
it may take us several months before 
we are in a position to evaluate each 
situation. This delay will give you 
the opportunity of reviewing your 
position in view of the expanded 
product line which will be made 
available to you.” 


Galassi Comments 


Significant, too, is the statement of 
President Galassi: 

“We have stepped up our sales ac- 
tivities not only here in America but 
also in foreign fields. Our exports 
from the United States were greater 
during the first six months of this 
year than they were during the entire 
year 1959." 

This interview took place but a 
few days before the purchase of 
Olivetti Corporation of America for 
1,200,000 shares of Underwood com- 
mon stock was approved at a special 
meeting of Underwood Corporation 
stockholders. What does the stock 
transaction mean? Simply this: 

The stock has been given to Olivetti 
Corporation of America in exchange 
for substantially all of its assets in- 
cluding the long term exclusive sales 
franchise for Olivetti office machines 
in the United States and Canada, and 
contractural right to financial and 
technical assistance from Olivetti of 
Italy. 


























Many a stationer with the Wausau line is find- 
ing a wealth of highly profitable extra business 
“right under his nose’”’. . . at business offices, 
banks, insurance companies, schools, churches, 
and a multitude of firms with their own print- 
ing departments. 

For virtually every office machine. . 
the typewriter to-mimeo, duplicating, account- 
ing and offset printing equipment . . . there’s a 
Wausau Office Impression Paper that does the 
job better! 


. from 


looking for a“Gold Mine” yourself? 


Wausau distributor in your area would 
. easily, quickly 


TolUmalel, miomilsle nt 


mal coupon Today —> 








Cut precisely to sizes required for office use, 
Wausau Office Impression Papers come to you 
in a variety of colors and weights. All are at- 
tractively ream-wrapped for extra convenience 
in stocking and selling. All are made with extra 
care to feed smoothly, rapidly through machines 
and give the clean, sharp, impressions de- 
manded in business offices today. 

If you aren’t already taking advantage of 
this big market and the right line for it... 
better get the complete story. Send coupon now. 


WAUSAU PAPER MILLS COMPANY 
Brokaw, Wisconsin 


Yes, I'd like to cash in on the big market for Wausau Office 
Impression Papers. Give me the complete story. 


Name 
Firm 
Address__ : —— oe 


a ee 


WAUSAU BOND Y 


EXACT BOND 

WAUSAU MIMEO 

EXACT MIMEO 

WAUSAU LEDGER « EXACT LEDGER 

WAUSAU DUPLICATOR ¢ EXACT DUPLICATOR 
WAUSAU OPAQUE OFFSET 

WAUSAU TEXT 


WAUSAU PAPER MILLS COMPANY 


Mills and General Sales Offices at Brokaw, Wisconsin 





District Sales Offices: Atlanta, Chicago, Cleveland, Los Angeles, New York City 
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After returning from a trip to the Orient recently, 
Marion Follin, manufacturers’ representative in the 
office furniture field, left with the publisher of OF 
FICE APPLIANCES a business card of P. S. Chow, di- 
rector of The Office Appl ince Co., Hong Kong. In 
‘commenting about the place of business of our name 
sake, Mr. Follin described it as modern and enterpris 
ing. 

The name of the Hong Kong firm brings to mind 
an unusual incident. Years ago a company known as 
The Office Appliance Company was located in Shang 
hai, China. Others with the same firm style were lo 
cated in other countries. A from a 
person in South Africa who was seeking the address 


of a lady who was formerly with the Shanghai Com 


letter came to us 


pany. Originally the letter was sent to a company in 
Birmingham, England, bearing the same nam« 
thought that it and the Shanghai 
lated. Upon receipt of the letter in Chicago, we re- 
called that the Shanghai company was the agent for 
the Royal Typewriter Company, a well-known Amer- 
ican typewriter manufacturer. We wrote a gentleman 


in the 


concern were re 


in Royal's export department and asked if he might 
know the lady's whe re ibouts H« new 
married the lady and she was with hit 


for he had 


in Ne Ww York 


In 1937, when Harold Hampton, Indianapolis Of 


fice Supply Company, Indianapolis, Ind., was presi 
dent of the National Stationery & Office Equipment 
Next Month 

How many hats can a dealer successfully wear? How 
do successful dealers solve their problems of man 
agement ? Questions like these will be give najé 


editorial treatment in the September issu 


Office Appliances August 
Publisher A. Gilbert 


Assistant Publisher Charles W. Gilbert 
Advertising Manager 


Manager, Marketing Ser: Stanlev R 
Production M mager M if H 
Treasurer } uD gl 
OFFICE APPLIANCES w four by G ge H. Pat 
terson and developed t 34 vear Evan Johnson 
ESTABLISHED 1904: § 12 ying A 

can Stationer, New York tablis . 

trade journal serving t tatior Iypew 
Trade Journal & Of S N 5 h 04: J 


Association (then called the National Stationers As 
sociation) he took advantage of every opportunity to 
emphasize the importance and long range profitability 
of building accounts as distinguished from merely 
making sales. Mr. Hampton was certainly not averse 
to making single sales, but it was his contention that 
the real value of such sales resided in the opportuni- 
ties for development of the limited contacts into per- 
manent seller-customer relations 

Sometimes the glamor of a single order, if it is 
big enough, distracts a salesman so much from his 
account-servicing and account-building activities that 
some of the bread-and-butter accounts become dis 
established. There can be no question about the valu 
The 


at issue is the need for maintaining a balance ir 


and importance of big installations only point 


sale S 
business from 


work so that the relatively small order 


steady account customers is not neglected. From ac 


counts that are cultivated with constant care come or 


all sizes, from little to big. An 
n mind is that there 


interesting 


SO many 


fact tO Keep more 


orders of ordinary size in the mark 


aes 

















ontinue OFFICE APPLIANCES well-rounded 
ige. In addition, there will be omplete De E 
on the NOMDA convention and preview of the cl 
NSOEA convention upcoming in Chicago c 
° 
sail s 
() I K N.Y ; i ) .' 
| ( ) 905 Bus I f 
( g 8: O Outfitter, ( g g (- 
N Stationer, New York | 
ADVERTISING REPRESENTATIVES: New York ( = 
w Ww. I District Mar Monty ¢ = = 
| } R t Slocun 100 I : >} NX y x 
N. Y. J M Hill 2-2373 
Chicago: | an Vi k M 
McD Ww Jackson B ( g 
DI 
Los Angeles 4 © Beau” Dil \y 
D Galavan, In S.A ‘ 
| Ang ( Phone DU nk 
R 
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big profit in selling 
“Secretary Approved” Every Day” Files 





- oh sek 
, 
~m 













; Demonstrate the amazing speed and efficiency of the work, mail distribution; systematizes follow-up. porerchs = 
| Every Day File and Fast Sorter and it sells itself. Because it attractive midnight blue leather-like cover, the file is a¥ ae 
can be used on every desk in every office, every one of your able in three indexes—A-Z; 1-31; and 1-31 and A-Z; os 
customers can be sold. The Every Day File is the fastest sorter blank. Get all the facts today on how you can sell the } 
on the market. It speeds filing, classifying; organizes desk able ‘‘Secretary Approved" G/W Every Day File. Ors 





ee SECRETARY APPROVED Fanfold Gummed SECRETARY APPROVED Streamliner® SECRETARY APPROVED Fiberlite™ Waste- 
Folder Labels . . . popular €2 Desk Tray . . . largest basket . . . bought for its oppeorance, easy 
for file folders and > & =r selling work flow cleaning, life-time 
every labeling . A\ dispatcher. durability. Four _. 
need. harmonizing ( “4 
colors. / . 8 











CLIP & MAIL TODAY for free catalog with full information on 


the complete line of Globe-Wernicke office accessories, Dept. DO-8 


COMBGRY 2c cccccccccccosecseete ceecses sueeee nese anne 
THE GLOBE-WERNICKE CO. otitiin 


CINCINNATI 12 





Remember success depends on the strength of your line RW xcs ae dened ¢uesbe tae wTTr. wereers: 








Premier 
Trimmers 


Here's quality through and through fr 
the precision calibrated base in cew cye~ 


on to the hardened tool steel replaceable 
’ . 


from the handsome long lasting pla 


co the Premier guard, from the balanced spring 
tension to the clean, sharp, effortiess, accurate 


cuts. You can tell it's quality and you 


can . 
it’s a Premier. Your customers will PREFER 


Premier, every time. 


@ 7 Sizes 
@ From $6.00 to $55 
@ Wood or meta! base 


REPRESENTED NATIONALLY BY 


© Stome-Newman Associates, 320 Sroadway. Nev 
York, New York 
© Jack Luke 3950 Lake Shore Dr 


* 


© Sid Lichtenstein, 223 S. 10th St 
7, Pa 


© Harry Henkel, 1046 S. Olive St_ Los Ang 
Calif 


© Emil Daimas, P. 0. Sex 1524, 9923 Estacado 


Dr. Dallas, 


Texas 
. BS. Tapner, 641 S. Rock Hill Rd. Wedster 
Grove TS Mo 


eR C. Mill, 1523 Kingswood Road. Jacksonville 


PHOTO 


QU 
QUALITY. BULL) Ves 


CO. 


> WEST FULTON ST. 
CHICAGO 172, ILL. 
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After Hours 


Mortensen Named 
To C. of C. Group 


Charles M. Mortensen, general man 
iger of NSOEA, has been appointed 
Motley, U.S. Chamber of 


Commerce president, to the Chamber's 


by Red 
idvisory committee to the associati 
Service department 
Princeton Family 


Past NSOEA President Jack K 
drick of Kendrick-Bellamy Stati 


Co., Denver, Colo., recently attended 
the 5Oth anniversary of his class 
Princeton University. This year als 


the 25th anniversary of the 


narks 
graduation of his son, Chuck. A third 
generation member of the famil 
Jack's grandson, will enter Princet 


University this fall 


Heads Executives 


Ti edo Ohi Sales I x cs 
( has lected ( ( Pensk \ 
Ss le a ge il [ 4 


Meilink Steel Safe Co., as president 


, 
fine | ’ | 
ne |YoU-Ol season 





F. H. Caswells Return from 
Six Weeks in Europe 
FREDERICK H. “TE! CASWELL, 
Ss W ebster 
ntly re- 


vice-president t the [| 
Co., and Mrs CASWELI 
turned from a six week p through 
untries. Included in 
Denmark, 


| 


Sweden and Holland, which had not 


nine European 
the itinerary were Austria 


been covered on previous tours 
Continued economic recovery and 

rebuilding of war destruction were in 

evidence everywhere, the ouple Says 


Prices are rising but are still noticeably 


lower than U.S. prices situation 


principally due to low labor costs 
Shortages of labor wer reported, 
however, paralleling our domestic 
situation 

They returned on the Liberte, ar 
riving in New Yoftk on June 13 


Gold Medal Award to Krilloff 
L. I. KRILLOF! president of Krill- 


office, Inc., Chicago, has won a Dart 
nell Gold M Award utstand- 
ing business letters. He won a similar 


award last year, also 


Marino Uses “Desk of Tomorrow” 
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The easiest-to-read Stencil ever made 
and only Tempo has it! 


“Pleasing pink” is more than just a 
phrase. It’s the best way we know to 
describe the far greater visibility of this 
unusual stencil that not only makes 
proofreading much easier but actually 


reduces eye fatigue. Stencil typing is as 
easy as typing a letter with this fine sten- 
cil which means you can increase your 


output of work. And you can count on 
always getting the kind of copy you want 
with Tempo Pink. 


mA M!> O 


rest quality & most — lete 


/ sfenc ei iO -at r 34 SU IDp/ 


MILO HARDING COMPANY 
Established 1 
Monterey Park, California -— Los Angeles 
Pittsburgh e San Francisco ¢ Washington, D.C. 
Mexico D.F. and dealers everywhere 
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Tempo stencils also available in these 
other colors (with or without film): Blue, 
Green, White, Yellow. 


FREE SAMPLE OFFER 


Try out Tempo Pink stencils with- 
out cost or obligation. Pin the 
coupon below to your letterhead 
and mail today —for free samples! 





jo alpidnpanpeicativenbell —-----~+ 


MILO HARDING CO. 
Tempo Bldg., Monterey Park, Calif. 


Please send samples of Tempo Pink stencils. 
NAME 


COMPANY 


| 

| 

| 

| ADDRESS Scene tae 
| MAKE AND MODEL OF DUPLICATOR USED 
| 

| 
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the ENNIS MAN 
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Factories: ENNIS, TEX. « CHATHAM, VA. « PASO ROBLES, CALIF. 





BRINGS YOU 


the most complete line of modern 
business forms, carbons and ribbons in 
the nation .. ready to help you 

profit more from this growing market, 
geared to help you sell. Ennis . . the 
line that’s sold through dealers; your 


supplier, never your competitor 


Write for cata/og 
and complete information 


BUSINESS 
FORMS, INC. 


Warehouses: BIRMINGHAM «* HOUSTON « ST. LOUIS 


Snap-A-Part Unit Sets 

Registers and Register Forms 

Continuous Tabulating Forms—Tab Cards 
Saleshooks—Manifold Books 

Guest Checks—Tags—Carbons and Ribbons 
Index Cards—File Folders—Legal Pads 





Letters 


Readers are invited to express themselves brief- 

ly on any subject related to the office equip- 

ment and supply industry. Address: Letters 

Editor, OFFICE APPLIANCES, 600 W.. Jack- 
son Blvd., Chicago 6, lil. 


Wants Fair Trade Action 
Dear Editor: 

Discharge Petition No. 5 has been doing better 
than most fair trade supporters realize. This is the 
petition filed by Rep. Oren Harris to release the 
Harris Bill from the House Rules Committee so 
that it can go to the floor of the House for debate 
and vote. 

As of now, 135 members of the House of Rep- 
resentatives have signed this petition. What is 
needed is a total of 219 signatures. In other 
words, an additional 84 Congressmen must sign 
their names to Discharge Petition No. 5. 

The recess of Congress provides the additional 
time in which to get the 84 more signatures that 
are required. 

Your congressman will be home at least part of 
the time between now and August 15, when the 
House of Representatives recess ends. 

See him. Ask him whether he has signed Dis- 
charge Petition No. 5. If he has not done so, urge 
him to do so. 

Remember this: All you are asking your Con- 
gressman to do is to give the House of Repre- 
sentatives a chance to vote on the Harris National 
Fair Trade Bill. 

Whether he favors or opposes the Bill, he 
ought to be willing to let the House debate it . . . 
and vote on it. 

MAURICE MERMEY 


Director, 
Bureau of Education on Fair Trade, 
New York, N. Y. 


Arise, you adherents of Fair Trade. 


School Market Has Interest 


Dear Editor: 

I was very much interested in your feature 
article in the June issue of OFFICE APPLIANCES 
just received. The school field has always inter- 
ested me more than any other and although the 
lines I represent might lean more to the commer- 
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the ENNIS MAN _ 


LEAVES YOU 


with new merchandising ideas and sales 
tips, a new kind of service. He keeps 
you supplied with every needed form, 


cial trade, we have had very good success with from the everyday to the most 


schools in my territory. complex and modern . . for the smallest 
| was attracted by the layout on the first two or largest job. Ennis . . the line that's 
pages — a photograph on a high school or col- 
lege level of a commercial class. | would be very 
pleased to receive whatever information that 
might be available on the tables shown there. I 


sold through dealers; your supplier, 


never your competitor. 


have had good experience with the A. B. Dick Write for catalog 
Miemograph pictured in the rear but have been and complete information 
needing some additional help on a line of tables 
such as pictured being used by the students. Snap-A-Part Unit Sets 

Thank you for any assistance you might be able Registers and Register Forms 
to give on this matter and I look forward to more Continuous Tabulating Forms—Tab Cards 
on “The School Market” in your magazine. Salesbooks—Manifold Books 

RopeRt E. THOMPSON Guest Checks—Tags—Carbons and Ribbons 

Gem School Equipment & Supply, Index Cards—File Folders—Legal Pads 


Pocatello, Idaho 


He Liked Round-table Series 


Dear Editor: 

Beginning with your May 1960 issue of OFFICE 
APPLIANCES a series entitled “OA Design Round- 
Table’ was published. 

The final copy has just been digested and we're 
sorry to see it end. 

If reprints are available we would like very 
much to add our name to your list of requests. 
May we have all three? 

R. H. THOM 


Planning Unit Director, 
Art Metal, Inc., 
Los Angeles, Calif. 


We're appreciative of this interest. 


Wants to Reprint Editorial 


Dear Editor: 

May we have your permission to reprint the 
April 1960 Orrick APPLIANCES’ editorial en- 
titled “When a Salesman Calls on a Dealer?’ 

The distribution of this editorial would be re- 





stricted to approximately 100 Smith-Corona sales- ENNIS, TEX. » CHATHAM, VA. * PASO ROBLES, CALIF. 
men Warehouses: 
D. W. EvANs BIRMINGHAM * HOUSTON « ST. LOUIS 


Sales Promotion Manager, 
Smith-Corona Marchant, Inc., 
Syracuse, N. Y 


wa . BUSINESS 
Permission is gladly granted. 
ED nic inc 
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OA Press-Time News 


Smith-Corona To Market 
General-Gilbert Adding Machines 


rights to the line of adding 


reported June 30 in a joint announcement by Emerson E 
vice-president, Smith-Corona Marchant 


General-Gilbert. 

Mr. Mead stated that according 
the agreement, Smith-Corona Marchant 
would handle all marketing functions 
for the adding machine line, thereby 
enabling General-Gilbert to concen 
trate its attention on production and 
engineering. Present plans, he said 
provide for marketing the line under 
the names of both Smith-Corona 
Marchant and General. 

“General-Gilbert’s line,’ Mr. Mead 
stated, “will add substantial strength 
to our adding machine business, a1 
marks another significant step in our 
program of product diversificat 

General-Gilbert’s line ns 
four ten-key, all-electric models rat 
ing from popular priced units 
featured machines. The 
General-Gilbert’s products gives SCM 


a full adding machine line, both 

tric and manual, in all pr ranges 
Mr. Mead said that General 

Gilbert's adding machines would b 


sold through the company’s branches 


and selected dealers. The 
will be serviced by SCM’s national 
service organization. 


Mr. Mead stated, “The addition of 


new products through an exclusiv 
marketing arrangement such as this 
represents an important aver for 


future expansion and is another st 
in furthering our objective of becom 
ing a broadly diversified ’ 
the office machine field He pointed 
out that earlier this year the company 
had acquired a line of accounting n 
chines, and had just introduced 
photocopy line and would be introdu 
ing additional product lines in th 
next several months 


Ted Slack To Direct 
Architectural Sales 


Office Equipment Co. of Chicag 
through President Harlow Mace, as 
nounces the appointment Ted © 
Slack as director of the firm's new 
architectural contract sales 


16 


Smith-Corona Marchant I: nas cquired exclusive world-wide distribution 


machine products of General-Gilbert Corp., it was 


Mead, execuliveé 


ind Robert S. Wallach. president of 


Esterbrook Elects 
Four Vice-Presidents 


Broadening of its top management 
by the promotion of three of its ex- 

utives and the addition of a new 
officer is announced by Esterbrook Pen 
Co 

Robert N. Wood, elected vice-presi- 
dent, corporate relations, started his 
Esterbrook in 


assistant to the sales manager. He was 


1925 as 


areer with 


ippointed sales manager in 1930 and 
n 1943 was elected a vi 
of sales. In 1953 he was elected 


general vice pre sident 


Oliver F. Richardson, elected a 
vice-president, marketing, comes to 


Esterbrook with 20 years experience in 
idvertising, marketing and sales with 
the Minnesota Mining & Manufactur- 
ng Co. In his new position he will 
be responsible for exploring and de 
veloping new markets, as well as for 
expanding present markets for Ester- 
brook products 

Ne wly-elected Vice-President George 
B. Detwiler joined Esterbrook in 1937 
is purchasing agent. He was elected 
issistant treasurer in 1954 and treas 
urer in 1958 

Philip F 


president, subsidiaries, 


Scott, Ir.. elected vice 


brook in 1948 as a sales analyst 


L, Edward Friedmann 
Retires from LePage’s 

L. Edward Friedmann of 560 S 
Brimhall, St. Paul, Minn.. 


that he ts retiring on August from Le- 


announces 


Page's, Inc., after 42 years on the road 
for the same firm and the same terri 
ory 

The veteran sal 
I plan to try a few 


sman adds, “I will 
still be around 
short lines just to keep busy and in 


' 


fact have these pretty well lined up.’ 





McWilliams Elected 
NOMDA President 


Paul McWilliams of Little 
Rock, Ark., was elected president 
of the National Office Machine 
Dealers Association at its annual 
convention held July 10-13 in 
Coronado, Calif 

Edgar Noll, Philadelphia, was 
named first vice-president; Milton 


Watson, Smith-Corona, second 
vice - pre sident, manufacturers: 
Herbert Blake, third vice-presi- 


dent, Canada: Edwin Feigle, treas- 
urer; and V. L. Kennedy, San 
Jose, Calif., secretary 

The 1961 meeting will be held 
June 18-21 at Grossingers, New 
York 

A full report of the convention 
will appear in the September OA. 











New Officers Assume 
Fountain Pen, Pencil 
Manufacturers’ Posts 


George Bartol III, president of the 
C. Howard Hunt Pen Co., has as- 
sumed the role of president of the 
Fountain Pen & Mechanical Pencil 
Manufacturers Association beginning 
the new fiscal year on July 1. He suc- 
ceeds Charles K Scripto, 
Inc. 

Alfred P. Diotte, counsel for the 
Parker Pen Co., becomes vice-presi 
dent, succeeding Mr. Bartol. The ex 
ecutive Quartus P 
Graves, Venus Pen & Pencil Corp 
and David J. Esterrow, Ideal Metal 
Products, succeeding Robert J. Burn- 
ham, Burnham Products, and E. B. 
Nichols, Nichols Products 


Lovejoy, 


committee has 


Frank R. Curtiss 
Retires from Neva-Clog 
Frank R 


St.. New Haven, Conn 
ind traveler in the offic 


Curtiss of 1971 Chapel 
veteran man 
ufacturer 
supply industry, announces that he has 
as vice-president of Neva- 


Inc., and has retired 


resigned 
Clog Products 
from active bu 

Mr. Curtiss says his future plans are 


Ssiness 


) | ’ 
not firmed and may include traveling 


He adds, “I have made many fine 


friends in the industry over the past 


30 years. Many of them are now re 
tired, som: still going strong, and 
passed on. I guess this is 


the immutable law of life.” 


some have 


OA—8 /60 


WwW 


On 


A 


B 





Vir. Dealer! 


Tie in with the 


advertising of your leading brands 
in Today’s Secretary Magazine 


Cash in with store displays and gift copies 


of Today's Secretary Magazine 
for your secretarial customers 


1960 ADVERTISERS 
IN TODAY'S SECRETARY 


Acco Products, Inc. 
Addo-X, inc 
Advanco Products, Inc. 
American Geloso Co. 
American Writing 
Paper Corp 
Armor-Flex Co 
Avery Label Co 
Bankers Box Co 
Richard Best Pencil Co 
Blaisdell Pencil Co 
Brownville Paper Co. 
Burroughs Corp 
Codo Mfg. Corp 
Columbia Ribbon and 
Carbon Mfg. Co., Inc 
Dictaphone Corp 
DuPont Co 
Eagle Pencil Co. 
Eastman Kodak Co. 
Eaton Paper Corp 


Eberhard Faber Pencil Co. 


Esterbrook Pen Co 

Ever Ready Calendar 
Manufacturing Co. 

A. W. Faber-Castell 
Pencil Co., Inc 

Franklin Table Co 

General Pencil Co 

Globe-Wernicke Co 

George B. Graff Co. 

C. Howard Hunt Pen Co. 


Intercontinental Trading Corp. 


International Business 
Machines Corp 

Kee Lox Manufacturing Co. 

Leedal!l Manufacturing Co. 

Manifold Supplies Co 

Master Addresser Co 

McGraw-Edison Co 

G. & C. Merriam Co 

Micropoint, Inc. 

Millers Falis Paper Co 

Minnesota Mining and 
Manufacturing Co 

Mutual Products Co 

Norelco Div., North American 
Philips Co., Inc. 

Old Town Corp. 

Oxford Filing Supply Co., Inc. 

Pitney-Bowes, Inc 

Remington Rand Inc. 

Rite-Line Corp. 

Weldon Roberts Rubber Co. 

Royal-McBee Corp 

Smead Mfg. Co 

Smith-Corona, Inc 

Stenographic Centering 
Scale Company 

Swingline Co 

Tiffany Stand Co 

Underwood Corp 

Venus Pen and Pencil Co 

F. S. Webster Co. 


TODAY'S 
SECRETARY 





A GREGG -McGRAW- 
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Magazine 


HILL PUBLICATION 





Top manufacturers of Office supplies and equipment — includ- 
ing many of your swppliers — advertise regularly in Today’s 
Secretary because they know the influence of the secretary in 
selecting office pro s. And they Know the value of pre-selling 
secretaries through heir own magazine. j 


Today’s Secretary reaches an all-secretarial audience of over 
145,000 paid subs ers — plus over 345,000 pass-along readers, 
surveys show. Here’s how your store can cash in-on the ads 
your leading brands place in this key magazine: 


« Set up Today’s Secretary window or counter displays, 
featuring products advertised in the magazine. For a free copy 
of the magazine and window display suggestions, mail the 
coupon below. 


« Send Today’s Secretary gift subscriptions to your best 
customers and prospects at a specia! dealer rate for 5 or more 
subscriptions — $2.25 each per year (regularly $3) including 
a gift card with your firm name for each person. 


e Or give customers single copies of Today’s Secretary 
by ordering at special bulk rates. We’ll ship current copies of 
the magazine to your store in bulk for distribution at the 
counter, by mail or through salesmen — at the rates shown in 
the coupon below. Place your order by filling in the coupon now. 





TODAY'S SECRETARY Magazine 
Dept. O, 330 West 42nd St., New York 36 


[) Send a free copy of Today's Secretary and window display suggestions. 


) Mail gift subscriptions with gift card at $2.25 each per year to the names 
on the attached list (attach list to this coupon — minimum, 5 subscriptions) . 


Send us__.._____copies of the current issue of Today's Secretary at these 
rates: 30c each for up to 50 copies, 25c each for 50 to 100 copies, 20c each 
for over 100 copies. Our check for payment is enclosed. 

NAME ee ————— 


ON . ee 
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REPUBLIC STEEL OFFICE EQUIPMENT 
“most for the money’ in Style and Sel/ 


Republic Steel Office Equipment is a line of high quality merchandise that 
offers you value you can sell. Built and backed by Republic 
—with more than 80 years of sheet steel manufacturing experience. 


Republic Steel Storage and Personal Wardrobe Cabinets are a sales leader 

to full line profits. Sizes and styles to meet every office need 

—in personal storage, wardrobe storage, or combination models. 

Six popular models and six attractive colors. Stock, display, sell Republic 
Storage and Wardrobe Cabinets—the door opener to repeat sales and profits. 
If you are interested in increasing your office equipment sales and profits 
—investigate Republic’s promote, sell, and profit program. Call your 

Republic representative and get the full Republic Office Equipment Dealer 
Program facts first-hand. Or write direct. 
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EVERY DAY IS PROFIT DAY with Republic Transfer Cases! Heavy 
channel frame, reinforced drawer heads, all-welded steel con- 
struction. Extra strong, extra rigid. These high stacking space sovers 
solve storage problems—allow a full 25” plus of clear filing space. 
Available in sizes for ledger sheets, legal forms, letters and other 
important papers. A sales leader the year end and the yeor 
‘round. Start selling today! 


REPUBLIC BOOKSHELF UNITS add on profits with every add-on sale! 
Every office, every business is a prospect for Republic Bookshelf 
Units, designed full width, available in three height sizes (42’, 
84”, and 90”), with six adjustable shelves. Available in attractive 
colors. Models are standard—never obsolete. Sales continve to 
grow as offices expand, and profits grow, too! 


REPUBLIC VERTICAL FILE CABINETS combine smart styling and design 
to offer strong, sturdy, durable equipment. And, at a competitive 
price. Competitive line, too, in three, four, and five drawer styles — 
in standard heights as well as counter high sizes. All-steel construc- 
tion withstands exceptionally hard use. Available in attractive 
colors that harmonize with modern office decor. Call your Republic 
representative or write direct. Use convenient coupon below. 
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REPUBLIC STEEL 


Corll Uhideat Range 
% Standard, Stiels avi, Sek, poduelg 


REPUBLIC STEEL CORPORATION 
DEPT. OF-9936 


1441 REPUBLIC BUILDING « CLEVELAND 1, OHIO 


Please send more information on the following products: 


0) Republic Wardrobe and Storage Cabinets 
O Republic Bookshelf Units 


C) I want to know more about available dealerships 


Name—__ 
Firm 


Address 


C) Transfer Cases 


0 Vertical File Cabinets 


ae 








City 


Zone 





State 
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OA Editorial 


Dealer share 
of industry sales 


i. he office equipment and supply industry is a dynamic segment of the econ 
my. Census figures for 1954 and 1958, and projections for 1960 indicate 
a strong, healthy growth in the production and sale of office furniture, ma 
chines and supplies. As a whole the industry is more than keeping pace with the 
general economy. Within the industry, however, it is becoming evident that 
dealer sales are not increasing in proportion to the general advance 

For many years prior to 1958 the generally accepted ratio of dealer sales to 
direct sales was one to one. According to a survey conducted by OFFICE APPLI- 
ANCES in co-operation with the Bureau of Census and the School of Business of 
Indiana University, $2.00 out of every $3.00 spent for office tools and facilities 
were being channeled through independent dealers. Currently, there are some 
signs pointing to a shifting back toward the one to one ratio. Doubtless the 
change is partly due to the tremendous growth of the business automation field, 
much of which involves direct-to-user sales. It is equally certain that dealers 
must accept a share of the responsibility for any recession in their portion of the 
market 

\ marketing trend strong enough to be observable is beginning to take 
shape among some office equipment and supply manutacturers. A few producers 
with dual policies of selling direct in the larger metropolitan areas and through 
dealers elsewhere have stepped up or are considering enlarging their direct 
sales activities. Manufacturers who have distributed their goods through dealers 
exclusively are be ginning to think in terms of direct-to-user selling in certain 
markets 

Direct selling has some genuine advantages, such as more definite control 


of activities of sales personnel, ready availability of specialized training facill- 


ties, and assurance of intensive and inclusive coverage of a specific market. It 
has one obvious disadvantage it is more costly than selling through dealers 
Because of this factor manufacturers are reluctant to change from dealer selling 
to direct selling. When they do so it is because they feel that they must in ordet 
to get their share of the market 

From the dealer standpoint reversal of the trend before it becomes a big 
problem is a merchandising “must.” It can be done if dealers will discard bad 


nt practices and sloppy marketing methods that have come into being 
PP! 


through a technique of merely supplying demand. Aggressive merchandising is 
the order of the day, plus a thoughtful, honest look at current activities in com- 


effective distribution programs of manufacturers who sell 










































FLASHDRY 


* 
inkma 
rk 


WH 
EN LEFT UNCAPPED! 


* 19% | 
| JEW. 
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HERE ARE SOME OF THE BIG 
ADVE wraGes WITH THE..- 
IACHORY INK MARKER: 


Writes on O"Y surface—eve” 
metal! 


Never dries up when left 
uncapped 


Contains more ink than 
higher priced markers 


8 brilliant colors 
2-miles of writing 
Can't evaporate 
Completely leak-proof 


Replaceable tips and inks 
mean greater economy 


MPLE, ADDITIONAL 
AND DISCOUNT 
SCHEDULE WRITE: 


MANUFACTURING COMPANY 
169 Murrey .* Newark 5. N. J- 





Cheeses, bar accessories and slide rules do not a gift make — unless, of course, 
you put a ribbon on them and call them gifts. For eight years S. C. Toof & 
Co. has been putting a ribbon on most everything in stock. Today, custom- 


ers come the vear ‘round to buy business gifts from this Mem ph is dealer. 


Put a ribbon on it and 
call it a gift 











A display typical of those used by S. ¢ Toof & ( 
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<4 URE, we sell business gifts all year ‘round.”’ 

The tone in the voice of Herbert H. “Dutch” 

Akers, manager of the stationery department at 

S. C. Toof and Co. in Memphis, Tenn., as much as 
said, ‘Doesn't everybody ?””’ 


In part, he’s right. There are few office supply deal- 
ers in the country who do not sell fountain pens, desk 
accessories, social stationery and brief cases at Christmas, 
June graduations or other peak gift buying periods 
But there are few dealers across the country who have 
conditioned their customers to think of coming to them 
first when they have need of a gift 


That such a situation does exist to a good degree at 
Toof’s has nothing to do with the peculiar buying habits 
of the people in southwestern Tennessee, but is the 
result of a campaign launched eight years ago with this 
goal in mind. This campaign essentially involves a 
shift in emphasis of inventory, advertising, display and 


customer services. 


An Evaluation of Christmas Card Sales 


In 1952, Akers was taking a hard look at Christmas 
sales with C. Rel Hughes, Toof's sales manager. The 
buying spurt during the holiday season was showing an 
increasingly formidable record on the sales ledger. This 
was partly due, they reasoned, to the imprinting of 
Christmas cards, a business for which this nearly 100- 
year-old printing firm has built a substantial clientele. 


When customers ordered or called for their cards at 
Toof’s (which then had been carrying office supplies 
and equipment for little more than 30 years) they also 
bought fountain pens and other traditional business 
gifts—stationery items from regular stock. These sales 
were growing yearly without any large scale promotion. 


Hughes and Akers felt that with an organized mer- 
chandising campaign these haphazard sales could be de- 
veloped into a big plus for the company 


Both of these men realized that, if properly pre- 
sented, a baloney could be sold as a gift. They decided 
to condition their customers to think of a slide rule or 
typewriter stand as a suitable gift. If they were to put a 
ribbon on these items and tell their customers that these 
items were much-sought gifts, they felt they could sell 


them as such 


[These men were not plotting a “quick-buck’’ ruse 
Baloneys and cheeses were being bought and presented 
is gifts; accessories were being given the new owner of 
1 home-bar. It was only logical that they ask the ques- 
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by CARROLL CIHLAR 
associate editor 


tion, “Why don’t people give a stapler for the new of- 
fice in the home?” These men believed in the business 
gift market and began cultivating it in earnest. 


With the extensive printing operations within the 
company, it was only natural that they thought in terms 
of a catalog. In the catalog format they could present a 
number of items from their regular stock and point out 
in the copy possible gift recipients of these items, For 
instance, a nephew about to study engineering would 
readily welcome a slide rule. Bright colors and gift-sug- 
gesting art would further create the desired gift-buying 
atmosphere. 

Since this was their first catalog, they felt their way 
slowly, for the most part assured in their belief, but at 
times taking calculated guesses. Akers chose most of the 
items which made a good showing in past years. 

Globes were represented, as were leather goods, desk 
sets, pen and pencil sets, etc. Sprinkled throughout these 
standards, however, were items not commonly consid- 
ered gifts. The slide rule is one example, a vest pocket 
drawing set, another. 

Akers received many jibes from fellow workers for 
his inclusion of an illuminated magnifying glass. A 
lower-priced reading glass was next to this item in the 
catalog. The line of thinking was that if a reader could 
be sold as a gift item, the illuminated, more costly one 
wouldn't make the grade. 


He Believed in Grandma 


In face of this skepticism, Akers followed his reason- 
ing which convinced him that if Toof's were to provide 
a complete gift service, it would have to offer items 
suitable to all people. Older people always pose a prob- 
lem to the gift buyer. A reader is something that would 
be useful and appreciated, and if old eyes required extra 
magnification, they would also need more light. Cus- 
tomers accepted his sales presentation. He sold all he 
had in stock. 


Despite the many “ifs’’ involved, that first catalog 
did come out in 1952 and became the foundation of a 
campaign that has changed the gift-buying habits of 
Toof's customers for more than 100 miles around Mem- 
phis. 

The 64-page booklet (81/,”x514”") was mailed to the 
firm’s list of customers and prospects. Outside salesmen 
left a copy with secretaries of their accounts. It was also 
available to the drop-in store trade. 


In support of the catalog, Jerry O’Roark, advertising 
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COMMERCIAL ITEMS from regular stock are given consumer 
appeal through the display of skins in the leather department 
at S.C. Toof & Co 





GIFT PACKET used by the compar ast year emphasizes 


‘round buying of business gifts. It is Toof’s latest variation on 


the series of annual catalogs wh 
an eight year campaign 
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Business Gifts continued 

manager, created a number of stuffers and other direct 
mail pieces. Radio spots, which Toof’s uses regularly 
throughout the year, further reminded customers of the 
many gift items available. A greater effort was put on 
display to catch the eye of busy sh ppers 

That first promotion was successful. And, as 1s the 
case with most sound ideas, it was underestimated. The 
anticipated extra stock to cover the promotion wasn't 
enough. C. Rel Hughes and “Dutch” Akers learned a 
lot that year, not the least of which was that they had 
more than buyers of Christmas cards upon which to 
build a market in the future. 

They had early decided that if Toof’s were to solicit 
the gift buying market, it should be done in earnest and 
not half-heartedly. To keep thei ippeal fresh, they 
knew it would be necessary to produce a new catalog 
every year (something which has been done). But, 
though successful, it was obvious modifications were 


necessary in the approach of the 1952 catalog 


Can You Change a Tiger’s Stripes? 
Akers wanted his customers to do something they 
weren't accustomed to doing. He wanted them to buy 
his office supplies for gifts in March and August, as 
well as December and June. He had this problem, he 
believed, only because people's idea of a suitable gift 1s 
limited limited for the most part to merchandise 
found in department stores and gift shops 
The only way you can get anyone to do what you 
want them to do, Akers says, is to help them do what 
they want to do. So he bought special gift stock to aug 
ment his inventory during the post-Thanksgiving sea 
son. He went to gift shows to get new and unusual 
items. Each one featured in the Toof catalog was sur- 
rounded by stationery items. These new items included 
lamps, and statuary (which since have become standard 
items in the furniture department ) a 10-in-one fisher- 
man’s tool and a boat speedometer and compass. His cus- 
tomers would get what they wanted, but by the juxta 


position in space and frame of referen they also be 


gan to get the idea Akers was trying to foster 
This grouping together, ““Dutch’’ Akers also learned, 


was the best method of displaying his gifts. By inter- 


mingling novelty paper weights with standard desk ac 


cessories, the color of these new items carried over to 


standard items on the same counter 


Mass displaying proved to be more effective than 
highlighting one item. Gift buyers, he says, like to look 
through many items before they make a decision 

Two problems arise in this area of mass display, how- 
ever. First, clerks must have some knowledge of station 


ery. If an inexperienced clerk is stand ng behind a pen 


and pencil ounter where everything is together and in 


view, chances are great the clerk will not miss a sale 


because she is unaware of the full line of merchandise 
With mass display, the factor of the missed sale be- 
comes obvious Secondly, it is necessary to keep stock on 
counters. When an item is sold from display ind not re 
plenished from stock, it ts prol ib] the item will not 


move after the season 


This technique of suggesting the gift potential of 











... for family . 


—Crayons 
—Date books 


Adding machines 
Address books 


Albums —Desk accessories 
Appointment pads, —Desk calendars 
books -Desk lamps 


Desk pen sets 
—Desks 
Diaries 
— Dictionaries 
—Doodle pads 
—Drawing instruments 
-Envelope moisteners 
-Eraser shields 


Artists’ materials 
Ash trays 

Atlases 

Baggage tags 
Ball point pens 
Bank bags 
Barometers 
Bibles 


Billfolds Erasers 
Blackboards —Family record books 
Blotter packs -Fans 


—Files, household 
—Files, personal 


Box yk covers 
Book ends 


Brief bags —Globes 
Budget records —Guest books 
Bullet pencils —Inkstands 


Bulletin boards Investment record 


alculators book 

alendars Key cases 

arafe sets —Key holders 

ard cases Key racks 

ard files Key rings 

hair pads —Key tags 

hairs Knives, pocket 
Ladders 


hristmas cards Leather goods, 
personal 

Letter openers 
Library sets 
Lighters 

List finders 
Luggage 
Magnetic pencils 


( 

( 

( 

( 

( 

( 

( 

Calk boards 

( 

Cigarette boxes 
( lipboards 
( locks 
Coin bags 
Coin holders 
Commemorative plates 
( 


orrespondence clips 





—Magnifier reader 
—Maps 

—Marking pencils 
—Mechanical pencils 
—Memo books and pads 
—Memo holders 
—Money bags 
—Money clips 
—Name plates 
—Note books 
—Paper weights 
—Parts cabinets 
—Pass cases 

—Pen and pencil sets 
—Pen holders 
—Pencil boxes 
—Pencil clips 
—Pencil sharpeners 
—Pencils 
—Perpetual calendars 
—Phone book covers 
—Phone dial caps 
—Phone ear pieces 
—Phone holders 
—Phone indexes 
—Photo albums 
—Pocket calendars 
—Pocket protectors 
—Pocket reminders 
—Pocket secretaries 
—Portfolios 
—Postal scales 
—Reading glass 
—Reading stands 
—Recipe books 
—Reminders 

—Ring books 
—Rulers 


Check List of Business Gifts for Business People 


_. for friends .. . for housewives . . . for students 


—School bags 
—Scissors 

—Scotch tape dispensers 
—Scrapbooks 

—Seat cushions 
—Security chests 
—Self-erasing pads 
—Signs 

—Sleeve protectors 
—Slide rules 

—Small parts cabinets 
—Smoking accessories 
—Smoking stands 
—Stamp albums 
—Stamp dispensers 
—Stamp holders 
—Staple removers 
—Staplers 

—Stationery 

—Stickers 

—Table lamps 

—Tape dispensers 
—Telephone index 
—Telephone tables 
—Thermometers 
—Thermos sets 
—Travel kits 
—Typewriter brushes 
—Typewriter tables 
—Typewriters, portables 
—Valuable paper holders 
—Wall calendars 
—Wallets 
—Wastebaskets 
—Writing portfolios 
—7Zipper cases, portfolios 
—Zipper notebooks 











office supplies has developed to where today about 40% 
f's gift inventory falls into the classification of 
ry. Though he has no specific breakdown 


Akers knows the 


reater than his total of pr 


remaining 60°, constitutes 
vious years. This he 


from his orders. The volume of stationery and 
goods has jumped to 300% or more. This in- 
S is great with all items, but there is nonethe- 
1S 
: he lead-on ns came plus sales, big 
Ak S h on this merchandise 
prea thar ry items and could 
vith more f 1 At times, to do so was a 


| of them to sell out. 
out counter and 


put o1 lose 
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sold quickly there, but this isn't business. Akers, also, 
did not want to have his money tied up in this kind of 
inventory because he was ope rating a stationery depart- 


ment. 


Money in inventory is something Akers keeps a close 
eye on. To be sure he knows what he wants and gets 
what he wants when he wants it, he starts laying his 


plans in June for the Christmas season. This early de- 
cision is also necessary for Jerry O’Roark to begin pre- 
paring the catalog and other advertising. All ordering 
is completed by mid-July with instructions to hold ship- 
ment until the end of October. This gives the company 
enough time to price items, a very important operation, 
which if not done properly can cause untold problems. 

continued on page 80 

















Ad Clinic 


You can’t sell Christmas 


in January 


PROBLEM: An office supply dealer writes I 
know it is early in the year, but I have found that 
when I make my plans early the results are better 
I'm making plans for my Christmas advertising and 
would like some ideas that I might use to promote 
my business during the Christmas selling season. Can 
you give me some ideas for Christmas advertising ? 

SOLUTION: Promotion-minded office supply 
dealers (like you) make their plans for Christmas 
well in advance. This gives them time to add a few 
finishing touches to take an ordinary promotion and 
turn it into something unusual. Then, too, last min 
ute Christmas promotion events are apt to fall down be 
cause there are too many other time consuming ac 
tivities during the holiday selling season 

Here are some ideas that you may find helpful in 
planning your Christmas advertising program 
Thanksgiving Card 

This is not an attempt to jump seasons and avoid 
giving suggestions for Christmas promotions. How 
ever, there are many advantages of this type of holi 
day advertising. First, a Thanksgiving card or letter 
arrives just before the start of the Christmas selling 
season. It reminds your customers that you are think 
ing of them, and helps them think of you during their 
Christmas shopping 

Second, when you send a Thanksgiving card or let 
ter, you will find that your message is read better. It 
is before the heavy Christmas mail starts to arrive and 
there is more time to read and absorb your message 
Christmasy Postmarks 

A direct mail advertising piece at Christmas time 
is more apt to draw attention to the postmark. People 
receive plenty of mail during this season and often 
try to guess who the card or letter is from before they 
open the envelope An unusual Christmas postmarl 
will attract attention to your advertising . 

There are three post offices that provide special 
cards for Christmas mailings. They are: North Pole. 
New York; Santa Claus, Ind.;: and North Pole, Colo 
rado. You will save time and trouble by conta 
the postmasters at these addresses early for instru 
tions for handling your Christmas advertising 


Mail Christmas Cards 


Many of your customers will maintain elaborate 
lists of Christmas cards received. This is reviewed pe 
riodically and your name is brought to mind each 
time the list is checked. A Christmas card is a friend 
ly reminder that you appreciate your customer's busi 
ness. 

Here are a few cules 1 will want to follow 
sending Christmas cards as advertising 
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by JACK BEDFORD 
advertising consultant 


1. Mail Early. Early arriving cards get more attention 
from customers and allow time for the customer to 
follow-up with a purchase before Christmas. 
2. Don't Send Religious Cards. Even though Christ- 
mas has a strong religious background, you may find 
some of your customers who will find religious cards 
offensive 
3. Don’t Send Humorous Cards. These cards will be 
most unusual but will not create the kind of an im- 
pression you want your customers to have of you. 
{. Don’t Abbreviate Christmas. Some people are 
easily offended and an abbreviation of the word 
Christmas is one way to do this 
5. Don’t Use Form 3547. This notice on the front of 
your Christmas card envelope stamps your message 
as advertising. And, everyone is too busy to do much 
about getting the mailing list up-to-date at Christmas 
so the extra cost of Form 3547 is lost. 
6. Print Business Name on Card. You may save a few 
dollars by sending out the same card to friends, rela- 
tives and customers. But, your customers may wonder 
who “Mary, Sally, and Jim” are and not get your 
business advertising reminder 

Include Non-customers on Your List. There are 
many people who are not customers who might be 
included on your list. The public relations value of 
remembering newspaper editors, supplier salesmen, 
and public officials is better than might be expected 
at this time of the year 


Advertise with Gifts 
Gifts are business stimulators. A Christmas gift is 
remembered longer than a letter from the North Pole 


an unusual Christmas card. Also, gifts are more 


expensi\ 

Here are a few rules to follow in using Christmas 
gifts for advertising 

Select a Novel Gift. Many times the unusual gift 
(even though inexpensive) is more appreciated than 


' 


higher-priced gift. 
Select Your Gifts Early. The most novel gifts are 
en available in limited quantities Thus, an early 


++ 


order will insure getting enough gifts for your customer 


3. Check Church Groups. Some church groups have 
rifts that have been made to raise money for the 
hurch. These gifts will be unusual and your adver- 
tising dollars can do double-duty with your customers 
and the church group selling the gifts 
1. Keep the Cost in Line. An expensive gift may lead 
ur customers to think that your prices are too high 
to compensate for the gift. Spending more than one 
lollar for a Christmas gift for advertising often falls 


itevgory 
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FARNHAM’S downtown Minneapolis 
store used just the right amount of dec- 
oration to establish Christmas theme 
and not obstruct merchandise. Chande- 
liers (detail above) are garland wrapped 
wire frames with gold bells 





Mysterious Workings of Display 


One of the important as 
ects of merchandising busi 
ness gifts is display. Used hand 
in glove with other forms of 
sromotion, display can create 
a mysterious quality around 
items from your standard in 
ventory. So much so, in fact, 
that customers will think it 
natural and right to give their 
loved ones a pencil sharpener 

This illustration is obviously 

ggeration, but the point 
is not ill made. On examina 


on, the mysterious quality is 


ught Dut a new association 









tv normally unassociated 
TI idicious use of Christ 
is decoration, as seen in th , , , 
nhoto for inetenci SIMPLICITY of display in this window at the Brandeis University Book- 


’ store in Waltham, Mass., allows one—and only one—story to be told; 
s in the customer's mind 


but also allows it to be told forcefully, without distraction 
be slide rules and typ 

writer stands as being valid 

Christ ; gifts and so th 
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decorative accessories 
















Gifts of distinction 


One of the most obviously adaptable items in the 
average dealer's inventory which lends itself ideally to 
a promotion of business gifts 1s the decorative accessory. 


The large variety necessarily accumulated for the ade- 
quate execution of office interiors gives the dealer a 
freedom of display and promotion when appealing to 
the secretary or lay customer 


This large variety will also prove valuable to the out- 
side salesman making commercial calls; for every busi- 
ness has different levels of relationship with its ac 
counts and prospects and therefore would need gifts 
from two or three price ranges 


ELEMENTAL motion 
and time are fused in 
this electric movement 
clock. Pinwheel re 
volves with white hour 
and minute drums with 
in crystal dome overt 
satin brass base. Point 
er is stationery. Height 
is 814”, width 514” 
Retail price is $60 


from the Herman Mil 
let Clock Co . Zeeland 
Mich 





































SIAMESE Wall 
Figure in simu- 
lated travertine 
finish. 48” tall, 
11” wide and 4” 
projection. $95 
From Silvestri 
Art Mfg. Co. 1147 
W. Ohio St., Chi 
cago 22, Ill. 















NAPOLEAN A CHEVAL by Lautrec. Une of more than 
200 reproductions of museum approved color prints 
made in Europe which have brush stroke texture. Prints are 
inexpensive and ideal for mass sale to companies for gifts 
From Andres, Inc., 151 W. 26th St.. New York 1, N. Y 


THOROUGHLY MODERN in its obviously 
primitive inspiration, this reproduction of aborigi 
nal art discovered on Easter Island is handcrafted 
of heavily textured hydrastone. In earth tones or 
antique bronze on walnut base. From Richards 
Morgenthau Co., 225 Fifth Ave., New York 

N. Y 





Wall 
simu 
rtine 

tall 

id 4” 
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Get more 
out of 
Yellow Pages 


by JAMES T. BROCK 
Marketing Department 
Michigan Bell Telephone Co. 


ni he office equipment retailer should be aware of 
the fact that a successful operation depends to a 
very great extent on a well planned and executed adver- 
tising program. We constantly encourage the members 
of our association to advertise extensively in order to in- 
form their prospective buyers of the vast range of prod- 
ucts and services that the modern office equipment dealer 
is able to offer = 

J. B. Brain, Past President 

National Stationery & Office 


Equipment Association 
Omaha, Neb 


As an alert office equipment dealer, undoubtedly you 
realize the importance of Mr. Brain's statement. At one 
time or another you've probably developed campaigns 
involving media such as newspapers, direct mail, or 
radio. In advertising parlance, these media are grouped 
together under the title of creative advertising — adver- 
tising that spurs or arouses the desire on the part of your 
prospect to part willingly with his dollar. 

Sometimes he will act immediately, but just as fre- 
quently he'll put off buying that new safe, or maybe he 
doesn't need that handsome swivel chair just yet. 

But when he does decide to act, the sales message in 
your creative ad isn't available. Your prospect wants to 
deal with you, but he needs direction. That's the time 
he refers to the Yellow Pages, the leading directional 
medium. And, if you're prominently represented in the 
Yellow Pages, your prospect — already pre-sold on buy- 
ing from you — will give the nod of approval to you, 
instead of your competitor. When these two prospects 
(the procrastinator and the one who doesn’t need it 
now) are ready to buy, they'll be looking for you spe- 
cifically. Others who have your firm in mind are those 
to whom you have been recommended; they've passed 
by your store; they are your customers now, or have been 
in the past 

But, there’s another group of buyers who form an 
important part of the “Find it Fast’ family. This group 
is looking for any firm. They can be identified as new- 


comers either individuals new to an area, or business 
people who are opening a new office; or maybe they are 
faced with what they believe is an emergency — the 


Doaks Co. needs new filing cabinets in a hurry; possibly 
they're shopping for infrequently purchased items, such 
as a suite of office furniture; still others are dissatisfied 
with their current source of supply, and are seeking a 


new one 
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No matter which group these buyers might be asso- 
ciated with, they're all ready to spend money. And, 
reliable, independently conducted surveys prove that 9 
out of 10 of them use the Yellow Pages when they're 
ready to buy. 

Just to illustrate, here are some quotes from leading 
dealers throughout the country that are representative of 
the sales power of the Yellow Pages: 

“In less than 10 years Harris & Co. has developed 
from a small neighborhood store to one of Hartford's 
leading firms. Without hesitation, my son Dick and I 
can state that the Yellow Pages have been largely respon- 
sible for this tremendous growth. — We're indebted 
to Yellow Pages advertising. Undoubtedly, without its 
help we would still be a struggling neighborhood store.” 

Paul Harris 
Harris & Co. 
Hartford, Conn. 

“We're convinced that Yellow Pages advertising is 
vitally important to us, and we make it an unswerving 
policy to be represented prominently each year.” 

E. W. Snyder 
Buckland-Van Wald Inc. 
Detroit, Mich. 

“We started in the office equipment business 70 years , 
ago, so naturally we are well known in Sioux Falls. How- 
ever, we certainly don't rely on this factor alone to keep 
our business a going concern, since even customers of 
long standing are receptive to the advertising efforts of 
the company with whom they do business — Yellow 
Pages advertising is a time-tested way of making sure 
our company name is remembered when it’s most im- 
portant, and that’s when people are ready to buy office 
equipment.” 

Norril A. Rogness 
Midwest-Beach Co. 
Sioux Falls, S. Dak. 

To help you get the best results from your Yellow 
Pages program, here is a check list that others have used 
to great advantage. It includes tips on the best ways to 
reach both types of buyers . . . those who are looking 
for you specifically, and those who are looking for 
anyone. 


Buyers Looking For You 


These buyers may find it difficult or impossible to 
locate you. Here's how to direct them to you — not 
someone else: 

1. Represent your firm under all headings pertaining 
to your business. 

If your firm is known by more than one name, list 

each name under every applicable heading. 

3. If your firm name has an unusual spelling, feature 
it prominently. (Criswell can be spelled either with 
a" at": Be 

4. Give prominence to your slogan or emblem in dis- 
play advertising. They are sometimes more easily 
remembered than firm names. 

5. Feature your firm’s address prominently. Buyers 
frequently refer to the Yellow Pages in order to 
“spot” the remembered address of a firm whose 
name has escaped them. 


N 


continued on page 112 
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INVITING STAIRWAY leads from receptionist's desk in foyer to a second level of displays and offices 





Store fits sales approach 


HE Bishop Office Equipment Co. of Orlando, 


\ * Fla. is today one of the nation’s best examples 
; of what can, and perhaps must be done, to suc- 
- cessfully conduct an oftic¢ supply and furnishings 


business away from a downtown location 





- Here is a store which has intriguing appointments 








od +— for the display of office furniture and accessories, 
pe a nerve-center for an outside selling organization and 
~, 





office supply section which does a surprising vol- 
a oe es Se ume for a location outside of the central city 

a Dealers from many states have been turning up 
at the Bishop store to become entranced at what 





, ” —=——_—_—— they see and depart with heads buzzing over plans 
: for eimil 
ATTRACTIVE glass front for Bishop Office Equipment Co. new sto: for similar ventures 
allows passersby to have clear view of many office furniture model offices William D. Bishop, personable young president 
Location is two miles away from downtown in fast-growing section of of the firm, leaned back in his chair, looked over 


Orlando, Fla., close to shopping centers, a leading bank and progressiv rt, ; 
b 6 the top of his modular conference-type desk and 
usiness firms I 


lidly answered an OA editor's query as to why 


he made the move, completed about a year ago 





You- saw our former location we were 


ramped for display room, had no customer park- 
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* by CLARENCE O. SCHLAVER 


managing editor 


BILL BISHOP (right), 
sident of the firm, 
nfers with Bill Ward 

resident, in Bishop's 
tt Picture at right 
Al Flint and Rita Lind 

the firm's interior 
signers, discuss a lay- 

Complete service 1s 
ven on furnishing of 
ffice interiors and the 


provides a_ full 


piement yf acces 
ih 
] 
1d, ng. We were renting and paying just a little less 
ples than we are now annually in buying our property 
su More centrally located then than now, we were still 
ngs hurting for drop-in traffi 

Here we are but seven minutes’ driving time 
nts way from the dead center of Orlando and only but 
les five minutes from the airport . . located on the 
ind fastest-growing street in the city with shopping 
vol nters in proximity 

Bishop continued with enthusiasm about the rea- 
ul sons why an old firm with new ideas found a differ- 
hat nt location 
ans We wanted to get our office furniture into the 


proper setting with drat ries, carpeting and acces- 


i 


ent sories. We wanted to adequately show how a man 
ver in spend $2,000 for an office and get custom pres- 
nd p a persuasive method to demonstrate that 
vhy there are so many benefits from a beautiful office 


that a man can’t afford not to make the change. 
ere Before. we were selling desks and chairs, not 


rk ffices. I thought the frame of mind of too many 
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A ROOM DIVIDER was needed in this area, enabling 
Bishop's to back bulky items such as storage cabinets, 
safes and shelving rack up against it. Rather than place a 
wall here, a perforated wall board panel was installed to 
serve dual purpose including display of accessory items. ° 





GENERAL FIREPROOFING metal desks are displeyed 
in attractive manner in area near the stairway, just off the 
receptionist’s desk in the main foyer 
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Bishops . continued 


of our customers was, “What kind of a deal can you 
make 
Yes. selling was harder at our old location than 


it is today 


Thus, a new concept of selling ts nourished, like 
an exotic plant in a lush greenhouse, because a 
setting has been created to complement new vigor in 


the 25-year-old Bishop Office Equipment Co 


Bill Bishop has surrounded himself with a young, 
enthusiastic staff, men like his “right arm,” Vice- 
president William N. Ward, has found an enthusi 
astic designer-decorator team in Al Flint and Rita 
Lindsey, and has in the offing a stepped-up advertis 


ing and promotion program 

Bill is unstinting in his praise of members of the 
Bishoy team. He declares WX ard works alongside ot 
me just as if the store were his own, gives me tre 
mendous help. Likewise, I don’t know what I would 
do without my mother, Wilma, who heads up the 


bookkeeping department. She has carried on since 


my tather’s death, a real partner in Our venture 





, We're young and ambitious in ideas, have the 
THE OFFICE SUPPLIES section is arranged for maximun d é 


open gondola display of impulse items and attracts surpris 
ing walk-in trade although store is not downtown we work,” continued the guiding head of one of the 


finest lines on the market how can we fail if 











THIS MODEL OFFICE display brings in all elements of the Bishop service for office interiors—furniture including Genera 


Fireproofing desk (sUNILOCK Ss, plant wa plaques, iam] } esk accessories, and att tive 


32 OA—8 /60 





Southern Bell 





1( KING from east to we 
) tive office furnit 
ep of carpeting, roor 
: outstanding firms in O 


Atlanta of 


stat ry business in a highly 


We try to make the 


d, help him to decid 


Florida,” a city of 


custo! 


st 
lisplays at Bishop's 
lers, plantings of 


rlando, fast becoming 
vast commercia: 


ompetitive market 


comfortable and 


with us what is best 


for him, although often times not the cheapest. We 
we can overcome price competition by work 

ng harder in our territory which is in a radius of 

ff 10 to 60 miles from th nter of the city 


Bishop Oftice Equipment Co 


General Fireproofing Co. full 


It ind 1.000 series. The « 
Alma, W. H 
Webster, Bohn Duplicat 


supplies and equipment 


( munication is vital t 


company and thus 

( ill Director Syst 

to make it pos 
ndividual or depart 

uit. Immediately upor 

customer, a te 

inswer;rs Two 


prov ide d 


. if¢é 


‘ +} r store 


mnovation ts 


Gunlock 


s franchised to show 
line, including th 
ompanies represented 

Mosler, Art Steel 
other 


leaders 


or and 


the selling approach 
that 


has been installed by 


ft iS not 


strange 


sible to communicat 

without breaking 
receiving a call from 
go to work to 


— 


oms and five out 


system 


Dictaphon 
two transcribers 

Bishop's Ofticers 
turn dictate specifi 
h are properly tran 
ortfolios, ready fi 


orders 
K in equipment, as 


the Orlando ar 


th Bishop organiza 


from one recess to another 
Note 
greenery 


















DISPLAY RACK just inside entrance at Bishop's. It is move- 
able and very versatile for display of various items, depending 


upon time of year and promotional push 


It is made of walnut 


and covered with carpeting 


be 
MOSI 








rene! 


x 





; 
c 


ER 


‘+ 
i 


SAFES are displayed in a separate area, along with 


ice equipment. Customers are given wide choice of 























34 


Sanford-Hall 


Leasing 


Selis the Complete Office 


easing which is buttressed by the famed Ryder 
Miami for 
keeps Sanford-Hall Co. of 


ville, Fla. in step with 


rent to 
Jackson 


ncreasing national acceptance of 


Systems, Inc. of anything 


industry” 


this method of doing business 
This Florida office sup 


volume through sound fir 


ply and equipment firm builds 
incial backing and its own 
selling efforts. Customer constantly reminded that 
they should lease to gain 

© Completely furnished offices 

@ Enhanced working atmospher 
® More production 
© A successful impression on clients 
The Sanford-Hall plan aggre 
Robert M. Sanford and 


a four-year one which off 


ssively utilized by Presi 
dent his associates basically is 
rs the firm’s customers an op 
portunity to lease $100 worth of mer handise at $2.80 
per month, or $1,000 worth for $28.00 per month 
the 


programs are available, the rate per $1,000 accelerating 


Variations in form of three-, two- and one-year 


in proportion to the shortening of the leasing 


“We have found that 95% of 


pe riod 
our leases are written 
for the longest time available,’ says W. Hohenhausen, 


Jr., general operations manager 


Customers Like the Plan 
“Why do your customers want to lease rather than 


buy,” we asked Hohenhaus He r plied 


“First, leasing allows the installation of new furni 
ture and equipment without jeopardy of present capital 
or bank credit 

ll-known American theme of 


“Second, there's a we 


‘pay as you go’ and we say ‘let your future profits pay 
for your new merchandis: 

Why does Sanford-Hal 
the 


1. The plan is very $s 


like the leasing 


answers co! through cl 


program 


Again, rly 





ROBERT M. 
president 
Sanford-Hall Co. 


SANFORD 


The credit is locally handled and the firm doesn't 
have wait for approval from outside sources before 
the deal can be consummated 

3. Immediately upon installation of the furniture 
or equipment Sanford-Hall is paid in full by the leasing 


mpany and there is no recou 
i. Sanford-Hall 


in purchase Custon 


has discover 1 that leasing creates 


ers come in to buy a 


an upgrading 


$150 desk but upon being switched to leasing rather 


than outright purchase decide on a $200 desk along with 
I 


perhaps other equipment for the office 


experts, however, we 


i 


aon t propose to be tax 


understand that lease payments deductible as lease 
Kpenst savs Hohenhausen. Regarding ultimate own 
rship by the lessee, he expla 


OA—8 /60 


W hy Lease? These Advantages 


Offer Lure to Customers: 


® No capital expenditure. 


® Professionally designed and furnished 
decor including complete office needs, 


" even air-conditioning. 
a 
® Lease payments become business ex- 
pense item, 
® Purchase option available at minimum 
cost at lease expiration. 
Or 
® Refurnishing at expiration of lease. 
Or 
® Continued leasing of original installa- 
tion for small annual amount. 
rT) is no way under the contract that the lessec 
will r get ownership. However, that can be attained 
i of the lease period by the exercise of a pur 
ha ption which ts not included in the lease forms 
iS separately give! t the time the lease 
gt nt is signed 
l ustomer can continue lease equipment be 
riginal specified period by writing succeed 
r se agreements at the annual rate of 4% per 
$40 per $1.000 of original cost of the leased 
lise 
[he Sanford-Hall leasing plan isn't just a desks 
plus-chair operation. The firm leases everything from 
tl llest piece of office equipment, including an ash 
draperies, rugs, desks and air-conditioners 
ther words. the lease covers a complete and total 
to make the office workable and livable and 
xtend to the asphalt t on the floor 
Small wonder that Sanford-Hall is reported to be the 
iser in the nation of the Ryder lease plan for 
tur 
s are as varied as the handise moved from 
S¢ tl iler’s warehouse into actual use. The list includes 


accountants, automobile agencies, contractors 


ors. As Hohenhausen explains 
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“Our plan is particularly attractive to professional 
clientele seeking ways of enhancing office atmosphere 
on a longer-range program rather than making cash out- 
lay and necessitating excessive capitalization. 

“Motels have wanted complete installations from us. 
A large engineering company leased all office and 
field equipment including transits, levels and office 
appliances: 

Sanford-Hall has discovered that its customers like 
both the advantages and the pride of implied owner- 
ship inherent in the equipment made available through 
leasing. Obligations of ownership are softened natural- 
ly through the leasing plan and thus the rolls of satis- 
fied customers grow larger. 


Capital Doesn’t Lie Dormant 


“It’s like rental rather than ownership of the building 
in which a business is operated,’’ Sanford-Hall officials 
explain. “Instead of having the capital lie dormant in 
brick walls and tile floors it is freed for expansion of 
business operations. In an office, this same capital 
could be tied up in water coolers, adding machines, 
desks and air-conditioning. Instead, through leasing, 
the client is paying for the ‘use’ of the office which is 
necessary in his operations and which can be a better 
than ordinary one through our plan.” 

In its tie-up with Ryder System, Inc., Sanford-Hall 
has the advantage of shoulder-to-shoulder co-operation 
of a firm which started out with truck leasing and now 
participates in leasing of all kinds of equipment to busi- 
nessmen, described in Business Week as ranging “from 
dictaphone to river barges and logging gear.” 


Good Reasons for Leasing 


Ryder explains that the reason for 50% of American 
businessmen today taking advantage of leasing in one 
form or another is that some companies cant spare 
the cash or discover that leasing entails less of a drain 
on financial resources. Others figure that their money 
could be invested more profitably elsewhere at the mo- 
ment, even though the lease would cost them more in 
the long run than an outright purchase. Smaller com- 
panies often don’t want to borrow money for equip- 
ment because they find it hard to attract new capital and 
don’t want to dilute their equity 

Located in the fast-growing Florida commercial area, 
Sanford-Hall has taken advantage of a national trend 
to pay for obsolescence as it occurs, month by month, 
rather than in advance. That's a selling point which per- 
haps outweighs all others. 
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OA? Survey 


Office Furniture Will Pass the 
$1 Billion Mark in 1960 


by WALTER S. LENNARTSON 




















































































































editor 
| Office Furniture Sales Volume 
Retail Price Levels) N the December 1956 issue of OFFICE APPLIANCES, 
| $1,013,715,200 the opening paragraph of an article on industry 
$1,000 statistics read as follows 
At the present rate of growth, the office furniture 
7 $844,77 1,000 industry could reach the magic $1 billion status by 
800 1960! 
Careful analysis of preliminary reports of the 1958 
700 Census of Manufactures and conservative projection 
600 $598,817,000 to 1960 at the retail level reveals a figure for this year 
’ of several million dollars over the $1 billion target. 
Charts on these pages show the dramatic growth of the 
industry as a whole and in segments, as well as some 
interesting comparisons between wood and steel furni- 
2 ture in several categories 
3 From 1947 to 1954 (a seven year gap between Cen- 
S sus reports) the industry recorded an outstanding 
z growth of 58%. During the next Census period (1954 
§ to 1958) the rate of growth was even greater, averag 
x ing nearly 10% per year, and totaling 41% for the 
1954 1958 aeuin he Ga) four years. If the 1954-1958 rate were to continue 
through 1961, (as it did in 1959 and appears to be 
! doing in 1960), the seven year gain will be close to 
7 f 
Wood and Metal Office Furniture if a ee _ 
SE SES a aE Des} the retarding effect of the steel strike in 
$900 . . chintiebiealitiaidainens 1959 metal furniture manufacturers continued to make 
. production and sales progress so that the industry as a 
soo, ME o08 —~- -——-— whole maintained the rate of advance at nearly 10% 
: | Should sales continue at the present rate, and there is 
ao -f no reason to believe they will not, there can be no 
600 doubt that the industry total for 1960 will be consid- 
erably in excess of $1 billion 
500 In 1947 the sales ratio of metal to wood was 2 to 1 
| 4001 By 1954 the ratio had changed to 4 to 1. A primary 
reason for the big shift was the shortage of steel caused 
2 300 by World War II Many dealers were able to buy wood 
Ss furniture when delivery of metal equipment was almost 
& 200 impossible. As metal became available, old line com- 
m 100 pan S st pped up production and a number of new steel 
FE and aluminum manufacturers entered the office furni- 
= 1954 a . 196 ture business. Since 1954 the ratio of 4 to 1 has re- 
Estimate by OA mained almost constant 
Copyright Orrice APPLIAN From 1954 to 1958 metal furniture advanced 43% 
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ons 


1958 


Ret 


will reveal 





tion and sales. In the same period 
iture sales increased 31%. The 
ntage advance by wood was due 
ntirely to a 13% loss in one category 
1 shelving and lockers. Sales projec- 
for 1960 average out about 20% over 
for both wood and steel 
erence to the statistical tables on this page 
some interesting variations in rates 


Office Furniture Industry 
Growth by Product Category 
(At retail price levels, projected from manufacturers’ values reported in the 


1954 and 1958 Census of Manufactures. 1960 figures are estimates of Research 
Bureau of Orrice APPLIANCES Magazine.) 
















































































of growth. Although metal furniture enjoyed Metal Office Furniture 
in increase of 439% in 1958 over 1954, growth 1954 1958 1960 
producty se ranged from a low of 15% for Metal Desks $ 66,021,000 $ 99,403,000 $ 122,499,950 
metal kers to a high of 100% for free Metal Chairs 50,007,000 87,187,000 107,840,750 
standing metal partitions Movable metal parti- Metal Cabinets and Cases .... . 141,004,000 160,657,000 196,001,540 
tions n standing went up 72% and metal Other Metal Office Furniture, 
chairs np d 740%. A miscellaneous group in- including tables, stands, etc 33,189,000 63,163,000 75,795,600 
cluding tables, stands, etc., increased 90%. 
Vari in growth by products was not Movable Metal Partitions [ Est. } 
ie wide in the period from 1958 to 1960. The (onmapt fone standing) . 32.0 000 $5.645.000 68,999,800 
smallest increase (14%) was registered by Free Standing Metal (Est. } 
safes vaults. Metal chairs and movable Pertetions 7,081,000 14,598,000 17,955,540 
partitions not free standing showed the biggest Metal Shelving 58,464,000 94,884,000 106,270,080 
cain. with 24% each ; Metal Lockers 35,809,000 {1,184,000 48,595,520 
. Wood furniture in product categories Safes and Vaults 50,953,000 64,893,000 73,978,020 
showed a wide variation in growth in the 1954 $74,605,000 681,614,000 817,936,800 
to 1958 period. As previously mentioned, wood Wood Office Furniture 
shelving and lockers dropped 13% At the 
other end of the scale were wood partitions, Wood Desks 35,932,000 50,378,000 63,420,690 
which orded a gain of 96%. Wood desks Wood Chairs 
went 39°, cabinets, cases, etc., 37%, and (Including Upholstered ) {0,988,000 {7,868,000 52,601,900 
wood chairs 17% Cabinets, Cases and 
No wood category showed a loss in the two Other Wood Furniture 27,832,000 $8,292,000 48,171,910 
years from 1958 to 1960. Wood desk, and Wood Partitions 8,893,000 17,451,000 20,592,300 
tbinets ses. etc.. shared an increase of Wood Shelving and Lockers 10,567,000 9,168,000 11,001,600 
6%. Wood shelving and lockers came back 124,212,000 163,157,000 195,788,400 
strong with a 20% advance. Wood partitions : --——_—— 
lim} 180% and wood chairs moved up 9% Totals $598.817.000 844,771,000 1,013,725,200 
Office Furniture Growth by Product Category (Retail Price Levels) 
$ ' 
‘ 
= 404 
2. Metal Desks Wood Desks Metal Chairs Wood Chairs Metal Cabinets Wood Cabinets, Cases 
and Cases and other furniture 
— 
Copyright Orrice AprpLiance Co. 1960 
OA—8 /60 37 





New Produc!s 





O_p Town Corp., 750 Pacific St., Brooklyn 38, N. Y., has de 
veloped ‘“Town-Mark’’, a long-lasting marker that dries immedi 





ately on ntact. Both water and smear proof, Town-Mark writes 

y- ; ; on almost any surface, including metal. Available in 14 assorted 

JENS Risom Desicn, INc., 49 E. 53rd St., New York, N. Y., is —— : a . 

yi ae" : colors, it cannot leak or spill and is easily refilled since each 
offering a new contemporary high back wing chair. A lightly 


Ps ae ; : : We j : 
scaled, three-legged base, in 3 different finishes, emphasizes the narker is a handy, disposable container. It has literally hundreds 


chair’s sculptural impact. 
Inquiry Card No. 1 


of uses and it is fully guaranteed by the company 
Inquiry Card No. 2 





ALVIN & Co., INC P. O 
Box 391, Windsor 4, Conn 
has announced the Mark V 
hne line’ automatic propel 


ling lead pencil. Because of 


Latest addition to the line of 
data processing accessory 
equipment developed by Di 
BOLD, INC., 818 Mulbery Rd 
S. E., Canton, Ohio, is a new 
key punch desk. Built on a 
modular principle, the desk 





its extra thin lead, only .031 
thick, the Mark V is ideally 


Ld = 























permits users to pre-determine suited for use with lettering > 
the kind of storage arrangé guides or templates. It has a x 
ments desired for present non-rolling hexagonal bart FE: 
needs yet its built-in flexi ade to fit the hand cor \ 
bility allows changes to be fortably and a_ push-button | 
made as required. Three dif fully automatic lead feed 
ferent drawer sizes are availa [he Mark V is available in 2 
ble as well as a choice of odels: the standard which 
partitioning plans within each is 6” long and the special 
drawer. Integral drawer stops pocket model, 514” long with 
automatically engage when pocket clip. Color coded caps 
drawer is extended to max ndicate the 9 different de 
mum distance, preventing a grees of lead hardness 
cidental spillage of contents Inquiry Card No. 4 
Inquiry Card No. 3 
A new group of 2 
~ i Ry economy-priced tables has 
a : ig ae been introduced by How! 
a FOLDING  FURNITURI 
INc., 1 Park Ave., New 
York, N. Y. The “Leadet 
Line’ tables are availabl 
in 5 different sizes, 5 aif 
terent top styles and 
types of protective mold 
ings. A riveted and 
welded all-steel chassis 
runs the full length of 
each table enabling it t 
: withstand repeated folding 
. and stacking. The welded 
tubular steel legs are in 
dividually locked to the ss ?, 
PSO IE EE COe An all-new electric 8 column, 8 total heavy duty adding 
“a i iain seeall smeinate achine is offered by R. C. ALLEN Business MACHINES 
? INc., 678 Front Ave., N. W., Grand Rapids, Mich 
a Among the many new features of the Model 88 are 
Inquiry Card No. 5 € ' : ay ' , 
visible answer dials and a motorized multiplication key 
Inquiry Card No. 6 





For More Information Use Inquiry Card on Page 43 
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save-work organizers—valuable data protection 
dignified— portable—lowest price anywhere! 
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STEEL BOX FILE No. F100 
Standard unit. Hundreds of thousands sold to 
satisfied users. Wonderful letter-bill organ- 
izer. Complete with standard index, trunk 
type hasp (lock) to securely close unit, lip 
pull label holder. 

Dim, 12'4" w. x 1144" h. x 314" d. Ship. Wt. 3 Ibs. 

Available in durable Futura Gray only. 


STANDARD PERSONAL FILE No. F110 

Standard box file complete with A to Z index 

and special index. Nickel outside lock and 

key. Top cover equipped with easy carry- 

ing handle. 

Dim. 12'2" w. x 10'2” h. x Se” d. Ship. Wt. 5 Ibs. 
Available in durable Futura Gray only. 


DELUXE PERSONAL FILE No. F119 
Expanding side for easy accessibility. Secret 
keyed top compartment for documents. A to 
Z and special index. Nickel outside lock and 
key. Top cover with easy carrying handle. 
Dim. 9'2" w. x 736" h. x 12” d. Ship. Wt. 8 Ibs. 
Available in durable Futura Gray only. 


EXPANDO PERSONAL FILE No. F120 

Same as above except with expanding fixed 

accordion insert. Complete with A to Z index. 

Equipped with nickel outside lock and key. 

Top cover with easy carrying handle. 

Dim. 12'2" w. x 115e” h. x 6%” d. Ship. Wt. 9 Ibs. 
Available in durable Futura Gray only. 


BANKER’S NOTE CASE No. F40 
Portable heavy duty steel cabinet. Stay 
hinge, brass handle, flat lock. Complete with 
heavy colored Bristol with Oxceloid tab in- 
dexes—A-Z, Daily, Monthly, Past Due and 
Demand. 
Dim. 5'2" h. x 11'2" w. x 15” d. Ship. We. 12 Ibs. 
Available in durable Futura Gray only. 
Extra for Yale-type poracentric lock. 
No. F41 As above, without supplies 


POCKET CARD KADDIE No. PCK 
Portable record control unit. Light weight 
anodized aluminum. A-Z index. Holds 100 
cards plus. Automatic support stand. Ideal 
for churches, clubs, meeting records, sales- 
men, recipes, pocket references, etc. 

Dim. 598” w. x 3'g" h. x Va" d. Ship. Wt. 2 Ibs. 

Available in Natural only. 


FUTURA PERSONAL FILE No. P.F. 
A personal organizer for your personal files. 
Modern design. Equipped with lock and 
carrying handle. Made of heavy duty plastic 
(phenolic) in Ebony Black. Steel housing in 
gray. 

Dim. 13'2" w. x 10%” h. x 6%” d. Ship Wt. 10 Ibs. 


STATIONERY CABINETTE No. M150 
For letter form and envelope control at your 
fingertips. Modern, original design. Made of 
heavy duty plastic (phenolic) in Ebony Black. 
Steel housing in gray. 

Dim. 10'4” w. x 62" h. x 14%" d. Ship. Wt. 10 Ibs. 





ShDuaiter art steel co., inc. new york 63, n. y. 
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New Products 





Suitapie tor secretary, reception or sales use, this new modu 

lar desk unit has a swing-out typewriter shelf. Base and 

drawers are made of steel; top of wood-grained laminated 

plastic. Available from Maso Div., INTERSTATE METAI 

Propucts Co., INc., 666 Lake Shore Dr.. Chicago. III 
Inquiry Card No. 








* 
A new ledger sheet for automatic accounting ma we. 
chines featuring ‘“‘stripes’’ of magnetic recording LHI 
tape was announced by BANN, INc., 620 Rossmor Co. 
Bldg., St. Paul 1, Minn. The magnetic tracks en 


able the recording heads in the machines to “read 
new information on the ledger, record the new 
entries and automatically update balances trim 


Inquiry Card No. 9 
The “Roto Pols 
COoRP.., 


Melrose 


r-to-ceiling 


HARDWARE Dept 
th Ave 
etal flox 

right revolves at 1 rpm 

rees of display 
suited for 

store windows store 
special promotion of 


ertical 


control 


14”, 126”, 138 


as requi red 


D ut fo size 








AMBERG FILE & INDEX 
Kankakee, Ill., has an 
nounced a new file box made 
of binder's board and covered 
in black leatherette with gold 


revolving display upright 
was recently developed by the REFLECTOR 


Ill. The all 
spring-loaded up 


Park 


give 
versatility 
ntless display applications in 
interiors and for 
seasonal 
prights are double-slotted on 
intervals to accommodate a 
range of brackets and other accessories. A 
spring-locking device is adjustable vertically 
the degree of spring tension re 
quired. Uprights are available in 90", 102” 
and 150” lengths, or can 


Inquiry Card No. 12 


WEBER COSTELLO, 1212 Mc- 
Kinley St., Chicago Heights, IIL., 
has introduced a new  pole- 
mounted globe, No. 2511, with 
a 25 inch globe ball suspended 
between two ceiling poles. The 
poles are constructed of solid 
brass fittings with contrasting 
center sections. Three swivel light 
fixtures are also included. The 
world globe turns in a full ring 
of solid brass, and the ring and 
globe can be turned to any de- 
Also available is a 
similar mew mounting, No 
PH2611L, which has a 16 inch 
illuminated mounted be- 





sired angle 


globe 
tween ceiling poles 
Inquiry Card No. 8 








To speed the sorting of checks, invoices and 
similar material, Lrr-NiInG Propucts Co., 170 
N. Robertson Bivd., Beverly Hills, Calif., has in 
troduced a new check and bill sorting rack. Model 
7 CS, illustrated, has 7 compartments and meas 
ures 5” x 24” x 8’ 
in size and compartments 

Inquiry Card No. 11 


The other three models vary 


Inguiry Card No. 10 


3, 1400 N 


360 de 


The unit is 


tems. The 


sides at 1” 
wide 





[his folding cafeteria table is reinforced with a 16 gauge, 
214” round steel apron for extra strength and rigidity. The 
structural steel legs fold within the apron for easy stacking 
From MIpWEst FOLDING Propucts, Roselle, II] 


Inquiry Card No. 13 


For More Information Use Inquiry Card on Page 43 
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THE WORLD'S MOST 
DIVERSIFIED LINE 
OF STEEL EQUIPMENT 
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HPN 


OGK" 


«+. another dividend 
when you buy 


QUALITY PROTECTED 
LYON STEEL 
EQUIPMENT 


THE “QP’’ ON EVERY LYON 
CARTON IS YOUR ASSURANCE 
OF QUALITY EQUIPMENT 








* 

See your Lyon Dealer for delivery from 
stock of the world’s most diversified line of 
steel equipment. 

- 


LYON METAL PRODUCTS, INC. 
General Offices: 828 Monroe Ave., Aurora, Illinois 
Factories in Aurora, |Il.—York, Pa.—Los Angeles 


STEEL EQUIPMENT 
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New Products atiened », 











[HE JASPER SEATING Co., Jasper, 
Ind., has designed a group of 
Danish modern chairs called the 
1770 series. Where Space is a 
problem, or where massive size is 
precluded, these chairs are most 
4 practical. The contoured back, seat | 
und arms are padded with foam 
bber and the chairs are finished T 
in genuine walnut. Covers are r 
available in elastic Naugahyde, k 
top grain leather or gros point in 
a full range of colors. The swivel ' 
arm chair illustrated has an over : 
all width of 24” and its over-all f 
height is 32”. This chair is 
equipped with scuff plates and 2” 
ball bearing casters 
Inquiry Card No. 14 Che Electronics Div., Morse SEWING MACHINE Co., 122 Ww 
6th St., New York, N.Y., has introduced a new feather 
eight transistor tape recorder with easy operating features 
Inquiry Card No. 15 “ 
T 
oe , r 
j iS 
} ri 
Shows si 
your | 
title page AY of pl 
thru | 
an | acetate | window | 





‘COLOR | 














BLUE 
GREEN 
CLEAR N 
Te 
lis 
re 
The Custom line ot floor and carpet guards tron The “Visi/Belle” report covet THE VALLEY BoLTt Co., Davenport, Iowa, has de ne 
UNITED STATES CasTER Cup Corp., 1630 Oak features a transpat front of veloped the “Phone Booth Jr.” which places all sp 
land Ave., Kansas City, Mo., features one-piece tinted or clear acetate and is phoning needs at fingertip convenience. Made of Ce 
construction to fit all types of legs and the weight available from JOSHUA MEIEI styrene plastic, it has space for phone books or fo 
distributing ‘‘comb’’ support that will not crush or Co., Inc., 601 W 6th St files and built-in pencil holders. It comes in white 
mat soft-surface floor coverings New York 1, N. Y black. grey o1 Samia 
Inquiry Card No. 16 Inquiry Card No. 17 Inquiry Card No. 18 ‘Th 
fale 








THE FRANKEL Merc. Co., 285 Rio Grande Blvd., Denver, Colo., A new executive desk, the N1780-F, has been added to its Mode 

announced a new process for typing stencils which involves using Maker line by the GENERAL FIREPROOFING Co., Youngstown, 

Super Kemlon ribbon when cutting the stencil on a new, white, Ohio. A patterned insert panel of aluminum at the back is a new 

supersensitive, film-free stencil called Kleen-Write which allows lesign feature. The desk has an 8 x 40” top and is constructed 
steel with anodized aluminum pedestal supports and trim 


the typing to be visible and easier to correct 
Inquiry Card No. 19 Inquiry Card No. 20 





For More Information Use Inquiry Card on Page 43 
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A's | eer aa | pie APPLIANCES 


. numbers | have circled, to send further information 
: without delay. 





This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 








} 
! 
New Products 
1 
more information about any of the NEW PRODUCTS 
i 
! 
i 
i 





To obtain 

1ew products in this issue which carry the 12348 67 8 © 0 88 62 8 6 

key numbers 16 to 90, simply circle the cor- 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 

responding key numbers on the card at the 31 32 33 34 35 36 37 38 39 40 41 42 43 44 45 

right and mail at once. Your inquiry will be 46 47 48 49 50 SI 52 53 54 55 56 57 58 59 60 
F forwarded without delay. ; 61 62 63 64 65 66 67 68 69 70 71 72 73 74 75 
76 77 78 79 80 8! 82 83 84 85 86 87 88 89 90 


: SALES STIMULATORS, CATALOGS 


ibis ; 101 102 103 104 105 106 107 108 109 110 
Hit 412) N34 NSO BND 20 


Sales Stimulators | 21 122 123 124 125 126 127 128 129 130 
i 131 132 133 134 135 136 37 «©1138 «©6139 «6140 


features 











sbtain more information about any of the 
inufacturers’ sales aids described in this | August 1960 issue of OFFICE APPLIANCES 
ve, circle the key numbers on the card at Card void after October 1, 1960 
ght which correspond to the numbers as- 
signed to the Sales Stimulators. Mail the card 
i 
romptly S ie 
i 
bt Pesition 
Company 





Business Address 












































City Zone State 
New Catalogs 9 tenn rrr rene reteset seceeseseesenccnecee 
lo obtain copies of recent catalogs or price pn 
sts described in this issue, circle the key sop 22 = 
' ymbers the card at right which corre- 3x 6S 3 : 4 j 
na nd to the numbers assigned to the New > : F o< 
“aR atalogs. These requests will be promptly e 3 Fj 6 os 
forwarded to the manufacturers. 2 3 =" 
1 00 | 
eo | 
*This serv s restricted to dealers and whole- 2 aes." 
fale nt fice equipment and supply field 
= -- ] 
o#°000 o 
=.” 7“ 
@ rv Ti 
= Fo = 
—- NN WwW 
5 Sk a 
aS SS om 
m 
e handy subscription card at 27 7O @ @ 
- . an = = & 
e right is enclosed here for 2 ov e « > 
° ; c 
ur convenience. Use it to > 5 zs «| . 
nter or renew your own sub- 2 -_ oe vw 
. m. 
cription, or tear it out and 4 et ae — a oe _ 4 
jive to a friend, salesman or rs. MAS Db = 
' ° ° . “< i 
employe active in the retail . 3 eo 3 3 3 Zz : 
ti ; ; > 
ce stationery, machine, or a 3 = 3 a = = a . 
furniture business. m~ > = =F inal 4 
ts Mod Either way you will be helping a 3 g 4) 
ngs . by © 32 a a a 
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is a me 7 2.266 C¢ & - 
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A MUST for Every Home and Business! 






CHECK CASE’° = 


NO. 300 Be 


- it 
~ ck: 





Wus.  S F 
ANUARY oe FEBRUARY = MARCH “y APRIL 





ae 






ima 95 


WEST COAST $2.05 


Holds 1 to 3 Years Supply of Checks 
Accommodates All Sizes of Checks HEAVY GOLD GUMMED LABELS 
shade of tixedes Understand FOR VERSATILITY — FLEXIBILITY 


Permanently Positioned Guides 
Heavy Luggage Latch, Metal Hinges 






















Each case includes 
a set of one year, 
two year and three 
year gold gummed 
labels for outside of 






















Display a 4 color assortment of the new Amfile Check 

I case so user can 
ind watch the sales roll in! Every customer will quickly locate the 
exact set of canceled 
yenize the need for this low cost systematic case for = .| checks desired — and 
. , ~| a set of alphabetical 
nee led checks Provides i peri lanent compact file for labels for those who 
_ _ ee - -\ prefer to file their 

nceled checks. The overall size is 3% high by 9% * checks by name. 





le by 948” deep The 4 attractive colors blend with any 








’ 
or color scheme 
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The “Loover-Lite’’ desk lamp offered 


UCTS, INC., Elwood, Ind., is said to provide 
restful, reflected light accomplished through 
in addition to its regular down light. The « 


rt and 


two sources increases eye comfo 
Inquiry Card No 


21 








lessens sti 





point-o! purchase sale 
with a slin plasti Da 
chrome-finished etal 
clip, the new, easy-t 

individually carded in 


package with thi 
Ihe pen also features 
hooded point with 
ANNON Prop tip for instant t 
i new type of smooth writing 
an light Inquiry Card No 


bination of the 


ain 


eee od 

















. 
Like 

Two sturdy plastic, four bevel scales 
the architect and engineer have if ; 
troduced by the C-THru RuLer Co 
827 Windsor St., Hartford, Conn. B A series Of S ter — wi 
light weight scales are handy { ge OF letter sizes trot 1G" 0% 
or pocket use and are packed na poe = the smaiier te 
cases. its templet line by Li 

Inquiry Card No. 23 O St., Lincoln, Neb 

Inquiry Card No. 24 
i 
i 
i 
; 
’ 
Pay iders and re-winders 
ters f ce puter 
sed efticien S! 
A N 5 r ti RCA 

A fire resistant receptacle w ters. Ad e No. 8 
recessed bottom which prev B ghs Mad I 
heat transfer is offered by N P.O. Box Pr ’ 
TIONAL VULCANIZED Fisre C Inquiry Card No. 27 


P.O. Box 311, Wilmington, D 
Inquiry Card No. 26 


For 
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More information Use 


signed merchandisers to 


a patented 


rtin 





THe VE s Pr & PENCII 
Cor! Lewisburg Tenn has 

ided a high-st smooth-writ- 
ing cartridge fountain pen with 
Sheaffer's Skrip ink cartridges to 
its pen line and is | oting it 
by distributing actively de- 


stimulate 


s. Styled 
rrel and a 

cap and wr 
vad pen is VENUS" eae 

a blister 1 VE S 


CARTRIDGE 
Fountain 


A C ’ 
Pen CARTRIDGE | 


cartridges 

: Pen 
temp-alloy 
g and 


>> 





PosTING EQUIPMENT Corp., 1721 
wood Ave., Buffalo, N. Y., has 
nounced the ““Tilt-O-Rack"’, a new 
tend the sl 
Organizer that speeds filing since 
nd ‘Fine ; , ‘1 
greater visibility allows material 
et Sizes Ly , an 
quickly dropped into position. The 





( DE Ly 
_ justable ers have a patented 
in’ feat they can be quickly re- 
moved einserted to avi 
Inquiry Card No. 25 
A fold-up » S I t 
necessary re rds between f ftice 
] designed by tl BupGet Buppy Co., 416 
79th Ter., Kansas City, M It provides space 
tor forms, cards, pencils and pad 


Inquiry Card No. 28 


Inquiry Card on Page 43 
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Z DOUBLES 
YOUR 
: IN-STORE 
| SALES! 


| WILSON JONES [Groytine}] MANIFOLD DISPLAY FIXTURE: 


Used singly against a wall, or doubly as an island, this customer-catcher never stops working for you! Dis- 

plays wide range of WJ ‘‘GrayLine’’ Manifold Book titles and sizes. 37 inches across, only 19 inches deep, a 

convenient 62 inches high. And, this WJ Super-Salesman is YOURS FREE! Call your Wilson Jones man today, 
E or write for full details about how you can get one! 


WILSON JONES 


200 S. JEFFERSON ST., CHICAGO 6 + 122 E. 23RD ST., NEW YORK 10 
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New Products _. 





\ 


The Microtomi 
mits the user to change to any 
grees of lead hardness is now 


from the EBERHARD FABER PEN‘ 


Crestwood, Wilkes-Barre, Pa 
Inquiry Card No. 31 





lead holde r whi 


: THI W H 
Co Wayland, 


duced a 


GUNLOCKE CHAIR 
N. Y 


new s¢ 


has intr 
ries of chairs 
Galaxie There are 28 
chairs in this group in a variety 


with molded foa in 


te rs, seit welted covers and no 
exposed nails on any of the up 
holstery. There is a wide choice 
I i rs, fabrics and plastics 
ivailal All seat and back units 
are rad 1 in frames Of genuine 
Ame in walnut. Galaxie offers 
n add n, wall saver and stack 
ing features. The series is suitable 
I se in executive offices 
ception areas, conference rooms A 
lounges, dining rooms and meet on one 
ing rooms by Ly 
Inquiry Sard No. 29 Seven 


A new transparent glass jar for its Waterless Hand 


ing table which incorporates 








a drawing board cabinet 
on the other was designed 
Plant Ave., Aurora, IIl 
and built-in locks are 


side and a drawer cabinet 
MeTAL Propucts, IN« 
iwers with recessed handles 
he table’s new features 


Inquiry Card No. 30 








Cleaner has been announced by the CARTER’s INK 
Co »39 First St., Cambridge, Mas Che blue Derenene » teerririosas Musil 
1¢ SAEs Seam Se apeceey peepetes SO i sedieoumi TURE, | 8 N. Third St., Milwau 
= ffice stains as Hektograph ink d carbon ee Wis  dietiatinn in tale ae 
Co ad many others. it i seli-liquilying and used tached folding leg unit which transforms 
vith paper towel or tissue on! any top into a sturdy folding table 


) 


Inquiry Card No. 32 





A new style paper trimmer th 
ment and makes cutting quicker 
accurate has been 
BRADLEY Co., 74 


de velope | 
Park St.. Sp 


compression spring and a new st) 


of finely ground, tempered ste 
Inquiry Card No 


48 


is n 1jus Self-inking metal 
L laters with dates that lock 
the MILTO place for perfect 
Id. Mass. A ment are from GARDN 
tting Diad STAMP Co., 166 Washingt 
I es St., Wilkes-Barre, Pa 


Inquiry Card No. 35 


For More Information Use Inquiry Card on 


( ard No. 33 


Inquiry 





[THE STRAYER (¢ Bac Co IN« New 
Brighton, Pa., h lesigned slide-drawer col- 
lapsible paper-board { witl steel front. The 
units are easily ass ed without pasting, screws 
or bolts. High sid S prevent age and add 
strength. The lid can be lifted permitting the file 
to be used whe: Dé s not a ate to pull out 
the drawer. Slotted steel strips on the front walls 
allow the files to | nter! ked and stacked 


Inquiry Card No. 36 


Page 43 
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VG HELPS Success gives you 


Users of Success desk calendars 
start the year right. This 
handy pocket calendar included 
with every refill pad, serves 

as aconstant reminder of = 4 
Success Calendars. YN 





> CSA 
/ “ =. « 
An industry first! A beautiful, 4-color booklet | Allrefills specially packaged for easy purchase 
proves why Success calendars are better | and use. Pads are banded or string-tied. 
made, have more selling features, are easier, | Simply remove carton or protective overwrap. 


more profitable to sell. Inner band holds pages, eliminates loose pages. 


Be sure to see 


Success, GOLUMBIAN. 742 WORKS, INC. 


STORY.’ 
Write for copy 2300 WEST CORNELL STREET @© MILWAUKEE 9, WISCONSIN 
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When you 
think of 
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CALENDARS... 


think of 


\, SUCCESS 
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Stub Flo a versatile ele 
tronically-glued mult i-copy 
systen for both data pre $s 
ing machines and typewriter 
use has been announced by 
the HAMILTON AUTOGRAPHI 
REGISTER Co 833 Williams 
St.. Hamilton, Ohio. The in 
terleaved carbons are also per 
forated, permitting a quicker 

oval of the carbons. A six 
art forn s possible with 
Stub-Flo. The design of the 
i s avoids tenting to allow 
smoother rastel ind neater 
yperation. Sheets differing in 
yi size can be used in the sar 
SA a set since the glued 1 in 
Arp Merc. Co., INc 13 Vine St., Evansville. In os 1 , 
fe : ids all copies in place is 
has introduced a two-wa'\ lectern wi I y pe ‘ 
surin orrect register 
, . ~ — 
used as a floor-type model when ited on its cast I ' _ 
nquiry Card No. 38 
ered base or as a table model when removed fi 
the base which then becomes a han g 


2 


Inquiry Card No 














Inquiry Card No 
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Inquiry Card No. 42 


For More information Use Inquiry Card on 











Page 43 




















































Covamat, a plastic mat designed protect 
floors, walls and shelves has been deve 
oped by the Evans SPECIALTY Nt 
2410 Venable St.. Richmond. Va. 7 Caton Copy Corp., 387 Park Ave., § The Copy-Rite, a spirit duplicator with 
is made of heavy-gauge semi ¢ t New York 16, N. Y has designed a re- wick or roller type moistening systems as 
Polyethylene with 8 gripping ribs in rding — sor use On Thers o-Fax an optional convertible feature, is now 
to prevent slipping. It is availab n clear — ent. Called Calocop, the paper is available from WoLBER DUPLICATING & 
beige, gray or green and can | > ie an flexible and will not curl in the machine SuppLy Co 11 Cortland St., Chicago 
is eaten Its white surface eliminates light reflection 14, Ill 
Inquiry Card No. 39 Inquiry Card No. 40 Inquiry Card No. 41 “y 
of 
( 
7 
do 
mi 
ad 
ca 
th 
—— 
GuipeE SysteEM & Supply Co., INc., 335 Canal St di 
New York 13, N. Y., now has available a complete su 
ine of tabulating file guides for use in machine a W 
ie Sa ee aay counting record keeping Made of bristol and press 4 
THE PEARL ENGRAVING Co eas, oy Setgrerenar gs board with plain ot oid tabs, the guides cor A 
E. 19th St.. New York N.Y Ree re Co ON. Fair Oaks A with alphabetical dai nti titles S well as re 
has announced the all-new S Pac Gell te iecklies « rea - blank. Upright tab guides in full, corner and angula Yy 
checkwriter with a_ tw dieiiniin -iemenan ol ts are included in the lin 
guarantee. The checkwrite: nd 2 phon AsO . Inquiry Card No. 44 
self-contained two year ink s R hehe Bed 
and comes with its own 
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“We get new business, make new contacts through our 
Yell OW Pages advertising ! ye Edward Blau, of Max Blau & Sons, Newark, N. J. 


“Very often, companies we’ve never even heard of call to order 
office furniture or equipment. How do they find us? Through our 
Yellow Pages advertising. How do we know? They tell us! 
“Recently, we received an order amounting to several thousand 
dollars from a newly-opened branch of a west coast company. The 
manager ordered from us after seeing one of our Yellow Pages 
ads. When representatives from the home office in California 
came to Newark, they were so impressed with our furniture that 
they sent us an order for their office! 

“Another thing—our Yellow Pages advertising in 24 different 
directories gives us fine coverage throughout New Jersey. It also 
supplements our other advertising activity.” 

Widen your selling area! Make more business-building contacts! 
Advertise in the Yellow Pages to pinpoint prospects who are 
ready to buy what you sell! For details and assistance, call the 
Yellow Pages man at your Bell telephone office now. 








101 BRANFORD PL. 
NEWARK, W. J. 


MArket 2-4725 

















MAX BLAU 


WOOD - STEEL - LEATHER 
OFFICE FURNITURE & EQUIPMENT 
DESKS ~ FILES - CHAIRS - SAFES - STEEL 

SHELVING . FIREPROOF CABINETS 

PRICE — QUALITY — SERVICE 

















ADS IN 24 DIRECTORIES EXPAND BLAU TERRITORY! With 
display ads like this (reduced) , under Office 
Furniture and Equipment plus ads and listings in 
24 different directories, Max Blau & Sons reaches 
beyond Newark to large sections of New Jersey 
and Pennsylvania. 





Find Us Fest 





| 


in The Display this sales-bullding emblem wherever your prospects can see it. 
Yellow Pages The Yellow Pages representative will gladly supply as many as you need. 





—— 
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SMEAD Mpc. Co., 309-311 2nd St 
Hastings, Minn., offers this count 
display and dispenser box. 

Inquiry Card No. 101 


THE WATERMAN-Bic PEN 
Corp., 1 Waterman PIl., Sey 
mour, Conn., has announced 


a new “Back-To-School” plan 
for 1960. This new progran 
offers several special deals for 
most of the pens in the com 
pany’s line, one of which is 
illustrated here. This three-in 


one deal features the ‘Park 
Avenue” desk set which is 
complete with a _ cartridge 


filled pen and a ceramic base 
Also included is a pocket C/I 
pen plus 8 cartridges. The en 
tire unit is packaged in an at 
tractive gift box which con 
verts into a counter and win 
dow display with printed back 
card. 
Inquiry Card No, 104 


A permanent, self-demonstrating 
was designed for its line of caster 
shoes and glides by Master Mr 
9200 Inman Ave., Cleveland, Ohi 
Inquiry Card No. 106 


52 





[HE RAMSAY Co., 116 S. Seventh 
St., Philadelphia 6, Pa., has pub 
hed new 4-page bulletin on 


versatile hling 





| 
It is a shelv 


t for general use 
ing unit pecially designed for 
I (hanging type) folders 
Cat es, phone directories, and 
lures manuals can now be 


onvenient storage at 


ints of se. Data processing 
id standard files, financial re 
ports, et an be kept handy, yet 
t of the way. This two-way hil 
ing syste! can be stacked any 
where T'ract-A-File is constructed 


of furniture steel with gray baked 





finish and measures 181/,” 


enamel 
wide 12 high, and 1214” 
eep, with outer size of 20” x 
1444" x 124%". Copies of bulle The 


tin TFJ-160 are available free, on 


Inquiry Card No. 102 


arranged in harmonious groups 


Inquiry Card No 


TeGcre SALES Co., INC., 13 
W. 30th St.. New York 1, 
N. Y., has designed a display 
: board to tell the complete 
SUPER Jet story of its Chemi-“Super”’ 
Jet marker. The marker fea 


th replac eable cart 


felt tip nibs, allow- 


tures 


: 
(0 (Leet ch eee 
PURER CAR PORE PEFR » a 
Wim RT Ss cy TE ing tne 
i Aare ger ’ 
placed 


The 


the exact shade of every color 


ridges and 
ink supply to be re 


without fuss or mess 


For Rae Liar Pee erchandiser illustrates 


ww wart me 


and also desc ribes 


roy 
avaliaDie 











the unique features of the 


thus stimulating im 








marker 

pulse sales. The company 
states that this “automatic or- 
ler aker has been field 
tested and proved successful 


Inquiry Card No. 105 





A page booklet describing colored ball 
pens that can be used with “TI o-Fax”’ 
copying achines 1S available fr Dept 
SU)-2 MINNESOTA MINING & Merc. Co 900 
Bush St., St. Paul, Minn. Listed are more than 150 
point id lig lid graphite pens made Dy over 
vell-known manufacturers, all of which have 
f ted according to their ability give clear, 
roduction when used witl [Thermo 
I 
Inquiry Card No. 107 
IDP Ideas,” a newly revised and expanded port- 
f Automation/Labelation illustrations and 
S s, is offered free of charge by ALLEN HoL- 
iDER Co., INC., 385 Gerard Ave., New York 
N. Y. This booklet gives many examples of 
1 iys in which integrated data processing THE Moort 
ent may be mad ore versatile and useful St., Philadelphia, 
through the use of e-Stik pin feed, pressure- a counter 





ve labels 


Inquiry Card No. 108 Inquiry 


For More Information Use Inquiry Cerd en Page 43 











PUSH-PIN Co 


lisplay 





Visualizer’ from the HARTER Corp., Sturgis, Mich., 
helps salesmen and customers see the various combinations 
of upholstery materials and colors, metal finishes and colors 
The kit has samples of upholstery anc 


1 enamel finish samples 


103 


113 Berkley 
Pa., now has available 
for both plastic and 


aluminum push-pins 


Card No. 109 
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Royal helps you get on top of the biggest 
back-to-school market in history. 
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ITEM: There are over 14 million kids 13 years and 
up going back to school this fall. This is the biggest 
back-to-school group in history. The baby boom 
of the last two decades is finally paying off for 
portable typewriter dealers 

ITEM: To celebrate this fact, Royal McBee is put- 
ting on an immense back-to-school advertising and 
promotional bombardment 

ITEM: This saturation campaign will feature the 
Royal Futura® and the Royalite® portables. Royal 
is the most wanted, best-selling name in portables 
—and these two portables cover two important 


price categories. 


ITEM: The advertising will kick off with a full-color 
spread in Life, Aug. 29—and continue in Life and 
Reader’s Digest right on through the year—with 
a big schedule of Reader’s Digest full-color pages 
and another full-color spread in Life. 32 to 35 
million people will see each ad. 

ITEM: The promotion kicks off right now. A full 
fall kit is available to Royal Dealers. You get 
streamers, tags, wall posters, counter cards, win- 
dow /counter display units—the whole shebang. 
ITEM: Get in touch with your Royal Portable 
Representative . .. get in on this walloping promo- 
tion ...and you'll make yourself a bundle of cash. 


K 
Rg YAL ROYAL McBEE CORPORATION, PORT CHESTER, NEW YORK 
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GAUGING 
Vi. 
quality carbon papers 
assure you of 


SECURITY 


Can unauthorized pers¢n 
correspondence through 


paper? 


You don’t have to worty 
Beaver high quality rego 


Panama-Beaver sheet i 
before it has outlived i 


almost impossible to de¢ 


on it—the rich full body 


Everyone who uses Pana 
record carbon papers is /bc 


ing of security and sat 


job well done, with the 


record. Remember, you 


‘ 
last as long as the papef i 


Convince yourself— Cal 
always 4 





MANIFOLD 
Brookiy” 





J 













read your confidential 
our discarded carbon 


hen you use Panama- 
carbon papers! Each 
uped many, many times 
efulness and then it is 
er any message written 
color guards against it. 


a-Beaver high quality 
nd to get the deep feel- 
tion, that goes with a 
eation of a permanent 
nama-Beaver copy will 
is written on. 


ur Panama-Beaver man, 
e wire! 
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New Catalogs 





—--- 


auoiren &) PONT 


THE GARDNER STAMP Co., 
166 S. Washington St., 
Wilkes-Barre, Pa., has issued 
a catalog of specialized pens 
and pencils. Included in the 
booklet ar auditor 


pens ror fine writing, adver- 


special 
Something New 
tising imprint pens and pen- eee 
cils. Copies are available to ; 

: P| 


dealers on request Pe toe 











Inquiry Card No. 110 


THE App SALes Co., 878 York 
St., Manitowac, Wis., has released 
a new 50-page catalog. Featuring 
over 500 items, it includes many 
new self-service islands, wall fix 
tures and a complete line of fix 
ture hardware. Of special interest 
is the new line of perforated hard 
board and diamond-shaped metal 





shelving. Stainless steel glass bin 
ning hardware is available to bx 
used with this perforated shelving. Standards and brack- 
ets in all sizes from 3 feet, as required, are also available 
Knife edge 


brackets for glass shelving and heavy duty brackets for 


for making your own self-service islands 
wood shelving to be used with single or double slotted 
wall standards can be had in all sizes and lengths. This 
Store Equipment catalog is obtainable free of charge by 
writing to the company at the above address 

Inquiry Card No. 111 


A new catalog of Craftsman chairs has been released by 


the JASPER SEATING Co., Jasper, Ind. More than one 
hundred different styles and types of chairs are included 
with complete specifications and construction details 


Inquiry Card No. 112 


STAR Forms, INc., Bettendorf, Iowa, has published a 


50-page catalog listing and illustrating its line of busi- 
ness forms. Besides the all-purpose forms and forms for 
special uses, the company will design forms 
to the customer's individual needs and specifications 


according 
Inquiry Card No. 113 
A new six-page folder in full color from the CoLUMBIA 


HALLOW! LI Div., SPS Co., Bi 
theme 


118, Jenkintown, Pa., 
features the a whole new world of office effi- 
y' to describe its line of office desks and chairs 
Pictured and described are the Columbia Meridian collec- 
xecutive desks and matching credenzas, and the 

group of modular unit work centers which 
an be customized to fit individual job requirements 
Both lines are available in more than 150 two-tone color 
ombinations. Also featured Ampla 


space-saving 


Always send a “TIME SAVER” courtesy carbon copy. 
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4, JOHNSON 





1915W Guest Choir 





For complete information and prices, write to 


Johnson Chair Company 


1913 WMA Guest Chair {es 7 
y omy on 
Y 


7109 Merchandise Mart Chicago 54, Illinois 














BIG DEAL 


os _ 


COO? 






\\\) PAPEREMATE 
4 CAPRI MARK IiIl 


WAS *2AK 
NOW *125 


¥ = 


Introduced with over 


A MILLION DOLLARS IN ADVERTISING! 


... Youll sell a million! 














New Catalogs continued 


sks. standard office desks and an extensive line of 


n luding the new Contour series of econ 


Inquiry Card No. 114 


Catalog No. 601 of business and institutional furniture 
has b leased by MURPHY-MILLER, INC., Box 516, 
Ow Ken. Desks, files, tables, chairs and multiple 
seating units are illustrated and described. A page of 
olor samples of upholstery and a revised price list form 


Inquiry Card No. 115 


A handy catalog folder, showing the complete line of 
phot quipment manufactured by the CormMat 
PHoTocopy Corp., 80 Fifth Ave., New York 11, N. Y., 
lable from the compat The new catalog 

ghl the Cormac ‘500’ one-step photocopier with 
Flo-M ntrol which eliminates the need for daily 
ling. Also featured is the Polycopy proces 

ichine for engineering drawings, the 


several other bas ts and accessories 


Each machine is clearly illustrated and de 

Complete information on the various operating 

hro icity requirements and 

h nsions are provided. Also included is a 


complete list of the company’s dealer and branch service 
stations at key points throughout the United States. 
Inquiry Card No. 116 


The 1960 catalog which illustrates and lists nearly every 
item in the company’s line is now available from the 
SAMUEL WaRD Mec. Co., 29 Melcher St., Boston 10, 
Mass. Stationery, leather bound books and leather spe- 
cialties are among the items included. 

Inquiry Card No. 117 


THE MILWAUKEE CHAIR Co., 3022 W. Center St., Mil- 
waukee 45, Wis., has issued a 4-page catalog featuring 
the newest additions to the company’s line. Illustrated 
with full color photographs, the brochure gives com- 
plete measurements and construction details. Since the 
price list is separate, the booklet may be ordered im- 
printed with the dealer's name and used by him as a 
mailing piece for his customers. 
Inquiry Card No. 118 


Evans Specialty Acquires 
W. H. Ritchie Co. Interests 


The Evans Specialty Co., Inc. of Richmond, Va. has 
recently acquired the interests of the W. H. Ritchie Co., 
Inc. of Philadelphia, manufacturers of the Ritchie 
cushion for typewriters and business machines 

Evans will continue to market the Ritchie cushion 
under the trade name ‘“Sorba-Sound” cushion. 


NE -\Wane nelUl oMelmeelalictiilelelacla arserelilare 
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ANN JOHNSON of Warshaw’s, Phi 


converses with Ruth Whitsel, Brook's 
Philadelphia, Marie Kerns, Stationers 
Loose Leaf Co.. and Rosé ( nt n 
editor of National Stationer, on porch 
overlooking the scenic terrain adjoining 


Galen Hall Hotel & Country ¢ 
Wernersville, Pa. 


OA Staff Report 














NSOEA Regional Series Swings 


Seventh District Meets in St. Paul 


The annual meeting of the Seventh District NSOEA 
was held June 6 and 7 at the St. Paul Hotel in the city 
of St. Paul. The hotel is the same one in which W. 
NEILL STEWART, SR., then president of NSA, attended 
the, district meeting 33 years earlier, also the same in 
which the Northwest Travelers Club first functioned in 
the district. The gathering was preceded by a sales rally 
held June 5 and sponsored by the Northwest Travelers 
Club. The increase in dealer attendance over 1959 was 
substantial. 

The Seventh District program followed the pattern 
of the nine preceding gath: 
President Stewart presented his address on “Your Asso- 
ciation”. The topic “Your Money's Worth” was pre- 


rings. with some exceptions 





FELICITATIONS between new gover 
nor, Del Deming nd his predecessor 


Ned Safford 





sented in his own colorful way by HOMER SMITH, mer- 
chandising manager of NSOEA. Homer Lay conducted 
his seminar type session on “The Human Side’’ to the 
largest group of any of the regionals to date 

Ep ERICKSON and Det DEMING conducted a session 
on dealer-traveler relations. This included stock records, 
inventory problems, merchandising the traveler's wares, 
sales training, and other subjects. 

What was called a “Workshop Clinic for Papa and 
Mamma Dealers” was conducted by CHARLIE REGAN of 
Globe Publishing Co., South St. Paul. Topics were 
selected from questionnaires returned by small dealers 
throughout the area. Subjects discussed were inventory 
control, minimum orders, delivery charges, standard cat- 
alog sizes, sales meetings, sales training, and various 


others 








ABBY VAN BUREN, famed columnist, presents two copies of 


her book Dear Teenager’ to Earl Collins, Rockwell-Barnes 
Co, 
OA—8 /60 





CHARLES M. (CHUCK) MORTEN 
SEN, general manager of NSOEA, is 

wn with Walter Miller, Otto UI- 
rich Co., Inc., Buffalo, former governor 


f the region and later president of 
NSOEA 


It dev ped that points selected for consideration 
by small dealers applied to the larger ones as well 
While discussions were co-operative rather than critical, 

los point was that some salesmen pay too much 

ntion to getting the order, which, the speaker said, 
should | by-product of putting valuable knowledge 
work where it counts most. With that co-operation, 
the speaker said, purchase orders will be larger and more 


Det Deminc of Farnham’s in Minneapolis was 

le nor to succeed Nep SAFFoRD of E. T 
Saftord ¢ Superior, Wis. Mr Deming had been work- 
with Mr. Safford as convention chairman. For vice- 


governor the selection was WILLIAM ANDERSON of Des 
Moi: Stationery Co.: for secretary, T. WAYNE DAvis 
Latt It Waterloo, Iowa. For treasurer, STANLEY 


LADIES OF REGION 2 are treated 
t I ft wrapping, presented Dj 


Der Mtg. ¢ Miss Barabara M 
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PENN-MAR-VA TRAVELERS CLUB officers: Seated—Karl 
Koops, S.E. & M. Vernon Co., Second vice-president; Rose 
Cushman, treasurer; standing—Bob Johnson, acting secretary 
in absence on first day of Joe McCormick, Stationers Guild of 
America, re-elected secretary; Ray Williams, Ray Williams & 
Associates, first vice-president; Parle Covey, Apsco Products, 
outgoing president, and Bruce Campbell, Ace Fastener Corp., 
new president 





DISTRICT 7 officers and directors: Ed Klinger, Holden-Kahler 
Co., Cedar Rapids, director; Stanley Taylor, Gaffaney’s Office 
Specialty Co., Inc., Fargo, N.D., treasurer; Gene Dow, Brown 
& Saenger, Inc., Sioux Falls, §.D., director; Del Deming, Farn- 
ham's, Minneapolis, president; Rans Chase, Sioux Falls Book 
& Staty. Co., Sioux Falls, $.D., director; Ned Safford, Safford's, 
Inc., Superior, Wis., retiring president; Myron B. Haroldson, 
Haroldson Office Supply, Jamestown, N.D., director. 





Se 











( nlinhed 


Never a : 
TAYLor of Gaftaney’s, Fargo, N.D., w t 


I J as [ce ele ed 













e : Besides the four officers the district has a board of ' 
Business Form Catalog : governors. Elected were Ep KLINGER, Holden-Kahler 
: Company, Cedar Rapids, Iowa; Bos Davis, Standard . 

so easy to sell from! fie ieee ME ex Cl ec eon 
. HASSINGER, Redwood Office Supply, In Redwood 








HEADQUARTERS Troupe at St. P Clarence (¢ en, G 
J. Aigner (¢ vice-president Field | n; W.N Stewart 
Ir jen r ‘ ’ 





92 PAGES IN COLOR! 
The Whole-in-One Line for 1960 
from NICHOLS SALESBOOK 






uneeee 
REGISTERS - Sx CONTINUOUS FORMS 






DEL DEMING, new district 7 g 
and Ed Erickson, Hibbing Of 
Supply, Inc., Hibbing, Mins 
vernor. They conclud 







NOW... 


You can price business forms instantly \ 
without wasting time or guessing, Whether 

it’s a new form or an old favorite it's all 
right there for you and your customer to see in 
the new NICHOLS catalog. Autographic Register 
Forms, standard body and custom. Continuous 
Forms, with and without one-time carbons. 
Salesbooks. Manifold Books. One-time carbon 
sets. All at prices that keep you competi- 
tive. Mail the coupon below today for the 
quickest, easiest, most profitable way 
to sell business forms ever devised = ONE TIME 
for busy dealers. #4 CARBON 































NORTHWEST TRAVELERS CLUB onewly-elected officers 
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— Charles Cordray, corresponding secretary; Berk Ett Venus 

ee es ee ee ee Pen & Pencil Co., first vice-president; Robert Vater Joseph 

Dixon C1 ble Co., retiring president: Ed Stivers. Sanford Ink 

H. W. NICHOLS SALESBOOK COMPANY ‘ second vice-president; Bill ¢ Eberhard Faber Pencil 

| 1344 East McMillan * Cincinnati 6, Ohic ( pres nt; James Roche, Stat s Loose Leaf Co.. auditor 

| Please send immediately the NICHOLS | . Berry, chaplain; Earl ¢ is, Rocky Barnes Co 
| “Whole-in-One-Line for 1960.” | 

ae i Loe | Falls, Minn.; Lou Enruicn, Ehrlich & ( St. Paul; 

| SAM SwAR S Yttice wenn mt ; > 

| COMPANY. ae = l JA ; S 7 A < watts Ott | ju pmen -.. Rhine- 

lander, Wis.; Sm COHEN, Gaffaney & Shipley. Inc.. 

— a Bismarck, N.D.; R. H. CHAsE, Sioux Falls Book & Sta- 

| crry __zoNE___sTaTe | tionery Co., Sioux Falls, $.D.: Genz Dow, Brown & 
ee oe 2) = 
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ipholstery 


Superbly beautiful colors and patterns to enhance the dec- 
orative appeal of any interior! Easy cleanability with ordi- 


A || ly nary soap and water to reduce maintenance costs! Long 


wear and scuff-resistance to keep replacements at the 


, irreducible minimum. All of these advantages are yours 
ry 4 | ) ¢ S e S with furniture upholstered in elastic fabric back Masland 
aa Duran. Be sure to specify this top quality vinyl for new 

installation or reupholstering. Write for samples. The 


1 D ‘0 ' | eC ly) S Masland Duraleather Co., Dept. 59, Philadelphia 34, Pa. 


ELASTIC FABRIC BACK Wasland Duran 


viny! uphotstery 


Secretarial Chair by 
Office Furniture Division 
HAMILTON COSCO, INC, 
Columbus, Indiana 
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‘K’ 
series 


Shown above 
Modular unit 

K-99 attached 
to K-Series 


des k 






K-99 M 










unit for PLUS 
SALES | 






of the 19 K 
SERIES 


U nmis ; sh 7, 


WS owen 


2412 South 7th St. 


METAL inc. 


Louis 4, Mo. 
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Saenger, Inc., Sioux Falls, S.D., and Myron B. 
HAROLDSON, Haroldson Office Supply, Jamestown, 
N.D 

Des Moines was elected for the 1961 convention 

The annual meeting of the Northwest Travelers Club 
was held in connection with the regional meeting of 
the Seventh District. Thirty-three years earlier, the first 
official meeting of the club was held in that same hotel 
One of the founders, then first vice-president, was FRED 





WORKSHOP CLINIC LEADERS: Lou Ehrlich, Ehrlich & 


Governor E. T. Safford, Jr., Superior, Wis 
Globe Publishing Co., S. St. Paul 


Co., St. Pau 

Charlie Regan 
C. SCHAEFER, Sanford Ink Co., who also was present 
this time and probably never has missed one of the 
club’s annual sessions. Various matters of interest to 
the district were discussed, the meeting ending with the 
election of officers. 

WH£ILLIAM CARROLL, Eberhard Faber, was elected as 
president, succeeding RoBERT W. VATER, Joseph Dixon 
Crucible Co. Other officers elected are BERKLEY ERTL, 
Venus Pen & Pencil Co., first vice-president; Ep 
Stivers, Sanford Ink Co., second vice-president; EARL 
COLLINS Rockwell-Barnes Co., 
CHARLES CorDRAY, Charles Cordray & Associates, cor- 
responding secretary; JAMES ROCHE, Stationers Loose 


I 
Leaf Co., auditor, and Rev. JACK BERRY chaplain 


Sec retary -treasurer; 


Region 2 Has Lake George Setting 


The sun shone brightly over Lake George for the 
three days of the Region 2 NSOEA convention held at 
the very beautiful Hotel Sagamore at Bolton Landing. 


" 


RFGION OFFICERS: Harry Sanner, Jr., Sanner Office Sup 


f Erie, Pa., second lieutenant governor; Palmer Carnright, 

Snyder's, Newburgh, N.Y., governor Harold Kastensmith 

Ben ] Schenectady, N.Y., first lieutenant governor. Wil 

lia He ich, Heinrich-Seibold Stationery, Rochester, N.Y 
sure is not shown 


From Thursday, June 9, through Saturday, June 11, 


close to 200 dealers, manufacturers and their families 
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International Paper Cut Sizes maga 


Fe mented i 














Opens zip-quick! 


New Springhill, Bond, like all International Paper business papers, 
comes to you in a handy junior carton with pull-tape opener. 













N! w Springhill Bond is ream-wrapped _ samples of International Paper's complete 
A 





and packaged 8%”x 11” and 8%"x 14” line of business and printing papers. 
in a junior carton that opens zip-quick. 
Most International Paper printing papers BUSINESS PAPERS 
will soon be available in handy, pull-tape Springhill Bond 


Springhill Duplicator 


junior cartons. They are ideal for small off- , , 
: Springhill Mimeograph 


set duplicating presses. 
These papers look and feel like pre- PES See 
Springhill Offset 


. . 
mium-grade paper *t are = é G 

ui g papers, yé t are priced fo Ticonderoga Offset* 
volume work. They handle well on the Ticonderoga Text* 
press, give excellent printing results, ream International Ti-Opake* 
after ream #W ill soon be available in handy pull-tape junior carton. 














Ask youl paper merchant to show you 


INTERNATIONAL PAPER 


FINE PAPER DIVISION « NEW YORK 17, N.Y 








; 
continued 


participated in what was described as ‘One of the best 


district conventions yet held.” 
The regional convention started off with words of 


welcome from Governor ANTHONY J]. (TONY) PAUL, 
Otto Ulbrich, Inc., Buffalo, N.Y., and was followed by 
a day and a half of solid programs. The remarks by 
NSOEA President, W. NeiLtt STEWART, JR., “Your 
Association-Your Business-You,’” were most apropos in 
light of the changes within the industry brought on by 
developments in the field of office automation and the 





Sell the lightweight, precision-built Adler Portable. 


inroads made by professional architects, among other 


things 


It gives big machine performance, is distinctively 


styled and is beautifully finished in two-tone gray. 





Write: “addo-x inc”,300 Park Ave, New York 22,NY 


SIGNING UP for registration at Region 2 meeting are: 
Charles Hucke, mfrs. rep.; Larry Miller, The General Fire- 
proofing Co., being greeted by Helen Paul, wife of the gover- 


nor; Joan Ross, Oxford Filing Supply Co.; Martha Mary Mur 
rett, Ryan & Williams, Inc., Buffalo, N.Y.; Marion Sanner, 
Sanner Office Supply, Erie, Pa., and Barbara McCormick, Victor 
division, Remington Rand 


Mr. Stewart in his talk delved on the importance for 
the dealer to pay particular attention to these two im- 
portant facets of today’s market 

“Your Money's Worth” was a presentation by 
HOMER SMITH dealing with the merchandising activities 
of the association. 

BRUCE ADAMS, Pelouze Manufacturing Co., vice- 
president of the Manufacturers’ Division, led the ‘’Per- 
son to Person” question and answer panel session. Sit- 
ting in on the panel, and representing manufacturers 
from various phases of the industry, were HOWARD W. 
GuNLOCKE, W. H. Gunlocke Chair Co.; JOHN J 
WHALEN, American Pad & Paper Co.; R. A. JONAs, 
Jr., Oxford Filing Supply Co., Inc., and representing 
the manufacturers’ representatives was CHARLES H. 
HuckE of Atlanta, Ga. 

No holds were barred as subjects like, “Who is a 
wholesaler?” and “Lead time on price changes’’ were 
discussed. These, and other timely questions, were de- 
bated between the panel and the floor with many in- 


B= Adler Portable <a 


teresting views expressed from both groups 

Following a past governors’ luncheon, the second 
half of the first day’s sessions opened with a workshop 
session, conducted by Mike Sanyour of Harbridge 
House, Inc., and was entitled, ‘Figures Talk.’’ Here the 
participating audience was able to take a look-see into 
the financial and administrative operation of three fic- 
titious office supply and equipment Operations 


Most of the second day's sessions were given over to 





a workshop session The Human Sid mod- 
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There’s a 


HANSON 


POSTAL SCALE 
for every office 
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No. 1509 No. 1530 
Heavy duty Heavy duty , 
postal scale scale for FREE with each scale— 
for average mail and Hanson Official Postal Guide 
office use. merchandise. 
Capacity Capacity ($1.00 value). Gives latest 
5 Ibs. 25 Ibs. . : 
revised United States postal 
regulations. 
Exact postage ata glance with self-computing dial 
No. 1515 No. 1546 No. 150 
Ideal parcel More than For personal 
post and adequate for desk use. 
shipping room light office Also a clever Scales 
scale. use. gift idea. 
Capacity Capacity Capacity available with 
50 Ibs. 2 Ibs. 1 Ib. : 
Canadian 
postage rates 
HANSON SCALE COMPANY (€s1. 1288) Northbrook, Illinois 
in Canada, Saxon Office Equipment Limited, 156 Evans Ave., Toronto 16, Ontario 
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Continued .. . 


erated by NSOEA Manager, Homer Lay 

Election of officers was an important order of the 
day with the regional officers elected during the gen- 
eral convention meeting, and the Empire State Travel- 
ers Club electing their respective officers during an 
early breakfast. 

Incoming Governor of Region 2 is PALMER CARN 
RIGHT, Snyder's, Newburgh, N.Y.; first lieutenant gov 
ernor, HAROLD KASTENSMITH, Benche, Inc., Schenec 
tady, N.Y.: second lieutenant governor, HARRY SAN- 
NER, Sanner Office Supply Co., Inc., Erie, Pa., and 
treasurer, WILLIAM HEINRICH, Heinrich-Seibold Sta- 
tionery Co., Rochester, N.Y 





EMPIRE STATE TRAVELERS CLUB officers: Emund J 


Shine, Dennison Mfg. Co., first vice-president; James Long 
Parker Pen Co., president; Bill Ross, Oxford Filing Supply C 
outgoing president; William Hungerford, A Products, se 
ond vice-president; Walter Krieg Eberhard Faber, secretary 
treasurer. 


Outgoing Governor Tony PAut was lauded by his 
association fellows for the excellent job which he 
turned in during his tenure of office 

For the Empire State Travelers Club, JAMES LONG, 
Parker Pen Co. became president; EDMUND J. SHINI 
Dennison Mfg. Company, first vice-president; WILLIAM 
HUNGERFORD, Acco Products, Inc., second vice-pres 
ident; and WALTER KrigGer, Eberhard Faber Pencil 
Co., secretary-treasurer 

WILLIAM Ross, Oxford Filing Supply Co., Inc., not 
only turned in his gavel, but 
ment of many of his friends in the 2nd Region, told 
of his plans to move with his family to Massachusetts 
where he will work out of the Boston area for his com 
pany. In addition to the warm sentiments of all of his 
friends, Mr. & Mrs. Ross were presented with a gift 
from the club. 

It was announced that the 1961 mecting would be 
held at Saranac Inn, Lake Saranac, N.Y 

REGION 2 NOTES A first-timer at an NSOEA 
regional meeting was Mrs. JOHN Horan, whose hubby 
is sales representative for Art Metal 


much to the disappoint- 


Syracuse wholesaler, SEYMOUR SIMON of the Sey 
mour Simon Co., related his adventures in Uncle Sam's 
Navy where he served as a member of the Seabees 
There he was affectionately known as Seabees’ Seaman 


Seymour Simon of Syracus« 
The one and only Jerry WurIrTe of Acco Products 


was on hand with his ry charming wife. Jerry has 
been attending regionals longer than most people can 
remember. 

Among the family gr s present were the children 
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We've got your 
NUNMBERER! 


REX © PACEMAKER © MONARCH 


Packed in beautiful counter and shelf 
display cartons containing one dozen 


of any size. 4 and 6 band capacities 


—_- 





IMPRESSIONS SHOWN ACTUAL SIZE 
No. 0 Numberer 
| No. 0-4 Bands No. 0-6 Bands 


1234 234567 


No. } Numberer 
No. 1-4 Bands No. 1-6 Bands 


1234 234567 


No. 2 Numberer 
No. 2-4 Bands No. 26 Bonds 


1234 234567 


Liberal Profitmaking For profitmaking opportunities 
Discounts « Greatest with fast selling, nationally 


Selection of Sizes & Styles known Marking Devices write 
. Guaranteed Quality for illustrated catalog. 









CONSOLIDATED STAMP MFG. CO., INC. 


CHICAGO « DALLAS « LOS ANGELES « NEW YORK CITY « SPRING VALLEY, N.Y. + TORONTO 








You are PROTECTED with 
this ENTIRELY NEW GLOBE 


12 Inch 
WORLD GLOBE 





This is the TITLE to a 12 inch Globe, 
entirely new in its editing, engraving, coloring, and 
printing. 

This top quality Globe will be sold to legitimate 


retail dealers only. 


Write for particulars today. 


Globe and Map Publishers Since 1867 


Geo. F. C = A Vv Co., Inc. 


730 E. WASHINGTON ST. * INDIANAPOLIS, IND. 
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CUTS HIME AND 
5ST ON MAILING! 
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redi- seal : 


for split-second sealing Redi-Seal now ee in a open end 
catalog envelopes, coin envelopes and 


WITHOUT MOISTURE!! banker’s flap envelopes carried in stock 


for immediate delivery in the following 
NOW .. . Quality Park’s REDI-SEAL sizes... 


























(latex gumming) means greater ease and (Sub. 28—Brown Parkraft) 
time saving in mailing rooms and banks. 64Ax9A = TAKIDOA 
OPEN END 9x12 
Bulky contents are enclosed and sealed 9%x12% 10x13 

“au T . . 
W [THOUT moisture... a touch of the CATALOG (Sub. 20—Machine 
finger seals with a tight grip . . . mail is Glazed Kraft) 

49 . . No. 10—4% m 9" 
speeded up... it s clean—no moisture Me 10%.4 4 OM 
used . . . saves time and labor costs. No. 11—414 x 10% 

hee ; Sub. 28—Machi 
Redi-Seal Gumming can also be run to BANKERS FLAP ern Keoht) 
order on special envelopes. No. 12—4% x 11 
No. 14—5x11% 





Quality Park’s new Catalog No. 81 avail- 





(Sub. 24—Brown Parkraft) 
able... more than 800 items carried in stock OPEN END No. 3—2% x 4% 















ready for immediate delivery ... many new items. COIN ee 
gPRK 6 Sold through Dealers Only 
i * 
- . 0 
& £.% QUALITY PARK ENVELOPE CoO. 
x a $A Main Office and Factory, 2520 Como Ave., St. Paul 8, Minnesota 
G Oy Atlanta Office and Factory, 650 Murphy Ave. S. W., Building E-12, Atlanta 10, Ga. 


- Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
_ ‘o West Coast Office and Warehouse, 837 Traction Ave., Los Angeles 13, Calif. 
— "V itnn ep canttl ax? Dallas Office and Warehouse, 2150 Irving Blvd., Dallas 7, Texas 
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Industry Co-operation Stressed by Donald S. Frey 


Dona cp S. Frey, legal counsel and secretary-general Kenneth Parker Announces Retirement 
of the Wholesale Stationers Association, was the fea- 
the Connecticut KENNETH PARKER, board chairman of the Parker 


tured speaker at the recent meeting of 
Valley Stationers. 

Using ‘New Frontiers in Industry” as his topi 
said that there are ‘two forces at the frontier. One ts 
the growing number of retailers and the second force 
is the full-functioning wholesalers in our industry 


Pen Co., has announced his retirement from the firm 
after 40 years of active leadership 

Chief executive responsibility for the company will be 
assumed by BRUCE M. iL FFRIS, Parker president ' 





Defined Programs Needed 


Each member of our industry to become mrective 


S¢ 


—must see our industry as a whole and that all seg- 
ments have common goals The retailer must learn 
to work closely with the w! saler, he continued, and 


added that ‘The full-functioning wholesalers have com 





mitted themselves to clearly defined programs as part 

of the process of becoming effective partners W th both Bruce Jeffris Kenneth Parker 

the retailer and the manufacturer rey enumerated th During Mr. Parker's tenure, the company rose from 

basic points of this program as a small U.S. manufacturer of fountain pens to the 
1. Carry adequate inventory to the manu world’s largest manufacturer of writing instruments 


facturer and fill dealer ord and is now recognized by authorities as one of the four 
best-known American brand names on the world market. 





2. Identify the lines of rchand led De 
sale. Mr. Parker assumed leadership of the company in 
1933 from his father, GEORGE S. PARKER, who founded 
3. Catalog the lines of rchandis tended for : whitrwaseen 
; the firm in 1888. Kenneth Parker's son, Daniel, is now 
service. , 
xecutive \ president of the company 

4. Develop marketing prog: sil unction with :, , 
the manufacturers that sel rchand through th 
dealer, not just to him 

5. Maintain strate gically | f : ww ouses with an Dillenbeck-Galavan, Inc. New 
. - > 
inventory reserve for the West Coast OA Representatives 

6. Co-ordinate the sales p 1 manu Dillenbeck-Galavan, Inc. of 226 South Alexandria 
facturer’s sales organizatior uuling icalers A\ Los Angeles 4, Calif. (Phone DUnkirk 5-3991) 

7. Develop, install and s n eftect nventory becan OFFICE APPLIANCES and MANAGEMENT 
control system for retail dealer \ND BusINESS AUTOMATION West Coast adver ) 

tising representatives July 1. Principals of the firm are 
Sets Forth Three Principles A. O. “Beau” DILLENBECK, JR., and Tom GALa- 

Frey put forth three pr ples that st be recog ; 

y | In addit to OA and MBA, this firm represents 
nized by the retailer to prod 1 profitable stationery , =: lee : 

ie Scien Ordnance, U.S. Naval Institute Proceedings. 
business. “Receiving our share of the ‘Golden Sixties . ; ;' 

, GP, | trical Engineering and Mechanical Engineering 
will not be automatic.”” he said he industry must b 
recognized as a singl 
perfections and misunderstanding ist be s 
defeating in making progress,” w Frey's other two 

: S| Sells for Eberhard-Faber 25 Years 
points. 

The announcement of “A T Handbook of: WILLIAM B. (BILL) BoOHAR! 
Stationers’ Products’’ was mad In effect,” Frey said has just marked his silver anniver- 
“this handbook presents in for the manufactur sary as sales representative for the 
the wholesaler and th c to work together, which Eberhard Faber Pen & Pencil Co 
can be summed up in stat nt: “The profitabilit Congratulations have been officially 
of a business is detern t by yf sales 1 extended by president Louis M 
by gross margin on s | f t % BROWN \ president marketing 
sales, but by return on JOHN D. HoRNE and C. PAUL 

In concluding, Frey ag stressed U rtat ol MAILLOUX, vice-president and sales 

. W. H. Bohart , 

a “whole industry’ created "rat between a nanager 

its parts. “The retailer and the wh saler ust be in Bill ikes his headquarters n St. Louis and covers 

separable in the f i i ting n th Cf territ ) onsisting of stern Missouri, western 
Tennessee and southern Illinois 


Golden Sixties.’ 
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ries desk by General 
Fireproofing Co. re 
eived a Citation of 
Merit fror the 
American Institute 

Decorators for 
lesign achievement 


I. H. Leroy Cham 


tional president of 
A.I.D., presents the 
award to Arthur L 
Stuckey, GF’s man 


ager Of GeSK saies 


GF’s 1000 Series Wins A.1.D. Award 


The new 1000 series desk by The General Fireproof 
ing Co., Youngstown, Ohio, was recently selected by 
the American Institute of Decorators as an outstanding 
achievement in the design field. By virtue of this selec- 
tion, GF was presented with a Citation of Merit. 

Presentation of the award took place at the Institute's 
29th annual conference, held in May at the Beverly 
Hilton Hotel, Beverly Hills, Calif. Citations were also 
awarded for outstanding design achievements in other 
helds to winners chosen during the 1960 January In 
ternational Home Furnishings Market in Chicago 

The 1000 series, introduced in late 1959, was styled 
by one of the country s foremost architectural firms 
It has established a new look for office interiors through 


its crisp, rectilinear lines 


SPS Columbia-Hallowell 


Announces Leasing Plan 


A new lease plan through which the office furniture 
and steel equipment products of the Columbia-Hallo- 
well Division, Standard Pressed Steel Co., will be leased 
to consumers over a span of years has been announced 
by J. F. Emuarpt, Columbia-Hallowell general man 
Named the Columbia-Hallowell lease plan, the new 
rm to the Columbia 


program in effect adds a second 
dealer, Hallowell Distributor marketing structure. The 
plan will encompass all products sold by the SPS Co 
lumbia-Hallowell Division. These products are Colum 
bia office furniture and allied office equipment, ‘Hallo 
well steel shelving for office and plant use, and the 
omplete line of Hallowell shop equipment which 
nges from work benches to steel storage walls 
Emhardt emphasized that the lease plan is designed 
to supplement sales of products, not compete with them 


While Columbia and Hallowell sales 


have mb« d steadily over the past 


or replace them 
several years, we 
recognize that there is a market for these products best 
served by a leasing plan,” Embardt said. “Leasing our 


quipment will relieve a company from tying up capital 
better used elsewhere. This is a boon to small and 

i size businesses and advantage to large 
businesses. It preserves working capital and keeps credit 
lines open 








Highlights of the Columbia-Hallowell lease plan are: 

A basic contract, the “Distributor Agreement,” 
is effected between the SPS Columbia-Hallowell Divi- 
sion and each Columbia dealer or Hallowell distributor 
who chooses to participate in the lease plan. 

Leases of Columbia-Hallowell equipment are con- 
tracts between the SPS Company and the customer. The 
dealer or distributor is not involved in the contract. 
SPS assumes the full credit risk under the Lease Plan, 
but the distributor or dealer receives his full margin. 
This holds even should the lessee forfeit on his pay- 
ments. 

The minimum term of any lease is three years; 
the maximum is 10 years. At the expiration of the 
initial leasing term, the lessee has the option of either 
purchasing the products at 20% of the price of the 
leased property, or renewing the lease for a period of 
from three to ten years at the renewal rates which are 
200% of the initial lease rates. 

The Columbia-Hallowell lease plan rate for a 
transaction of less than $10,000 is $32.10 per month 
per thousand for three years, $12.60 per month per 
thousand for 10 years. These figures are based on cur- 
rent interest rates which may vary from time to time.” 

Copies of a booklet describing the Columbia-Hallo- 
well Lease Plan are available by writing F. B. PUCKETT, 
manager, outside sales, Columbia-Hallowell Division, 
Standard Pressed Steel Co., Jenkintown, Pa. 


Liston Jackson Trophy 
Won by Dixie OMDA 


Dixie OMDA was the winner of the Liston Jackson 
Trophy as a grand total of 411 new members were 
added by the various locals, it was announced at the 
National Office Machine Dealers Association Coronado 
convention held early in July. 

The 64.7% net gain won the honors for the new 
and Memphis-based local which added 15 new mem- 
bers with a net of 11 dealers gained 

Miami Valley OMDA at Dayton, Ohio, pushed Dixie 
with a final net gain of 61.5%. 

Canada signed 38 new members to nose out Southern 
California OMDA which had 34 in Division 1. 

Michigan OMDA was first in Division two while 
New England and Central Florida tied with second. 

In Division Three, Miami Valley won the top award 
by signing up 10. Nassau and Suffolk had 8 for second 
prize 

To Water F. Puiciips of Harrisburg, Pa., went 
the top honor in the display advertising section of 
NOMDA's annual awards. V. L. KeNNepy of San 
Jose, Calif., was second and Ike LitrLe of Omaha, 
Neb. third 

In the Direct Mail classification the winners were 
all from Texas—Specialty Service Co. of Fort Worth 
first, D. L. KENNEY, JR. of Dallas second and Mrs. 
JAYNE JACKSON third. 


Remington-Rand Opens New Office 


The Remington-Rand Univac division of the Sperry- 
Rand Corp. has opened a new office at 211 N. Mesquite 
St., Corpus Christi, Tex 





sturdy! 


LOOK TO 





OFFICE AIDS 
for the finest...first! 


HANDI-PEN DESK SETS. Sleek, 
“Capillary 


holds ink at proper level — 
constant supply. 


NO-OVER-FLO SPONGE CUP. Hos 
surplus water compartment. Con signed for 
venient, cleaner. 





““BUILD-UP"’ HORIZON- 


TAL DESK TRAY 





FILE-A-SIST 
SPEEDS FILING 


Famous 


slim jj 
Acticn j 


assures 
Colors available 





IDEAL SANITARY MOISTENERS. De 


convenience, efficiency 


Engineered for continuous reliability 





FLEXIBLE STEEL 


ADESK — MODEL D 





ADAPTO-RACK 





KLER- FLEXIBLE STEEL KLER- 
ADESK — MODEL 6V 





CATA-RACK FOR 
SECTIONAL ORGANIZER CATALOGS AND BOOKS 


Write today for full information and prices. 


3-8 Sengbusch Building 
Milwaukee, Wisconsin 


Chicago Dealer Features Sight Light 
Award in Sales Campaign 

Miss Sight Light of 
models, Utility Sta 


tionery Stores, Chicago, launched a month-long selling 


With the help of SANDY GRAC! 
1960, and a court of Pat Vance 
event on June 28, featuring Sight Light office and 


Miss Sight Light was chosen from hun 


home lamps 
dreds of applicants because she is so “easy on the eyes, 
a characteristi 

Kickoff of the campaign was at the largest of the 


Utility chain of stores at 65 W. Washington St. Win- 


she shares with Sight Light lamps 


dow and store displays included enlarged reproduc 


tions of the Farm Journal certificate indicating that 
Sight Light 
Journal Family Tested Seal. 

Banners above the displays called attention to Miss 


lamps were qualified to carry the Farm 


Sight Light and invited people to participate in drawings 
tor tree lamps by registering and dropping cards in 
boxes provided. Another feature of the promotion ts a 
sales contest among Utility salesmen for a Sight Light 
man of the year award 

The campaign is an effort to prove that proper in 
tegration of national advertising with local promotion 


will sell lan ps even in the summer tim« 


Old Town Names New Officers 


The board of directors of Old 
Town Corp. recently elected sev 
eral new officers 

JAMES H. McGraw III was r 
president and was 
treasurer and chairman of 


elected \ 
elected 
the executive committee. He pre 


viously held the office of vice-pres 





dent and secretary. 

Replacing Mr. McGraw as ss 
retary is Ropert A. MCDOWEL! 
firm Sullivan & Cromwell. 
McGraw, JR 
chairman of the board and member of the 
committee and PHILIP A. BATCHKER was re-elected 


president of Old Town 


McGraw Ill 


member of the law 
JAMES H maintains his position as 


executive 


Wilson Jones Earnings Improve 


An earnings increase to $284,000 for the six months 
ended April 30 was reported by Wilson Jones Co. In 
the corresponding period of its last fiscal year, the Chi- 
cago based manufacturer of record-keeping forms and 
supplies earned $129,000 

On 328,396 shares outstanding in both years, earn- 
ings advan ed trom 39 cents to 86 cents a share 

Sales increased 3% from $8,559,000 to $8.823.000 

JACK LINsKy, president and chairman, noted that 
earnings in the earlier year's first half were after non- 


) 


recurring charges equal to 12 cents a share. He said 


that, adjusting for this amount, the gain earnings 
from direct operations alone was 68% 

The improvement was accomplished despite higher 
costs of labor and materials which were not compen- 
sated by prices for the company’s products, Linsky said. 


; 


He credited the jump in earnings principally to reduc- 


tions in overhead costs and operating efficiencies 
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During the 
back-to-school 
season... 







Make more dollars of profit by 
featuring the dictionary students buy 


® Merriam-Webster’s New Collegiate 
is required or recommended at all high 
schools and colleges. 

¢ Other “Webster's” do not even in- 
clude the Latin names for plants and 
animals and rules for spelling and 
punctuation, essential for students 

¢ Reader’s Digest, Life, Time, News- 
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week, The New Yorker, Atlantic, 
Harper's, Saturday Review, and other 
leading publications are preselling 
Merriam-Webster’s New Collegiate to 
your customers as part of the biggest 
advertising program in dictionary 
history. 

* Boost your back-to-school profits 


(and sales to business concerns) by set- 
ting up a counter display of Merriam- 
Webster's New Collegiate — the dic- 
tionary that students and business peo- 
ple buy. There’s nothing like it for 
turnover, nothing like it for dollars of 
profit. G. & C. Merriam Company, 
Springfield 2, Massachusetts. 


CONCENTRATE ON 


MERRIAM-WEBSTER 


AND DISCOVER THE DIFFERENCE IN PROFITS 
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industry News 





EMERSON E. MEAD (left) xecutive vice-president and 
George F. Burns (right), vic nt and general sales man 
ager, Smith-Corona Marchant, | re s n checking t 

first production model of Vi [ t teat 

in a new line of photocop : g 

nationally 


Smith-Corona Marchant 
Markets Photocopy Line 


Smith-Corona Marchant has moved into the phot 


copy business on a major scale by announcing the im 
mediate marketing of thr chines which copy any- 
thing on white, standard weight paper, and also re 
vealed it was actively engaged in d lopment work in 
the dry process field 

Lesutig C. OVERLOCK, \ resident-marketing, 
stated the move involved a comprehensive program of 
expansion and that all the company’s facilities and mar 
keting knowledge would | brought to bear on 
what research has indicated to be a virtually untapped 
market. He said the company’s thr production ma 
chines, the Vivicopy 9, 12 and 14 models would be dis 
tributed immediately through the Smith-Corona Divi 
sion’s national network of branch offices and full-lin 
dealers. 

Overlock also revealed t stablishment in the field 
of a separate photocopy sales force which would have 
at its disposal all the company’s national facilities 
cluding the immediate availability of an expert, business 
equipment-trained service organizat The new sales 
force is headed up by Rocer Rusu, recently appointed 
national sales manager for photocopy products 

The model designations of \ 
are according to paper width capacity. The 12-inch 
pacity model sells for $ The $99.50 price of 
the 9-inch capacity model will enable it to be marketed 
for individual secretar | offices 1 department 
use in large businesses. The \ y 14, priced at 
$289.50, can handle paper up to 14 ir n width and 
yet is suitable for desktop operatior 

All models operat n liff transter prir 








le utilizing light and a developer for the instant 
transfer of an exact image on white, sensitized paper. 
The complete line includes a selection of bond quality 
sensitized paper for practically any copying situation, 
paper dispenser, automatic refill cartridges, and all the 
supplies necessary for the complete photocopy process. 

Overlock pointed out that during 1959, a compara- 
tively poor year for office equipment sales, photocopy 
machine and supply sales climbed to over $225,000,000 
as compared to $133,000,000 during 1954. This is re- 

arkable growth because only 10 years ago photocopy 
sales were of comparatively minor significance. It is 
now evident, Overlock said, that the need for increased 
office efficiency would enable the photocopy industry W 
reach sales of over $300,000,000 by 1961 


Fortune Peter Ryan 
Heads Royal McBee 


FORTUNE PETER RYAN was : 
elected president of Royal McBee 
Corp. at a meeting of the com- 
pany’s board of directors 

He succeeds the late PHitip M. 
ZENNER, who died recently 

Ryan was formerly executive 
vice president and vice chairman 
of the board of directors of Royal 
McBee. 

Grandson of the late financier and founder of the 
Royal Typewriter Co., Thomas Fortune Ryan, he joined 


F. P. Ryan 


Royal Typewriter in 1934 as an apprentice in the New 
York service department | 

After serving in various sales capacities, he became 
assistant to the president. In 1948 he was made vice 
resident in charge of advertising and the Roytype Op- ' 





He became president in 1951, and was elected execu- 


I 

\ president of Royal McBee in 1954, after the ) 
rger of Royal Typewriter and The McBee Co. ; 
Ryan is president and director of Royal Typewriter i 


Co., Ltd., and a director of Royal Precision Corp. and 
RMB Corp., Royal McBee subsidiaries, and is on the 





board of Kaysam Corporation of America. He has also 
resident of the Office Equipment Manufac- 
r 
| 
MACO Holds Annual Picnic 
TI nual picnic of the May Tag & Label Corp., 
New York, was held recently 
\ bination of blue skies and perfect weather en- ) 
1 a group of over 300 mployees, relatives and 
friends to enjoy a delicious barbecue. One of the fea- 
ture nts of the day was the office-factory softball 


game in which the office retained the trophy for another 





oO 
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winning choice of modern business... 


: r ; / 
PRESTIGE : 
SERIES 
widely acclaimed for clean-lined beauty and 
superior comfort...chairs of exceptional appeal 
...designed with sell in mind. 


Stock and display the 





‘““PRESTIGE”’ group. 


Full details on request. 


4@ Side Armchair 
430 UL 


Swivel Chair 
430% UL 





Executive 
Posture Chair 
434% UL 


? 

t 

makers of fine chains for over half a century 
i 


MILWAUKEE CHAIR COMPANY : Milwaukee 45, Wisconsin By” 
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New Uses Found 
for Time Clocks 


Time clocks are popping m some unusual spots 
these days. 

While still recording the number of hours worked 
by some 32,000,000 people, they are being put to other 
practical, if somewhat odd uses 

Cart K. GIERINGER, president of Cincinnati Time 
Recorder Co., Cincinnati, Ohio, reports the need for 


time recording is appearing widely diversified areas. 


“In a midwestern city, four physicians are using a 
hand operated time clock to record the arrival and de- 
parture of each patient in the office,” he says. “Appar 


ently, the doctors were re ng too many complaints 
about waiting time before appointments. Now, they 
stamp the time record, including year, month, date, 
hour and minute, on each patient's case history folder. 
From this record, the doct in tell when each pa- 
tient came to the office and how long the visit was 

In Dallas, a funeral hor has installed one to re 
cord the time of arrival of flowers. ‘This record is then 
available to anyone who has flowers for a person's 
funeral and has eliminated complaints from people who 


say they sent flowers and they didn’t arrive in time 


A barber college has found another use for a wall- 
mounted: time clock. Here, 52 students keep their own 
time records while learning how to barber, shave, and 
shampoo during a 1500 hour course. A number of the 
students are ex-GI's with tuition paid by the Veterans 
Administration. The records prove to the VA the actual 


' 
| 


time spent by the students when they claim their pay- 


ments. The same records are checked by the State Board 
of Education and State Board of Barber Examiners be- 
fore qualifying the students for their profession. Ap- 
propriately enough, the barber college uses a style 


known as the “Clipper 
Dogs and cats are being 
Pennsylvania, an animal hospital is using a time clock 
to tell how long man’s four footed friends stay when 
being boarded. That way, the owners pay only the exact 


amount due, without guessw 


rded, too. In Scranton, 


NAPM Elects Four Directors 


Hy SCHWARTZ, president of the 





Nationa Association of Photo 
graphi Manufacturers, Inc., has 
announced tl lection of four 
members t the board of directors 
Elected ich for terms of three 
S BREW F president, 
" Peer! Phot Product In 
Selah Brewster iy % 
Sho N. ¥ DaAvip GOLD- 
STEIN, president, Elgeet O I ¢ Rochester, N. Y 


L. S. Kustac, president, Photoges Machine Co., 
Youngstown, Ohio and G! ) B. ZORNOW, vice-presi 
dent, Eastman Kodak ( 

The NAPM is a natio le membership organiza 
tion comprised of fir manufacturing photographic 
products of all kinds 
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Adair Heads Western Mfg. Co. 


Western Manufacturing Co., 
Aurora, Ill., announces that Paul 
H. Adair is now president of the 
company he helped found in 1946. 

From the time of the firm's 
founding until replacing R. R. 
BENTSON, who is entering the re- 
tail field, Mr. Adair served as pro- 
duction manager, chief engineer, 





Paul Adair 
and secretary-treasurer. He at- 


tended Illinois Institute of Technology, and served 
overseas with the U. S. Signal Corp during World War 
I] 

In outlining plans for expansion of the company’s 
dealer organization, Adair restated Western's objective 
to provide quality business and office furniture in the 
moderate price range. 

Mr. Adair participates actively in community affairs 
He is currently vice-president of the Aurora Lions Club, 
and is a member of the local Elks Club. His major per- 
sonal interests are his family, including three children, 
and his hobbies sports cars, fishing and hunting 


Roark Template Builds New 
Fort Worth Plant and Offices 


Construction of a new template manufacturing plant 
and offices in Fort Worth, Tex., has been announced by 
L. A. Roark, president of Roark Template Co 

This 4,000 square-foot, air conditioned, modern 
brick and masonry building located at 3803 E. First 
St. was recently completed. The production and office 
facilities have more than doubled their size than in 
the former location at 1520 E. Lancaster. The new 
humidity controlled manufacturing area not only adds 
greatly to the comfort of employees but at the same 
time improves the quality of the products with the 
control of dirt and dust, so important in the handling 


of precision instruments. 





All of the departments in the firm have been in- 
creased. Many operations and new equipment have been 
added to handle all phases of template design and 
manufacturing under one roof. 

The design and drafting department has been en- 
larged to meet the increasing demands for new tem- 
plates as well as specialized templates. A silk screen 
rent has been added with new equipment for 


I 


departn 
printing on any type plastic. 

Products manufactured include 60 different drafting 
symbol templates plus 26 sizes and styles of lettering 


cuides 
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OFFICE APPLIANCES 
ARE MORE READILY 


Appliances 












"PRODUCTS 
ADVERTISED IN 


ACCEPTABLE 
TO THE TRADE" 


Edward Freeman 
Manutacturers' Representative 


, — * Apsco Products Inc. 
It is my vilecapensti that * Samuel Ward Mig. Co. 


most dealers read é: beta Sdieeeetell 
Office Appliances from * Artistic Desk Pad & 
cover to cover. And Novelty Co. 

I know from experience * Bert M. Morris Co. 
that the products 
advertised in OA are 
more readily accept— 
able to the trade. 






Mr. Freeman's Territory 


+ 














Regardless of what 
phase of this industry 
I were in, I know that 
Office Appliances 
would be my best 
source of current and 
timely information. 


Sof” Adidas: 


Edward Freeman 






° Office 





SSeeeseeeeseeeene sp 


=. Office Appliances 


Number 6 of a Series 
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G/W Opens New Branch 
In Oakland, Calif. 


Merchandise deliveries of equipment and supplies 
will be speeded up for dealers from the Mexican to 
the Canadian border by Globe-Wernicke Co.’s new sales 
and service center in Oakland, Calif., according to 
R. H. HAMMER, president. ‘This investment will be the 
basis for expanding and increasing each of the com- 
pany’s services available to dealers on the West Coast 
and in the Rocky Mountain area 

“Ideas will be sparked by the model offices while 
the Design Center will show how today’s array of fabrics 
and colors can be integrated with our equipment. This 
is another step being taken to enhance the facilities for 
customers to plan the most efficient and best equipped 
offices.” 

A visitor entering the new G/W building at 2121 
Peralta Street sees from the lobby through a plate glass 
window the entire display area, This large area was de- 
signed by DoNALD G. CLEVER specifically for realistic 
and “‘living office’ furniture displays. Along the front 
wall of the display room is a row of desks and work 
stations, backgrounded by off-white drapes. Each desk 
is a different color, ranging from a light tan to a gray 
The colors are arranged from light to dark so the visitor 
can have a complete visualization of all shades 

Down a second side, the desks include blue and other 
harmonizing colors. No two desks are alike in color or 
style. As a setting for the display, the walls are off-white 
while the floor is a tan mosaic pattern in vinyl. The ceil 
ing, too, is off-white while the rugs vary depending on 
the style and color of the desks with which they are 
used. 

One of the highlights is the Design Center, sepa 
rated from the display area proper by a plastic grille. A 
large mural on the rear wall represents the office equip 
ment industry. Sample finishes and upholstery swatches, 
illuminated by soft overhead lights, are mounted on a 
side wall. 

A Techniplanner Kit, always available in the Design 
Center, aids West Coast dealers in planning layouts. 
Dealers are invited to bring their customers to this Center 
for final selection of equipment and colors. More than 
just a display, it is a working area completely removed 
from other activities wher plans can be made and com- 
pleted for modern office installations 

Another area, removed from the display room, has 
been converted into model, real-life offices. There the art 
of the decorator-designer is combined with the efficiency 
of modern office furniture to show today's trend to a 
more eye-appealing and comfortable working day en- 
vironment. 
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VISITOR'S VIEW of Globe-Wernicke’s display room from 
the lobby entrance. The Design Center is to the left. Effective 
use of a dais with a canopy was made by the designer to focus 


attention on a special display 


Offureps Club Conducts Seminar 


Modular design in office furniture was the theme 
of the recent seminar held by the Offureps Club at the 
Brass Rail Restaurant in New York City 

A noted interior designer, MARIA BERGSON, who 
operates her own design firm, was guest speaker for 
the evening 

Miss Bergson told of the many new developments 
which have taken place in the office furniture field with- 
in the past 10 years and warned of the need for both 
manufacturers and dealers alike to take cognizance of 
these changes. The coming of modular design repre- 
sented a completely new way of achieving better office 
layout, and according to Miss Bergson, this is an area 
in which office furniture people will have to get in- 
volved if they are to compete in today’s market 





MARIE BERGSOWN addresses seminar conducted by the Of- 
fureps Club 


Following Miss Bergson’s talk, the dealers, dealers’ 
salesmen, and manufacturers who were in the audience, 
saw a film produced by the Wood Office Furniture In- 
stitute. Its title was, ‘Dear Boss’, and was presented 
through the courtesy of WOFI and its representative 
at the seminar, ROBERT SPELMAN 

As usual, most of the dealers’ salesmen who attended 
the seminar were the dinner guests of the Offureps 
Club 

MILTON STONE, Stone-Newman Associates, was 
general chairman, and Harry Nechamen, manufacturers’ 
representative, was program chairman 
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AN OFFICE IS PEOPLE... and people will be 
people. Today’s offices brim with efficient, creative, enthusi- 
. . doing things in less space with less effort in 
ss time than ever before. 


istic peopie 


TO SELL THE OFFICE, SELL PEOPLE... 

ell them an easier, faster way . . . sell them comfort, conven- 
ity... give them exactly what they need, selected 
wide, wide office line 


YAWMAN & ERBE 


1024 Jay Street, Rochester 3, New York 


This secretaria/ desk, designed specifically to help 
a secretary do a better job, is just one of five 
methods available. These five 
in 38 different work station units. These and many 
ments make Y&E the 
{Ww e can work with/ 

Interested in & ng Ya work-savers? Write 
V. W. McCanr 


methods take form 


more work-savin 








checks the availabil- 
ity of parts in sec- 
onds by using his 
two Mosler Revo- 
Files. The compact 
units can house up 
to 15,000 cards in 
only 24-inches of 
space. 


Uses Revo-File in Stock Control 


When Robins Auto Parts & Marine Sales of Glou 
cester, Va., expanded its stock control system from 
2,700 cards to 12,000, it sought a file that would cut 
finding time and occupy a minimum of spac« 

That's why EARL Rosins, manager of the company, 
sold on the idea by systems experts at Morton Marks & 
Sons, Richmond Va. office equipment specialist, in- 
stalled two electric rotary card files. The units, called 
Revo-Files and made by the Mosler Safe Co., are able 
to house the 12,000 cards in less space than was used 
for the 2,700. 

At the same time, Robins reduced the time for check 
ing a card from 30 seconds to six seconds 

Robins, a parts wholesaler, must maintain complete 
inventory control in order to advise customers of parts 
availability and price as qui kly as pe ssible. 

Systems engineers worked out an indexing system for 
Robins dividing cards into parts categories suc h as cool 
ing system, brakes, and motor parts 

A further breakdown was made using numerical 
guides based on catalog parts numbers. The automatic 
keyboard was then keyed to the categories 

To locate stock information on a specific part, such as 
a thermostat for a 1955 Oldsmobile, a clerk checks a 
catalog to locate the part number. He then d presses the 
key on the R selector panel marked “Cooling System.” 
The file then rotates the shortest route, clockwise or 
counter-clockwise, to bring the section containing the 
needed cards to the top of the wheel in a convenient 
visual ‘“V”’ working position 

The clerk locates the tab marked ‘thermostats’ and 
then the basic number tab. The entire search takes a 
maximum of six seconds 


Maverick-Clarke Announces 
Appointments 


S. D. HACKET is the new comptroller for Maverick 
Clarke, San Antonio, Tex. He replaces GEORGE SHAW, 
who was recently promoted to vice-president and man 
ager of the company’s Houston division 
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Venus Elects Two to Board 


The election of two new members to the board of 
directors of Venus Pen & Pencil Corp. has been an- 
nounced by RICHARD LEWISOHN, JR., president. They 
are CARL W. PRIESING, vice-president of the corpora- 
tion, and HUGH A. CRAIGIE, treasurer 


rf 


Carl Priesing 





Hugh Craigie 


The Venus Pen and Pencil Corporation, a wholly- 
owned subsidiary of Charles of the Ritz since last 
December, has executive offices in New York, and 
plants in Lewisburg, Tenn.; Charlottesville, Va.; 
Hoboken, N. J., Sacramento and Quincy, Calit 


Nichols Appointed Castleton Director 


PauL H. NICHOLS, managing 
director of H. W. Nichols Sales- 
book Co., was appointed to the 
board of directors of Castleton, 
Inc. of Lexington, Ky. Castleton is 
the parent company of Castleton 
Farms at Lexington and the Na- 





tional Carbon Coated Paper Co. of 





P. H. Nichols Sturgis, Mich.., business form 
manufacturers who operate a simi- 
lar plant in Corinth, Miss. 

Castleton acquired National Carbon 10 years ago 
The Nichols Co. has been affiliated with it since its 
formation in 1911. 

The Nichols Co., founded in 1906 by Mr. Nichols’ 
late brother, Herbert W., is a national distributor of 
salesbooks and business forms, with headquarters office 
at 1340-42 East McMillan St., Cincinnati, and offices in 
Atlanta, Ga.; Louisville, Ky.; Dayton, Ohio.; and 
Huntington, W. Va. Affiliated distributing units ar 
located in Cleveland, Chicago, Columbus and Birming- 
ham. Sales are through dealers in all sections of the 


country 


Boling Chair Builds Plant Addition 


Boling Chair Co. of Siler City, N.C., manufacturers 
of office, home and institutional chairs since 1904, 
awarded a contract recently for a modern brick, three- 
story addition to the Plant ‘A 

This new building will provide greatly expanded 
room for the machine, assembly, and finishing depart- 
ments, and will result in materially expanded produc- 
tion capacity and improved plant efficiency. The addi- 
tional space will provide room for several new ma- 
chines. Construction is now well underway and it is an- 
ticipated that the new addition will be completed dur- 
ing August of this year. 
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WATCH YOUR 
INCOME 
GROW 


> ... witha Yond 
| Matonal eae Pa 
~ ADDING MACHINE 
DEALERSHIP! 












Hand Model 
Adder-Subtracter 
Lists 8 Totals 8 









Electric 


: sp . 1 OX Adder-Subtracter 
: . Lists 8 Totals 8 
Po Model 9EX 
$198.50 


ECONOMY LINE 
MODELS 


@ Same High Quality 
@ New low price 


THE NATIONAL CASH REGISTER COMPANY, vayton 9, Ohio 


Adding [] | would like more information on a Dealership for National Economy 
Model Adding Machines. 


Machine 
| Name iene 
Sa ws Address ms 
Dept. City Zone Sa e 


1039 OFFICES IN 121 COUNTRIES + 76 YEARS OF HELPING BUSINESS SAVE MONEY 
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As a dealer—you'll find it easy selling 
National Economy Model Adding Ma- 


chines. Reasons... 


Recognized Superior Construction 


Every National Adding Machine is man- 
ufactured with built-in rugged strength. 
Made for maximum service. Example: 
Each metal part is “Double Rust- 
Proofed” ... specially treated —twice — 
to prevent harmful corrosion. Another 
example: A sturdy, Rugged-Duty Frame 
surrounds and protects all internal mov- 
ing parts from damage. Just two reasons 
why National Adding Machines give 
years of trouble-free service. 


Respected World-Wide Reputation 


For 76 years, National has been famous 
for building highest quality business ma- 
chines. The world’s leading companies 
use Nationals—benefit from Nationals’ 
proven time- and money-saving features. 


Healthy Profits for You 


National Economy Model Adding Ma- 
chines are designed and priced to fit the 
budget and needs of every business. 
You'll have unlimited sales prospects. All 
you need is initiative. Then, watch your 
income grow! 


For information about a National Econ- 
omy Line Adding Machine dealership, 
MAIL THE COUPON! 
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JOIN THE PROFIT PARADE 


A valuable 
typist who 
from 


tistical 





fuer -No 
COPYHOLDER 


A popular and practical model made 
in 7 sizes to meet general copying 
requirements. Adjustable for single, 
ouble and triple typewriter line 
spacing. Has separate control for 
unequal line spacing. 

Now available is a clear plastic 
optically perfect Magnifier which 
clips on easily and provides large, 

undistorted copy. Fits 
this as well as all other 
makes of copyholders 


Signature serra 
paper. Prevents 
Speeds check hs 


_Jreeonite 
CHECKWRITER 
Two-color, tamper-proof name 
serrated into paper. “See-Easy” 
Dial Window shows what you 

write. 


with THESE Fast Moving OFFICE ESSENTIALS 


COPYHOLDERS designed by 
are made in various models to serve specific 
needs as well as general requirements. Each 
model, by holding the copy directly in front 
of typist, relieves eye an 
result is faster, more accurate copying. 


_SPeeonite 
ACCOUNTING 
COPYHOLDER > 


forms, such as 
bookkeeping and sta- 
Holds sheets up 
to 14” and to 18 


4 —d } ) my 
(Sex cw 
SIGNER 


indling. 


Hall-Welter 


neck strain and the 








aid to the 
must copy 


wide : 


_SJreconite 
FOLDING COPYHOLDER 


(Not illustrated) 
Adjustable in height and 
focal distance. Tilts to meet 
light conditions. Automatic 
spacing. Built-in Magnifer. 
Folds over 
not in use 


typewriter when 





ted into 
torgery. 


Write for Descriptive Folder 





40 Mt. Hope Ave. 








build 
repeat 
business 


.. with Maple Leaf. Your customers will know 
the difference. They know good quality... at 
a fair price . . . when they get it. 


Build repeat business, increase profit with fast 
turn-over Maple Leaf products. 





MAPLE LEAF 
e Uanufacla ring Co., Ine. 


59 East 54th Street, New York 22, New York 
















Toof's and Business Gifts 


continued from page 25 


Then, too, since the company’s fiscal year ends Septem- 
ber 30, Akers does not want to carry over one year's 
budget to the next. 

With each year, the catalog, nucleus of Toot’s cam- 
paign, became more refined. Inserts from manufacturers 
were being included. Business reply cards with each 
item in the catalog represented by a number became 
part of the catalog. This development derived from the 
number of phone calls Toof’s was getting. Both phone 
and mail orders were encouraged to ease the crush in 
the store 

The customer services which had been created to in- 
crease the appeal to gift buyers one of the best gift 
wrapping counters in the South, imprinting, monogram- 
ming, gold tooling, etc. — were extended to phone and 
mail customers. The gift wrapping counter, 


proved to be so much in demand, has continued opera- 


which 


tion the year ‘round. In addition to free wrapping serv- 
ice for the company’s customers, gifts bought elsewhere 
could be wrapped there for a nominal fee. 


Packet Solves Production Problem 

One of the biggest changes in the catalog came about 
last year. Rather than a saddle-stitched booklet, a packet 
format was used. 

Suggested by O’Roark, there was one big reason for 
the change. The NSOEA convention and gift shows 
that were held late in the fall made it necessary to hold 
back the printing of the catalog until shortly before 
Thanksgiving. This timing also ganged the production 
to the last minute. By using individual sheets instead of 
pages, the majority of items could be prepared in the 
slack summer months, with one signature (16 pages) 
being printed with new items shortly before mailing. 

The catalog never did mention Christmas but spoke 
only of gifts. The 1959 packet went one step further in 
the company’s campaign and specifically suggested it 
was a convenient guide for giving the year ‘round 

After eight years of directed merchandising, of mold- 
ing inventory, advertising, display and customer services 
to give Toof customers what they wanted, “Dutch” 
Akers was able to wryly say, 
gifts the year ‘round,” - 


y, “Sure, we sell business 
something he has wanted to 
say for a number of years. 


‘How To Buy A Small Business’’ 
Issued By Pilot Books 


Retail stores and service trades are cited as “‘businesses 
with less-than-average chances of 
book, “How to Buy a Small Business,”’ just issued by 
Pilot Books, 42 W. 33rd ot.. New York & N.Y. Ac- 
cording to 1959 statistics, there were approximately 
14,000 business failures in the U‘S. about 55 for 
every working day in the year 

A helpful personal appraisal “checksheet”’ is 
the features of the new $2 paperback. In addition, its 
compact pages tell how to evaluate the true profit poten- 
facts behind 


success’ in a new 


one of 


tials in a new venture, how to dig out the 


the financial statements and how to use the services of 


the business broker, accountant and lawyer 


OA—8 /60 




















No sliatleiagan sk 


When you sell eal 
troechlea, yon tile 
helps to sell itself. As 


_* sell to the dealer, 
for him.” 
about it, why r 
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New York PEERLESS STEEL EQUIPMENT COMPANY 
>: Unruh and Hasbrook Avenues 

<a. Philadelphia 11 
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Finger Office Equipment Expands in Houston 


Construction is started on a 30,000 
square foot addition to Finger Off 
Equipment Co's. 2212 Jefferson loca 
tion in Houston, Tex. 

According to Finger’s C. E. Ricu 
ARDS and CHARLES GERSON, the new 
wing will replace an older structur: 
demolished recently to make way for 
the expansion. 

Cost of the new addition has been 
placed in excess of $315,000. It is de 
signed and will be built by Harvey 
Construction Co., with the grand 
opening expected late this year 

Gerson said that the 30,000 square 
feet devoted exclusively to office furni 






ALL 4 
SIDES CLOSED... 


CLEAR & 
FLEXIBLE... 





SUPER STRONG. 


uigrs 


IMPORTANT NEWS FOR YOU 


department which is being 


and equipment would, in all 
robability, make it the largest of its 
kind in Houston and perhaps the 
Southwest 

Panoramic glass windows 100 

t on Hutchins and 75 feet on Jet 
rson will highlight the ultra- 
Taking 


full advantage of these windows, Fin 


modern, two story building. 


ger's will feature displays of the latest 


office equipment and furnishings 


Occupying the main floor of the 
building will be Finger’s business of 
fices as well as attractive areas for the 
new interior design and 


inaugu 


dec orating 


rated as a part of the company s Over- 
all expansion 

According to Richards and Gerson, 
the new interior planning and deco- 
rating service at Finger's will be of- 
fered free to businesses desiring ‘to 
revamp and redecorate, or planning 
new offices 

“Our new addition’, Richards said, 
“allows us to expand our services as 
well as providing important new space 
to our overall operation. It gives us 
badly needed display space for our 
ever increasing line of office furniture 


and equipment 








CASH IN on the BOOMING 
AUTOMATION MARKET 


with 





BE SURE ® 











, TO LOOK 


ALTE 
FY c-uine 
“BLUE LINE” 





—— WATER & 
Olt a 


“POLY-ZIP” HOLDERS 


The New Way To Protect Tabulator 
Cards, Forms, Sheets, and Records 
INDOOR and OUTDOORS! 


This new development from the Chicago 

Desk Pad Co. provides the perfect answer 
/ to the transmittal and storage of cards and 
na forms for 
patented “‘Poly-Zip”’ 
plete weather-resistant protection and ease 
of access... 


AUTOMATION. The unique, 
closure provides com- 


TO OPEN—simply Pull. 


TO CLOSE—simply slide! 


Fe - 
hd ve 


WEATHERPROOF ... 


Be sure that you receive the exciting new C-line 1960 


catalog supplements with details of many new items for 
you. To receive your FREE copies just drop us a note. 


mirts.of desk 





(“Poly-Zip” Holders are packed 50 to a box—Large Quantity Prices Upon Request) 


4640 North Oketo Street 


pads 


“Poly-Zip” Holders are Available in 4 Popular Sizes 


12 .... List 30c each 
.List 20c each 
_List 15c each 
.List 15c each 





CHICAGO DESK PAD COMPANY 


Chicago 31, Illinois 


essories, chair cushions, Mylar & Acetate products 
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-éuother PROFIT PRODUCER 
for Shaw-Walker Dealers 










The 1960 OFFICE GUIDE is a 
profit-producing part of the 
most complete office equip- 
ment franchise in the world — 


5,000 items. 














The Shaw-Walker Dealer is distributing to office equipment 
buyers this colorful, 248-page order-getting catalog—with his own im- 
print on the front cover. Distribution of this impressive catalog spotlights 
him as the “Number One” dealer in his community. 

The OFFICE GUIDE simplifies selling and increases dealer business by 
giving each salesman and his customers a single, compact source for 
complete information about any of our 5,000 items. Pictures, prices, de- 
scriptions and dimensions are all on the same page. 


Right now we are adding dealers. In some cities we are willing to make 
a change or broaden our outlets. If you want to increase your profits 
this proven way, write today. 


GHAW-WALKER isisizesis ets 


LARGEST EXCLUSIVE MAKERS OF OFFICE FURNITURE AND FILING EQUIPMENT IN THE WORLD 
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Smead 








DESIGNED TO FIT VARIOUS fin Me aan 
i$ .. » 
ee ett, IGHT NUMERIC, ALPHA- 


INAL DIGIT, STRA 
rm eETiCAl, OR ANY SPECIAL INDEXING. 










AVAILABLE from STOCK 


GUIDES and FOLDERS 


rr OPEN SHELF FILING| 









HALF HEIGHT GUIDES 








SINGLE OR DOUBLE FACED METAL TABS — 
FIVE SIZES—STRAIGHT OR ANGLE. INSERT- 
ABLE CELLULOID TABS ALSO AVAILABLE. 












VARIOUS TYPES AND STYLES OF 
LOCKING HOOKS ARE AVAILABLE. 



























d's open \ { 
"shelf vertical 3 - 
~~ file guides are made of the finest gray 
,  Pressboard. Metal tabs are precision 
v: - designed to eliminate rough and 








Mt MANUFACTURING CO. 


HASTINGS, MINNESOTA + LOGAN, OHIO 





a a ee nn eee 
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Dates to Remember 


September 14-18—National Business Forms Associ- 
ates 15th annual conference, Chase-Park Plaza Hotel, 
St. Louis, Mo. 


September 23—Wholesale Stationers’ Association 
dinner conference, 6 p.m., Mayfair Room, Blackstone 


Hotel, Chicago. 


September 24-28—National Stationery & Office 
Equipment Association convention and exhibit, Con- 
rad Hilton, Chicago. 


October 15-16—East Coast Regional Office Machine 
Dealers Association convention, Galen Hall, Werners- 
ville, Pa. 


October 15-18—Eastern Commercial Stationery Show, 
New York Trade Show Building, New York City. 


November 4-6—NOFA Western Area Conference and 
Exhibit, Jack Tar Hotel, San Francisco, Calif 


Guest Book 


JAcK Karr, of Karr Office Supply, Burbank, Calif., 
was a visitor on June 28. Jack entered the stationery 
business in St. Paul, worked as a salesman for Globe 
Office Furniture Co. and Marshall Jackson Co. in Chi- 
cago, and operated businesses of his own in Geneva, 
Ill., and La Porte, Ind., before moving to California 
He likes Burbank and is well satisfied with his opera 
tions there. He had taken time off from business for a 
fast trip to Chicago, La Porte, St. Paul, and other places 
where he made brief calls on oldtime friends and rela 
tives. He expects to attend the NSOEA western show 


in Los Angeles next February 


OL’ Doc Stork 


Mr. & Mrs. JOHN Moser have announced the 
birth of a son, JOHN EDWIN, on Saturday, June 25, at 
Harkness Pavilion, New York City 

Mr. Mosler, executive vice-president of the Mosler 
Safe Co., and his wife, the former Sheila Jane Sanders 


reside at 1035 Fifth Ave., New York City 


Art Metal Names Records Manager 


Art Metal, Inc. amnounced that 
ALICE DiveNs has been appointed 
of the new Records Con- 


manager 


sulting Service to be offered to the 

public by the New York branch 

Systems Department. Mrs. Divens 

will give professional advice to 

businesses, institutions and govern- 

ment on all phases of Records Man- , 
Alice Divens 


igement 
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Created from these standord Invincible ports in any Invincible finish or 
two-tone combination: (1) #TF6030-AB-4. (2) #TF6030-PA-4 with #20 
center drawer, #35 back panel. (3) #1820-1) with #1819 finished end 
panels, #TFI815 top. (4) #TFI830 top. Also 2 pair #19 clamps. Photo 
includes #900, #951N, #930N chairs; LT-2 letter troy. 


Your office planning is profit planning with 





magic flopibihily of INVINCIBLE MODERNETTES 


With Invincible modular Modernettes you 
can go to any length—easily—to please a 
customer. Example: the above suite for exec- 
utive and secretary team—quickly planned 
and installed from your standard inventory. 
And other combinations for executive or gen- 
eral offices are practically limitless. 

Always pleased about this “customizing” 
without custom costs, customers frequently 
expand or supplement the original work 










Invincible 
guords 
retailer 
profits— 
sells only 
to fronchised 


E 
Business engineered 


~ 
ae 
for better business am 
] ¥ 


Invincible 
declers 
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centers with more Modernettes. Result : repeat 
business and accelerating profits. 

To follow through on Invincible’s con- 
tinual advertising to your best prospects, 
you'll want plenty of our Office Planning 
Kits, which make 
you an “‘instant 
expert.” Order them 
today for big sales 
tomorrow! 


INVINCIBLE 


INV'NCIBLE METAL FURNITURE COMPANY 
Dept. 0-80 Manitowoc, Wisconsin 
In Canada: 1162 Caledonia Road, Toronto19, Canada 














National Engraving Completes $2 Million Plant 


. America’s largest engraving plant, 
" = * National Engraving Co., a $2,000,000 r 
AM \ NUL investment, has just been completed 

‘ yy AW: in Birmingham, Ala. In fact, there ts 
ww not another engraving plant as large 





anywhere in the world. w 


This claim ‘America’s Largest 


is 
Engraver’ was once challenged be- | ste 
a 


= — fore the Federal Trade Commission 


ii; 
ip 

















| and proved correct with room to 
spare. The officers of this firm re- 








cently made a searching trip through 





numerous engraving plants in Europe 


= ee oe 5 ee and can also easily claim the title 


“The World's Largest Engraver”. 





Has Air-Conditioning 


This beautiful new plant is 300 feet 


, long, two stories, 55,000 square feet ; 
The entire plant is air-conditioned and g 
is steam heated. % 


Ten handsome gold-bronze columns 
break the long front adding character 
and interest to the structure. 


The broad entrance is paneled in In 
diana white limestone to a height of 
35 feet. The beautiful gold lettering 
(24 karat gold leaf) on the limestone 
front was custom designed in “‘Spen- 





cerian Script For decades this styl 
: lettering has been the most popular 
2 choice of brides-to-be for their wed- 


ding invitations 





This is an old established firm. It 
; had its beginning back in 1901 as a 
rt small stationery store founded by 
JoHN R. Dewserry, father of the 
present owners. The National Engrav 
ing Co., producing genuine engraved 
stationery exclusively, had its incep- 


tion at the bottom of the recession 





Toat-la Pmaslolo(-laam-lale| 
votol-j mois iiiiale eH 


Every month has shown a profit for 29 


consecutive years 





Since World War II, ever-increas 


ing sales have forced four plant en 





— 


LAWSON WALL MOUNTED SMOKER'S URN 


largements and in 1960 a new plant 





Styled to suit modern tastes, luxurious places. Satin chrome has been completed to keep pace with 
or rich bronze finish. Same capacity as larger floor models, ie Gemeente welene of Gumacles 
but in a 944” x 8%," wall area. : orders pouring in fron dealers all 
Quickly emptied, easily cleaned. Cuts janitorial upkeep be- eet ilaae! 
cause it’s mounted off the floor. 
For literature on this Urn No. 202, clip this ad to your We have no salesmen. All of our 
letterhead. Or see your supplier. dealers were obtained through ads in 
trade magazines or by direct mail 
Warehouses in Principe! Cites Most of our dealers are printers. 
Si AMES W BERR‘ .. Some 
_ THE F. H. LAWSON Loto B prgh lea i pe pr ae had 
EST. 1816 * CINCINNATI 4, OHIO om ES ae, ae 
sold ind W have lone their work OU 
LAWSON UCTS ARE NATIONALLY ADVERTISED ever sin it a greater profit to then 
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egisters - adding machines - safes 


Don’t miss this opportunity of your lifetime! This complete Dealer 
Line (more than 50 models) of low-priced REGNA cash registers 
and adding machines spells PROFITS, PROFITS and more 
P-R-O-F-I-T-S! 


Stream-lined, jet-age models surpass all expectations of business 
builders with an eye on tomorrow. Your choice of electric, hand, 10 
keys or full keyboard machines. 


Write today for informative literature. 








Move fast 
it’s profitable! 





It’s low-priced! It’s profitable! 
Mail the coupon—Mail it today— 
Mail it NOW! 


safes of unusually REGNA CASH REGISTERS, INC. 
unique design, are 175 Fifth Avenue, New York 10, N. Y. 
covering the globe Gentl 

with tremendous nuaanen: 
sales success. Several 
sizes and models 
available. 








Please rush more information on the 

complete Line of REGNA Cash Registers, 
REGNA Adding Machines, JOELI Fire-proof 
Safes, and outline advantages of becoming an 
independent REGNA-JOELI Dealer. 


Name..... 
In Canada: Commodore Portable Typewriter Co. Ltd., Address 
680 King Street West, Toronto 26, Ont City 
OUTSIDE CONTINENTAL U. S&.: Zone State 


Jorgen S. Lien, Box 522, Bergen, Norway 


see eee eee ee eee ee ew ee eee ee eee eel 
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Codo Holds 
Annual National 
Sales Conference 


-Codo Manufacturing Corp. held its 
annual sales conference this spring at 
the company’s general offices in Leets 
dale, Pa. 

Discussions of new products, new 
sales techniques and company policy 
highlighted the three day session that 
began May 12. 

Codo salesmen representing every 





ection of the country attended. Pi ° wale a 
section of the country a! «© New Products in Offing at Eastern Show 


tured above are: (back row, left 
right) Walter Keppel, Bob Dousa, 
Paul Speck, Wilbert Smith, John 


Zaremba, Pleymon Young, Tom Lenz, 


George Scott, Bob Ward, Bill Braum, 
George Leach, Jim Culbertson, Al 
Farmer, Bill Dickneider, Clifford Nel 
son, Gene McGowan, Roscoe Benge: 
(front row, left to right) Truman 
Vaughan, Wilbur Lenz, Joe Falbo, 
Fran Brice, George Reed, Bill Martin, 
Bob Stone. 


GEORGE REICHMAN, chairman of 
the exhibit committee of the Eastern 
Commercial Stationery Show, reports 
that information received from ex- 
hibitors indicates that many new prod- 


uct lines will be displayed when the 


Show opens at the New York Trade 


Show Building on October 15 


New exhibitors have been attracted 


who have never before exhibited in 
the East and former exhibitors are 
planning to introduce here their latest 
product and packaging developments 

“It is apparent’, says Mr. Reichman, 
‘from the number of new products 
that will be exhibited that manufactur 
ers find the Show a profitable focal 
point from which to launch their pro- 


motions 


NOW! 4 prano-New LINE OF MILTON BRADLEY paper TRIMMERS 


TO SPUR SALES FOR YOU! 


EVERY OFFICE in your area is a pros- 
pect for this new line of dependable 
Milton Bradley Paper Trimmers. 
These trimmers give you powerful 
new sales features that assure fast 
turnover. 


NEW AUTO LIFT SAFETY KNIFE 
springs up for use. Permanent-type 
compression lift spring with gentle 
handle action requires very little 
effort to complete the cutting 
stroke. d 


NEW CUTTING BLADE. of 
specially treated and finely 
ground tempered steel, the 
blade will retain its keen, 
sharp edge for years. 
Needs no adjusting. 


NEW PERMANENTLY- A. 
ALIGNED RULER AND TABLE TOP. 
Always accurate. 


NO INCREASE IN PRICES. 
TO HELP YOU SELL. Hard-hitting 


national consumer advertising starts 
immediately, 

















utor about the 











a LD new Milton Bradley 
LT (Ty ~ Paper Trimmers to- 
LPT | aay, or write for free 
va PAD brochure. 













EEA 


(7) 
LTH 





MILTON BRADLEY COMPANY 
Springfield 2, Mass. 
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A New Look in Contemporary 
Elegance Created Expressly for 


Slim...Trim...Timeless! 



































Commercial and Institutional al a 
Installations. | 
Reception area to “Executive Row”, the 
D on 4 ) DIPLOMAT 
Ion - ‘ 
plomat offers impressive moacern eile Custom Quality 
trib- gance at truly modest cost. Nine basic Features 4 
the yieces a ny floor plan; offer an 
dley S adapt to any F oe ne * 100% Foam Rubber 
~ unlimited number of distinctive seating Reversible Cushions 
Sees : . 
free arrangements. Available with button * Full Coil Spring Platform . . . i 
fod aaa in tasteful fabri Springs Hand Tied 8 Ways os | 
tuTted or piain Dac saghers: astetul Ta — * Interlaced Web Base ' a = 
or washable Elastic Naugahyde. Write © Select Hardweed Frames 
for illustrated brochure. ¢ Full Contract Construction 
J 
[em «8 8 8 8. TY tee 
A Division of MODERNIZE, INC. 
NY 666 Lake Shore Drive « Chicagolt illinois ©¢ Factories: Pontotoc, Mississippi 
SHOWROOMS 
CHICAGO © Space 1445 * American Furniture Mart/DALLAS * Space 267 * Homefurnishings Mart “T | . | 








50 OA—8 /60 





DISPLAY of Metalstand desks in new 
showrooms of New York City dealer 


Metalstand Desks 
Feature Display 


The Statesman desk series by Metalstand was selected 
by one of New York City’s leading office equipment 
dealers to kick-off their new office furniture display 
rooms. 

Featured against a smartly appointed background of 
drapes and wall accessories, are a group of double- 
pedestal secretarial and executive desks, in several colors 
and styles. These are displayed with complementing 
chairs, lamps and desk accessories so as to offer prospec- 
tive customers a visual idea of how their own offices 
would look, as well as a selection of groupings to choose 
from. 

As a means of attracting attention to the display 
rooms, which are to the rear of a third floor section 
of the store, the enterprising department head utilized 





Inject new life into your point-of-sale business. 


Stock up now with these maximum- 
turnover, maximum-profit 


BOOKS 








a specially-designed dramatic “traffic stopper’, and in 
a key spot. 

A striking four-color photograph within an electri- 
cally lighted shadow box was placed in front of the 
elevator banks where it would be seen by the crowds of 
office people who daily shop the store, located in one 
of New York's busiest business districts. 

This dramatic display features a representation of the 
Statesman series, and interested passers-by are directed 
toward the showrooms where the complete display may 
be seen. 

According to enthusiastic reports from the store's 
office furniture buyer and members of his sales staff, 
traffic within the new showroom display, helped by 
the shadow box sign, has been exceedingly good 





Te ee eee «mama a ine tire Aner oe ie 
ieleeditetindaeieden ono ht ne 
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‘ASR TO #440 
(aS4® TO use 
VFL IN HOME SCHOO AND OFnice 





AMERICAN 












VEST POCKET 
DICTIONARY AMERICAN 
S$-13 95¢ COLLEGE 
VEST POCKET DICTIONARY 
DICTIONARY OF S-6 $6.00 
SYNONYMS & S-5 $5.00 % 
ANTONYMS S-7 $7.50 
$-18 $1.25 $-10 $15.00 
RANDOM HOUSE, 457 Madison Avenue, New York 22 
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Boling’s famous Bank of England Series. Here, 


mode 
it always has been. The combination of cane and 
the finest of furniture woods gives new sparkle and 


veal to this “classic” design. Available in Walnut, 
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hich retains all of its basic characteristics in a 


rn design — as comfortable and tasteful as 


ih 
al 
tinea 
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9700 SERIES 








No. 9711-CB 






No. 9710-CB 
CONTEMPORARY BANK OF ENGLAND 


Widely copied, but never equalled has been 


now, is a new version of this old favorite 





Mahogany, Light Oak or Softone Oak finish. No. 9713-CB No. 9710-CB-VS 


Our Chairs for all business 
56th 


Year 





BOLING CHAIR COMPANY 


SILER CITY, NORTH CAROLINA 
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NSOEA Exhibit Space 98% Sold 


W. NEILL STEWART, JR., president 
of the National Stationery & Offi the age of automation in the fields of 
Equipment Association, has announced office supplies, furniture, office ma- 
that well over 400 exhibitors hav 
already been allocated space for th Che exhibits, as well as the business 
day 1960 NSOEA convention and ex program, are expected to reflect the 
hibit September 24-28. This figur: 
represents 98% of the floor spac 
available to exhibitors at The Conrad tion are 





to the dramatic changes wrought by 


chines, and management techniques 


revolutionary new trends in the field 
Exhibit hours for the 5-day conven 


Hilton, Chicago, convention headquar Saturday, September 24 12:00 
ters. noon to 7:00 p.m. 
The theme of this year’s conventior Sunday, September 25 12:00 


“The Revolution in the Office,’ points noon to 7:00 p.m. 


COMPLETE OFFICE LAYOUTS 





CREDENZAS FILES DESKS 


Fashion-Aire and Eco- 
nom-Aire desks to suit 
every budget. Top 
quality and smart, func- 
tional design. 


Attractive credenza 
units for extra office 


storage space. Easy to ; 
. ension ° 
sell as companion to P ‘igi pr 
suspension in all 


desk. sizes. 


A complete line of 
file cabinets for all 
requirements. Sus- 


Write today for colorful new WESCO 


CATALOG NO. 15... . see our complete line. 








-ii-- it. ee Ty TY 


P e —- at ah | 


it Ltt Bee] Ub 
WESTERN MANUFACTURING COMPANY 


Dept. 82 AURORA, ILLINOIS 








Monday, September 26 — 2:00 
p-m. to 7:00 p.m 

Tuesday, September 27 2:00 
p.m. to 7:00 p-m 

Wednesday, September 28 12:00 


noon to 4:00 p.m 


Florida OMDA 
Program Stresses 
Photocopying 


Heavy emphasis on photocopy ma- 
chines was given at the program for 
the Florida Office Machine Dealers 
Association held late in May at the 
Colony Beach Club, Sarasota, Fila. 
Rocky Jones, secretary, and Eugene E. 
Tyler, president, spearheaded arrange- 
ments for the two-day meeting which 
was augmented by exhibits 

Charles W. Gilbert of Orrice AP- 
PLIANCES told the dealers what the 
office machines industry is doing to- 
day about copy machines. Rod Roeber 
of Peerless Photo Products, Inc. and 
Charlie Walker of The Lanier Systems 
of Florida (Thermofax) followed 
through with details of their machines’ 
application to the copy machine busi- 
ness. Demonstrations of the machines 
were then given 

Bill Leahy of Victor provided an in- 
sight of what will happen to the 
adding machine business. Jim Hack- 
ney of Remington and J. VanLanding- 
ham of Royal discussed ‘'1960 in the 
Industry and How It Looks From 
Here’’. 

A highlight was the talk given by 
Hazen Ames on ““The Evolution of the 
Office Machine Dealer’ backed up 
with evidence from the records of 
Ames Supply Co. Mr. Ames was hon- 
ored by the Central OMDA by being 
made an honorary president of the As- 
sociation, was presented with a scroll 
and a gavel of his office 

Charlie Meyers, past president of 
NOMDA, discussed the value of be- 
longing to the national and Florida as- 


sociations 


New Location 


Rushton Office Equi; ment & Sup- 
plies of Natchitoches, La formerly 
located on Church St., has opened 
for business in its new location at 
71614 Third St. Preston Rushton is 


the owner 


OA-8 /60 




















+ 


3'/4" 
3%" 














NEW 


From “GUSSCO” For Bigger Systems Sales 


TABULATING FILE GUIDES 
For Use With Machine Accounting 
Alphabetical, Daily and Monthly, as well as 
blank, with 2, 3 and 5 tabs 
Available in Bristol and Pressboard, with plain 
r celluloid tabs 


Buff — Blue 





Salmon in the Bristol grade. 














UPRIGHT TABULATING GUIDES 


Three styles — both insertable celluloid 
styles hold a one inch insert permitting 
space for six typewritten lines. The 
angular celluloid style holds a quarter 
inch insert. 


Green pressboard. Gray to order at 
stock prices 









































sd 
' 
( 
New From “‘GUSSCO" For Greater Filing 
Supply and Equipment Sales 
Tabbed t short side for open | CATALOG 
se folders are avail 
Mar nd Pressboard 42 fully illustrated 
Ther hoice of weights and pages Features our 
full line of filing 
ae Sete’ supplies and equip- 
ae saga 0g pvlenee E ment including a 
so available including = sussher of osw 
tab guides with hook : 
ves Oe , products. Send for 
id pockets an your free copy to- 
day 
Also manufacturers of “Transfile” transfer files — ‘Gussco' filing supplies — “Guide-O-folder" — “Guide-O-file’ — "“Guide-O-tray” 


Guide - 


335 CANAL STREET 
WEST COAST REPRESENTATIVE — GUSSCO SALES INC., 
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System & Supply Co. 


NEW YORK 
337 WINSTON ST., 


13, N. Y. 


LOS ANGELES 13, CALIF. 









LISTS FOR 
ONLY DOLLARS? 


. . « looks like twenty 
in its new case! 





“Justrite’’ Notary and S 
Corporation No. 1 ~ 
Pocket Seal $8.00 See a 
Dealer Discount 40% 


“a 


5 reasons to concentrate your orders with “Justrite 
1. Same Day Service. 2. A Fair Profit for You. 3. No 
Direct Selling by “Justrite.” 4. Engraved Letters 
(instead of punched) for Maximum Sharpness, Uni- 
form Spacing. 5. Handsome Presentation Case with 
every Pocket Seal. 


Ask for our FREE 86 page catalog of “Justrite”’ Seals, Rubber 
Stamps, Daters, Numberers, Time Stamps, Pads and Supplies. 
All merchandise sold exclusively through dealers. 


LOUIS MELIND CO. 


Telephone GR 7-4200 


3524 NORTH CLARK STREET 


CHICAGO 13 


A PRICE...FOR EVERY NEED! 





Extra long service 


Zz ONLY ~~ Cleaner better looking letters 
CHEM ae Self-recuperating ink 
TYPEWRITER AND p of our own formulation 
ADDING MACHINE _ 
RIBBONS 
OFFER ALL THESE No smudge or smear 
ADVANTAGES 


No drying out — good for years 


Only the best durable fabrics 
with fine, closely woven threads 


EXCLUSIVELY WHOLESALE — PRIVATE BRAND SPECIALISTS 


General Ribbon CORP. 


Manufacturers Since 1927* 


Box 48 + 14542 Syivan Street - Van Nuys, California 


OS 





Nien on the Move 


H. G 


throughout the South as a sales 


TOUGH, well-known 
representative in the office equip- 
ment field, has been appointed rep- 
resentative tor John D. Brush & 
Co., Inc. of Rochester, N. ¥. 

He will call on dealers through- 
Florida 





out Alabama, Georgia, 
and South Carolina showing the 
Brush line of Sentry safes and H. G. Tough 
Sentry fire insulated files. 

Tough has had a number of years’ experience in the 
insulated equipment field and currently represents 
Eisen Bros., Fundamentals Div., Wells Chair Corp. and 


Contemporary Office Furnishings 


Spokane Safe & Lock Co., Spo- 
kane, Wash.. 


stocking distributor and manufac- 


has been appointe d 


turer's representative for John D. 
Brush & Co., Inc., of Rochester, 
N. Y 

Bos HuNT and AL Cross, pres 
ident and treasurer of Spokane 
Safe & Lock will handle the Brush 
line of Sentry Safes and Sentry in- 





Bob Hunt 


sulated files. The company, with branches in Seattle and 
Portland, has specialized for many years in fire resistive 
equipment in the northwest, and at present represents 
several other protective equipment manufacturers in 


non-competitive lines. 


The appointment of SAM BERN 
STEIN to the position of retail con 
tract manager appliance divi- 
sion, has been announced by W. H 
BECKWITH, vice-president of the 
appliance division, Royal McBee 
( orp 
Mr. Bernstein joined the com 





pany in 1958 as a portable typ 
is Ae Sam Bernstein 

writer representative in New York 

City. He left for a short period 


McBee recently 


ind returned to Royal 


JOHN TAPNER has been ap 
pointed president in charge of 
marketing tor Jens Risom Design 
In 


In his new position, Tapner will 





direct sales and marketing policies 
nd « pe ons for the Risom lines 
of business and residential fur 
Under his direction will <a 
John Tapner 

the operation of district sales offices ~ 
ind showrooms in Atlanta, Chicago, Dallas, New York 
ind San Francisco 

Tapner takes over marketing duties from ALBERT D 
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“Executive” Wrap Racks 


and at no increase in price 























Improved 
hanger bar 


on all floor and wall models. 
Bar can be reversed to in- 
crease hanger capacities 25% 


New 
designed bases 


Model E15 


A line of racks that will boost 
your sales and profits ...send 
today for the ‘“‘Dealer’s Deal’’ 


NEW, MODERN STYLING highlights the Borroughs 1961 line of 
“Executive” garment racks—the finest that Borroughs has ever pro- 
duced. Note the new vinyl-covered hanger bar and the clear hanging 
space for garments. Note the graceful new umbrella-holding bases which 
have easy-glide drip pans. These are but a few of the excellent features 
of the “Executive” line. And the beauty of it all is that these racks are 
competitively priced . .. there’s a 100°, mark-up for you which assures 
you greater profits and more competitive selling. Send NOW for illus- 
trated price list and details of Borroughs’ Dealer’s Deal. 








The “Executive” line includes 4 floor models, 4 wall models 
and 3 double-face models. Send for complete information. 


:fe} a felifcy. b MANUFACTURING COMPANY 


orf aoe BAECS 
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Round Tnp Envelopes 
the double-duty performers 
of Justrite’s popular troupe 





of specialty envelopes Twelve functional styles make up 
the cast to serve any job which requires a round tnp as 
to carry the message to the addressee and 


signment. 





bring back his reply .. . collections, utility payment 
fund drives, order forms, etc 


Offer these profitable envelopes to your customers. Write 
Justrite for samples and prices of these and 


selling envelope products 


+ 


ther tac 
Hier iast 


Three Modern JUSTRITE Factories 
NORTHERN STATES ENVELOPE CO. 


300 East Fourth Street « Saint Paul 1, Minnesota 


JUSTRITE ENVELOPE MFG. CO., INC. 
523 Stewart Avenue, S.W . Atlanta, Georgia 


Sold hor NATIONAL JUSTRITE ENVELOPE CO. 
resale oxby 2220 West Beaver Street «¢ Jacksonville, Fiorida 
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Men on the Move 
continued 


KAPPEL who is resigning from an active management 
position. Kappel, one of the founders of the Risom 
organization, will continue as a member of the board 
of directors. 


The appointment of GEORGE 
WITZEL to the position of special 
representative on Royal portables 
for northern California, Nevada, 
Utah, and southern Idaho, has 
been announced by R. E. ELKINs, 
western regional appliance man- 
ager, Royal McBee Corp. 

Mr. Witzel, who was formerly 
associated with the company as 
appliance me rchandising manager, returns to Royal Mc- 
Bee after a ‘“‘vacation from business’’. He started with 
the company many years ago as a portable representa- 
tive and subsequently held the positions of Great Lakes 
regional appliance manager, eastern regional appliance 
manager, and before leaving Royal McBee was mer- 





George Witzel 


chandising manager — appliance division 


J. R. Lee has been appointed regional sales manager 
for Thomas Collators Inc., New York City. He will 
service office and graphic arts equipment dealers in the 
east Central and Southwest areas. Lee has over fifteen 
years experience with reproduction and collating prob- 
lems and served most recently as special account repre- 
sentative for the A. B. Dick duplicating products divi- 
sion of the Stewart Office Supply Co 


EUGENE T. O'CONNOR has been appointed the Mos- 
ler Safe Co.'s Philadelphia district manager. O'Connor, 
who has been with the firm seven years, was formerly 
sales manager in its Chicago office, and also manager 
of the New Haven, Conn., branch. 

He is a member of the Sales Managers’ Association 
of Philadelphia and a graduate of Iona College, New 
Rochelle, N. Y. He will be headquartered at the com- 
pany branch office, 1503 Walnut St. 


Old Town Corp. has announced these promotions 
and additions in sales personnel: 

EpwWIn F. BENSON has been named a district sales 
manager and will cover the states of Virginia, West 
Virginia, District of Columbia, Maryland and western 
Pennsylvania, with headquarters in Pittsburgh. He pre- 
viously was a sales representative in the New York City 
branch office 

Lewis HERRON, also from the New York City sales 
staff, has been promoted to district sales manager, cov- 
ering Delaware, Southern New Jersey and eastern Penn 
sylvania, with headquarters in Philadelphia. 

David KNAGGs recently joined Old Town as a dis 
trict sales manager and will cover the states of Ken- 
tucky, Tennessee, southern Indiana and southern Ohio, 
with headquarters in Cincinnati 


The following salesmen have been added to the New 
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A new line of office furniture 

SO compatible it serves the president 
or the secretary... appropriately 

and with equal ease 
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ALL-STEEL EQUIPMENT INC. 


Aurora, Illinois A - ™ 
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Write today for your free catalog 











INTRODUCING! 


OFFICE EQUIPMENT 





Single pedestal in 3 top size 
60 x 30, 48 x 30, 42 x 30 








Double pedestal, 60 x 30, witt 
one typing, one letter pedesta 















Double pedestal, 6( 





A new series of conventional-type desks offering sup- 
erior design, construction and functional features 
normally associated with only higher-priced models. 


onvaire 


CONVENTIONAL DESK LINE 


Again, with introduction of its Convaire conventional 
desk line, H-O-N continues its policy of incorporating extra quality 
advantages that ensure you a strong sales presentation and lasting 
consumer satisfaction — and for only slightly more than other makes 
with primarily “price” appeal. 


Here is the big value you asked for in a conventional 


desk by H-O-N .. . the same value which you will recognize as being 
apparent in H-O-N files, bookcases, card cabinets and other compan- 
ion products . . . value which you have sold so well. Write for liter- 


ature and prices. The H-O-N Co., Muscatine, Iowa. 


CONVAIRE QUALITY FEATURES 


Honeycomb core, steel-reinforced top, with Sound-deadened pedestals. 
ae tate pk ow lee Aluminum top edging, with vinyl insert. 


Aluminum legs, with adjustable glides. Spring-action dictation slides. 


Full depth pedestal 4 wet Cheice of three standard bedy finishes. 
nylon rellers. Complete locking with center drawer. 


F 
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Men on the Move 


continued 


York City sales staff: Jum GeorciaA, WittiaM W. 
ind WILLIAM WINDER. 

The Boston branch has added JEAN TREMBLAY as a 
salesman to its staff. 

BRUCE CRICHTON has been named manufacturer's 
representative for Old Town products in the North- 


IRVIN] 


western states area 


Two new sales appointments have been announced by 
W. A. EISEMAN, vice-president, Royal Typewriter divi- 
sion, Royal McBee Corp. 

J. F. ScuHwint, formerly assistant manager, New 
York City branch, has been appointed Royal Typewriter 
district manager at White Plains, N. Y 





J. Federspiel J. F. Schwint 


Schwint became associated with the company in 1952 
as a typewriter salesman at New York City, and was ad- 
vanced to Eastern Regional sales trainer in 1957. He 
was named assistant manager New York City, in 
1959 

JEROME FEDERSPIEL, formerly field supervisor of 
sales training, has been selected as Schwint's successor. 


Appointments of WILLIAM E. SAINT to branch sales- 
man at Philadelphia and CHARLES E. BROWN to branch 
Detroit for Republic Steel Corp.’s Berger 
sales organization were announced today by 


salesmar 
Divisior 
C. E. Howes, general manager of sales for Berger 


In their new assignments, Saint will handle the sale 
of lockers, shelving, office equipment and materials 
handling equipment in the eastern Pennsylvania and 
southern New Jersey territory, while Brown will handle 
the same products throughout southern Michigan and 


thw tern 
\ . 


Ohio, according to Howes 


The Weis Manufacturing Co., announces the ap- 
of new representatives in the New England 


New York state, exclusive of metropolitan 


New York City, will be served by DANtEL A. BRrisK of 

Sy1 In the balance of New England, the company 
resented by JOHN B. Dwyer of Boston 

M N G. LANPHEAR has joined The World Pub- 

Co. as sales representative. Lanphear will call on 

stores in major cities on the Eastern seaboard 

He vx necialize in a sales promotion program for the 

lict published by World, especially Webster's 

N \ 1 Dictionary of the American Language, 

( Edition. Lanphear was for many years a sales 
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YOU CAN BUY H-O-N WITH CONFIDENCE 











(and that means an excellent finish) 


These H-O-N PRODUCTS ARE PHOSPHATIZED . . . 


Phosphatizing is a rust resistant treatment that also prepares the 
metal surface to produce a high-grade, handsome baked enamel 
finish. All H-O-N small goods are finished this way to give that 
extra H-O-N value. Made and guaranteed by H-O-N, Muscatine, la. 


H-O-N CARD CABINETS 


H-O-N UTILITY BOXES 


end e 
sturdy. Dimpled 


H-O-N Utility Boxes have 
the smooth radius lid, strong 


and key 


lock. With or without coin 
tray. Gray, Sendal wood, 
Spruce. 





RECORD KEEPING) 


kw 


SHANNOVUE 


— RECORDS 


Card and strip frames Book $13.95 


. All you need for simple, ef- 
List value: $177.60 

with pockets, frame with strips. 

this package to complete your filing services, Generous dis- 


on wall bracket $29.15 
ective visible record demonstra- 
List value: $177.60. Also, cata- 
count structure gives good margin; supplies are competitively 


I 

Get this new Shannovue offer! 

tion. Cabinet with cards, book 

log with price list; point-of-sale and advertising material. Get 
priced. Send coupon today. 









-- Chama) 4-9-1 ( 

| U.S.A. DISTRIBUTOR | 

SS 

| H-O-N CO. SHANNOVUE DIVISION MUSCATINE, IOWA . 

1 (© Yes, send me your $98 Shannovue starting package 

, (0 Send me the complete Shannovue catalog . 

| Your Name | 

; Address . 

1 ty SOO re 4 
99 








representative in the book 
News Company, Inc 


Champion Adding Mach 
Machine Co. has announc 
of the sales staff. 


WILLIAM LAWSON, form 


region, was promoted to 


PETERS was named to assu 


while RoBertT D. LYON 


territory to the Southern C 


Peters will call on dealer 


souri and Colorado and 
Topeka, Kan. 

Lyon's new region will 
Mississippi, Oklahoma, 7 
western Florida. 


J. A. 
Comptometer 
nounced the appointment 
T. CARR, vice-president 
of sales, business machines 

Carr has been 
Comptometer since 1956 
eral sales manager of th 
machines division 


100 
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SCHRAM, presid 
Corporati: [ 


arvision 


associat 


Men on the Move 


¢ n sin Ke a 


partment of the American 


division of Victor Adding 
hanges for three members 


South Central 
training HAROLD 

Lawson's previous duties 
Northwestern 


rly of the 


assistant. 


s; from th 
ntral region 
in Nebraska, Kansas, Mis- 


will be headquartered in 


nclude Alabama, Arkansas, 


sser al 


an 
LESLI 


charge 


d with 


simess 





Leslie Carr 





1 parts of north- 





MUSGRAVE, WILLIAM F. JOHNSTON and 


MUSGRAVE of the Jess L. Musgrave Co., 
Tex., have been appointed representatives 
states of Arkansas, 


Jess L 
RICHARD L 
Inc., Dallas 
Milwaukee Chair Co. in th 

Oklahoma and Texas 


for th 


Louisiat 


WSA Plans Conference September 23 


The Wholesale Stationers’ Association announces that 


a dinner conference on “Blueprint for Profitable Mar 
ting’ will be held Friday, September 23, at the 
Blackstone Hotel in Chicago. This is a session for execu- 
tives of manufacturer and wholesaler firms in the sta 
tioners | roducts industry. 
Opening with cocktails at 5 p.m. the session will 


continue with dinner in the Mayfair Room and a pro- 
gram featuring address by DAVE LIVINGSTON: a talk on 
Guides in Free and Fair Competition” by DoNaLp S$ 
legal counsel; outlining of objectives of the 
ar program of WSA by HAROLD SEIGLE, presi 
manufacturer awards by 


FREY, 
three-ye 
dent, and presentation of ; 
M. H. CHuTE, chairman of the WSA executive com- 


mittee 


Seal-O-Matic Opens London Office 
Newark, N.J. has 


) SAMUEI 


Seal-O-Matic Dispenser Corp. of 
opened a branch office in London, according t 
ORTNER 

The new English office will distribute produ 


by Seal-O-Matic and its affiliat Flash Mfe Cr 


president. 


ts n ade 


THE RIGHT CHAIR AT THE RIGHT PRICE 


qdesigned 
to sell! 


the AWARD GROUP 
by 
Jasper Chair 
Company 


JASPER, INDIANA 


Available in Genuine Walnut or Quartered Oak. 
Upholstered in Genuine Leather, 
Elastic ‘(Naugahyde, or Gros Point. 
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STunmeX 


is going places! | 
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No other business cases offer you as many profit-making exclusives 
as fabulous STURDEX cases! 


SruRDEX leads the way in economy, styling, workmanship and 100% 
backing by the manufacturer. And STURDEX leads the field in giving 
you and your customers the design features you ask for... like the 
new, exclusive (patent pending) STAY-OPEN design in the versatile 
Catalog Case shown on this page! New PERMA-EDGES and 

) PERMA-HANDLE, too—special lifetime features you'll find in 
every STURDEX case! 


Only genuine STuRDEX satisfies every important requirement that 
you and your customers ask for and look for in a business case. Why 
not start “‘going places”’ with SruRDEXx today? 


Unconditionally Guaranteed For 5 Full Years 


a 


ben 2320 Cats Western Avenue Chicago 8, Illinois 
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WORLD'S LARGEST MANUFACTURER OF BUSINESS CASES EXCLUSIVELY 


























Advanco Punchless Paper Holders — 
The Tops in Punchless Binding 





ONLY 2 PARTS -Base and Compressor — 
No wires...No coil springs... 
Never loses its shape. 
SIMPLICITY ITSELF! 


Works with fingertip pressure, yet it bulldog-grips one 
to 150 sheets. Lo-height reduces wear on the durable 
25 point pressboard binder to a minimum. Letter and 
legal sizes: red, gray, black. Packed assembled, 25 to 
a box. Popular priced for volume sales and profits. 
Immediate deliveries. 


ADVANCO QUALITY-MADE 
PRESSBOARD GUIDES & FOLDERS 
Really Competitive! Really Profitable! 








Advanco Guides and Folders are made to get and keep 
more business for you. Finest construction and die cut- 
ting throughout. Both Folders and Guides made of 25 
point quality green pressboard. Letter and legal sizes. 
Self tabs, metal tabs. Straight cut, half, third or fifth 
cut. A-Z, 1-31, weekly, monthly or plain indexes. 
You'll like Advanco prices and service! 
SEND FOR CATALOG 


board Binders, Manifold Books, Printed Stock Forms, Filing Supplies. 





aoe wv. Ono. us. ater once ADVANCO PRODUCTS, INC. 
76-05 51st Avenue, Elmhurst 73, L.1., N.Y. 














showing these and other fast selling ADVANCO Products. Suspend- 
O-Folders, Aluminum Clipboards, Collated Manila Folders, Press- 


Regional Reports 


Continued trom page 66 


of Mr. « Mrs. Ep KUESTER, Nigro-Kuester Associates 

lovely Barbara, 18, son, Richard, 10, and son, Eddie, 
15 

With Mr. « Mrs. Howarp GuUNLOcKE, W. H. Gun 
locke Chair Co., was their very charming 17-year-old 
daughter, Julic 

Walter Miller, Otto Ulbrich Co., Buffalo, NLY.. past 
president of NSOEA, showed color slides taken during 
his trip to Russia last summer. 


Region 13 Meet Attracts 500 


Region 13 held its three-day convention at the Con 
cord Hotel in Kiamesha, N.Y., June 12 


ing attracted a crowd of close to 500 people and was 


5. The meet- 


judged to have been a most successful one in Spit of 
the continued rains and fog which dampened the spirits 


of some of the conventioneers, primarily those lovers of 


golf and swimming 





Bee 


REGION 13 SPEAKERS: From left: John C. Christianson, 
Quality Park Envelope Co.; Charles Hucke, Field Division 
vice-president; Mike Sanyour, Harbridge House, In nd 
Edward Kallman, Stationers & Publishers Board of Trad 





REGION OFFICERS: Mort Libien, Libien Pres Ir 

New Yor ( secretary-treasurer, Georg M. R } 

Mooney’'s, I: New York City, re-elected govern nd Fred 
Roscher, I C. Roscher, Inc., Mt. Vernon, N.% tenant 
waited 


An innovation tor the 13th Regu nh Was an iddress by 


EDWARD QO. KALLMANN, executiy vice-president of 


t 


Stationers & Publishers Board of Trade. Mr. Kallmann 
told of the hazards which face a dealer in over-extend- 
ing himself, expansion-wise, inventory-wise, and other 


important store operations. His speech was entitled, 


Beware, Financial Pitfalls Ahead 
The ‘Person to Person” panel at Region 13, mod- 
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Design for a Travel Bureau Executive 


Your company is judged by the office you keep... 


The first impression is a most important impres- luxury that will impress your visitors and make 
sion! Cole Steel office furniture will create the your office an inspiring place to work. See for 
office you want—the impression you want to give. yourself why Cole Steel is so far ahead in the office 
By its rich look, by its integrity of design, Cole equipment field. Free: send for our latest full color 
instantly tells of quiet good taste. Cole equip- catalog...today! Cole Steel Equipment Co., Inc., 
ment creates an atmosphere of comfort and Dept. 22, 415 Madison Ave., New York 17, N. Y. 


COLE STEEL 


TY ¢ CHICAG e LOS ANGELES ¢ SAN FRANCISCO * HOUSTON ¢ ATLANTA ¢ TORONTO, CANADA 
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Perfectly 
Aimed 








pec “MATIC” 


; POSTING 
EQUIPMENT 


hits the mark in office efficiency 


Porm 
=. P.E.C. keeps pace with 
modern office procedures 


DUO-MATIC 
POSTING TRAYS 
AND STANDS 





PORTA-MATIC 
POSTING TRAYS 
AND STANDS 





TILT-O-MATIC 
TRAYS 
(For Register Forms) 





V-MATIC TRAYS 
(Small Capacity 
Containers) 





HANDI-MATIC TRAYS 
(for writing board and 
machine accounting 
records requiring small 
capacity containers.) 


EXPANDI-MATIC 
(Designed for installotions 
where spoce is 


of a premium.) 





ML .MEAD-LEE Associates 
Write todey | associates | SOLE DISTRIBUTORS FOR 
y aes POSTING EQUIPMENT 


1721 Elmwood Ave. Buffalo 7. N.Y 


ete catalog 
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continued 


erated by BRUCE ADAMS, was made up of RALPH SOUL- 
BY, White & Wyckoff Co., STANLEY GEISMAR, Joshua 
Meier Co., FRANK WHITE, Hamilton Cosco Co., and 
CHARLES HUCKE, manufacturers’ representative. This 
session didn’t take long before it evoked strong com- 
ments 

A most dynamic talk was given by JOHN CHRISTIAN- 
SON, Quality Park Envelope Co., who chose to talk 
about “The Goof-Off Era.” To many of the conven 
tioneers who had not had an opportunity to hear Mr 


Christianson talk before, this was a most inspiring 30 


minutes 





THEIR STUBS for business meeting drawings 
Commercial Stationery Co., New York Cit 


HANDING IN 
are Harry §S 


and Julius Stark, Julius M. Stark & Co., Baltimore. In attend 
S.E. & M.° Vernon, 
Inc., recording secretary of the Metropolitan Travelers Club 
and John Fisk, All-Rite Pen Co 


ance at the table are Harry Fenterhein 





LADIES at the water fountain in the Concord 


REGION 
Hotel Lobb 


The three-day meeting was interlaced with two cock- 
tail parties, one of which was hosted by Governor 
GEORGE M. REICHMAN, Mooney ’s, Inc., New York 
City, and the other by the Concord Hotel 

The present slate of officers was unanimously re 
elected to office for another year. In addition to Gov 
ernor Reichman, they are: lieutenant governor, FRED 
C. RoscHER, Fred C. Roscher, Inc., Mt. Vernon, N.Y. 
and treasurer, MORTIMER LIBIEN 
New York City 

The Metropolitan Travelers Club elected: president, 
WILLIAM LOWENTHAL, A. W. Faber-Castell Pencil 


Libien Press, Inc., 
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How pee WN me 
to keep vontstne Widen vous ent elihatiasa a 
your office 
looking 
new... for 


years 
! 


“Fabrilite’* is more than just a smart 
vinyl covering for your office furniture. It has super-strength locked right into 
the fiber. Keeps its trim, decorative look for years...even in the busiest offices. 
Cuts costly upkeep because it sponges clean. Furniture shown is covered in 
“Fabrilite” Cordero that’s as soft as a glove, has a deep-grained custom look. 


It’s just one of the exciting textures available in modern 


living, amazing Du Pont “Fabrilite. Greta 


BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 


DU PONT VINYL UPHOLSTERY 


u Pont’s registered trademark for its elast upported vinyl upholstery. 
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continued . 
Co.; first vice-president, RoBERT S. MEyeERS, Binney & 
Smith, Inc.; second vice-president, J. HOWARD SHOE- 
MAKER, JR., Eberhard Faber, and secretary 
HerB GRAYSON, Ace Fastener Co 
Outgoing President JAMes T 
ing Supply Co., was tendered th 
fellow club members for his many 
club during his two years in offi 
The 1961 
Hotel. 


and treasurer, 


Oxford Fil 
ippreciation oft his 


ontributions to the 


HURLEY, 


convention will be held at Grossinger’s 





METROPOLITAN TRAVELERS CLUB new officers: Robert 
Meyers, Binney & Smith, first vice-president; William Lowen 
thal, A. W. Faber-Castell Pencil ¢ president: James T. Hur 

ley, Oxford Filing Supply C itgoing president; Herbert 
Grayson, Ace Fastener Corp., secretary-treasurer; Howard Shoe 

maker, Eberhard Faber Pencil ¢ second vice-p 


REGION 13 NOTES 
before, during and after the convention were certainly 
General Convention Chairman Cart JUDKOFF, Carl 
Judkoff Associates, and Program Chairman MILTON 


Two of the hardest workers 


dope books... 


fingertips . . 


out casters 


WRITE FOR ILLUST 


1220 SERIES DESCRIPTIVE BRO 









SAVE TIME... SAVE STEPS 


On 


STEMPEL mee. co. 


STEMPEL MFG. 
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co. 


OF CALIF. 


Keep all reference materials at your 
ready for instant use! 
Eliminate wasteful searching! Trough- 
top and shelf-top STEMPCO Book 
and Catalog Stands find many profit- 
able uses in every office. Beautifully 
finished in Oak, Imitation Walnut, 
and Genuine Walnut, with or with- 


STONE, Stone-Newman Associates. Both gentlemen re- 
ceived the praise and appreciation 
Everybody's friend, SAM JASON, 


resentative, from Canada, was on hand together with 


yf the entire group 
manutacturers rep- 
the charming Mrs. Jason, their daughter and their two 
delightful grandchildren. 

Manufacturers’ representative, Dave LIFTON, Lifton- 


Keppler Associates, tells us that son, Steve, and his wife 


now have a brand new son, Marc Craig. Steve is with 
his father’s organization. 

The low net golf trophy and prize went to congenial 
MIKE GUILLO astern district manager for the W. A 


Sheafter Pen Co 


Galen Hall Hosts District 3 


District NSOEA, convening at scenic Galen Hall 
Hotel & Country Club near Wernersville, Pa., June 19 
21, made news by electing the first woman governor 
in the 55-year-old history of the National Stationery 
& Office Equi; nt Association 

Chosen to head the six-state district and su ling 


IRVING ROTH of Philadelphia is Mrs. Mary C. SUTHER 
LAND, executive vice-president of the Everett Waddey 
Co., Richmond, Va 

Elected first lieutenant governor was HENRY TROUT 
Palmer-Trout, In Trenton, N.J. JAMES F. BRYAN 
of the E. M. Bryan Co., Washington, D.C., was named 
second lieutenant governor. JOHN LINK, JI John 


Lucas Brothers, Inc., Baltimore, continues as treasurer 


Registrati n figures for the 203 total attendance re 


Work Better and Faster with This OFFICE WORK CENTER 


A great convenience for the 
small office! Your daily work 
tools always ready... tele- 
phone, intercom, phone num- 
ber index, dictating machine, 
price books, catalogs, brief- 
case, executive handbooks, 


$43.50 


(Without Casters) 














1210 SERIES 


STEMPCO Book and Catalog Stands harmonize with 

finest furniture and take up very little floor space. 

Size 14” x 26.” —height 30” without casters, 

3217,” with casters. Ask your office equipment dealer 
D about these and other STEMPCO office accessories, 
E 


or write for descriptive literature. 


HOME OFFICE & MAIN PLANT: 


2830 ROBERTA STREET, DALLAS 3, TEXAS 
4719 S. WESTERN AVE., LOS ANGELES 62, CALIF 
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..Dealers who'd like to learn 
how easy it 1s to sell the 8000 
line of R.C. Allen Cash Regis- 
ters...the fastest indication cash 
registers on the market, that sell 
for LESS than any competitive 


make with comparable features. 





. nd me mnto 
ke ( Allen tranchise 


G- RCAllen 


| 
| 
| 
. 
Business Machines, Inc. | Nant 
680 FRONT AVENUE, N. W. e GRAND RAPIDS, MICHIGAN | aDpRESS 
Adding Machines Bookkeeping Machines * Cash Registers © Typewriters « , veths 
j CITY. Miah 4 
' 


Safes and Files « Carbon Paper and Ribbons « Precision Aircraft Instruments 
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SELL MORE... 
§ You MAKE MORE! 


Advertising to Professionals and Students 
has made the Alvin name well known and 
respected for quality drawing instruments. 





ONE SOURCE... for all your 
Drawing and Drafting Supplies 


@ ENGINEERS @ ARCHITECTS @ DRAFTSMEN and STUDENTS 


LOOK TO ALVIN FOR QUALITY 


@ Drawing Sets @ Drafting Instruments @ Designing Aids 
@ Drafting Materials @ Drawing Equipment @ Measuring Devices 


g COUNTER DISPLAYS 
imulate Extra Sales! 





Eye-Stoppin 
Help you St 








PROFIT BUILDING 
LEAD POINTER DISPLAY 
Ne. 5555D 
Counter display holds 12 
“Kleen-Point™ Pocket-Size 
lead pointers. Practical de- 
sign with dependable con- 
struction, guarantees a true 

point every time. 


Retail $22.00 
| 
PROFIT... $ 8.80 





SALES STARTING 
TECHNICAL FOUNTAIN PEN 
DISPLAY No. P395D 
Attractive TECHNAPEN 
easel display holds 12 pens. 
Super fine to extra broad 
nibs... designed for high- 

speed precision pen work. 








Retail $57.00 
Cost $34.20 
PROFIT $22.80 


MONEY MAKING 

PROFESSIONAL & SCHOLASTIC 
DRAWING SCALES DISPLAY 
Ne. 707D AE Mes SCALES 
Superior quality boxwood, 
pearwood, and plastic tri- 
angular and flat 6” and 12° 
drawing scales. In self-selling 
display. Stands 22” high with 
2 flanges 8” wide that fold to 
form a rigid stand. Overall 





width, 32° 
Retail $75.00 
Cest $45.00 
PROFIT... $30.00 
40% Discount on al! displays... 
quantity discounts on requests. 


Write for Free Display Brochure | Free Reedy Reference Chort... 
... describes over 2 dozen differ- i helpful soles cid, lists hundreds of 
ent Counter and Wall Disploys to Alvin's most popular items. Fully 
help you sell Alvin. 1 Mustroted 
i 





“Quality at the Right Price’’ 
ALVIN & COMPANY, INC. 


Importers « Manufacturers « Distributors 


WINDSOR, CONNECTICUT 
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, Pi 
ContInNvHea 


vealed 43 dealers, 76 ladies and 84 manufacturers. 

The Cavalier in Virginia Beach was chosen for the 
June 8-11 convention next year. Pocono Manor is prob- 
ably site for 1962 

Governor Roth of Roth Brothers, Philadelphia, spear- 
headed an enjoyable convention of work programs and 
recreation aided by the Penn-Mar-Va Travelers club 
under leadership of PERLEY A. Covey, manufacturers’ 
representative of Richmond, Va. 





REGION 3 new officers: Irving Roth, outgoing governor; John 
Link, Jr., treasurer; Mrs. Mary Sutherland, new governor; Jim 
Bryan, second lieutenant governor, and Henry Trout, third 


lieutenant governor 





PENN-MAR-VA life honorary mem 


bers, both industry veterans, are Horace 
B. Van Dorn, Joseph Dixon Crucibl 
( ind Ben Wachtel (right), Parker 
Pen Ce 


For their new officers the Penn-Mar-Va Travelers 
elevated BRUCE CAMPBELL, Ace Fastener Corp 
RAY WILLIAMS, manufacturers’ representa- 


, to the 


presidency 


tive, to first vice-president; selected KARL Koops, 
S.E. & M. Vernon Co., as the new second e-presi- 
dent, and tinued in office JosEPH W. McCormick, 
Jr., Stationers Guild of America secretary and Ros! 
CUSHMAN, editor of the National Stationer, as treasurer 

Two industry veterans, Hor icE B VAN DORN or 
Joseph Dixon Crucible Co., and BEN WACHTEL, Parker 
Pen Co., w elected life honorary members of Penn- 
Mar \ a 

CHARLES HucKE of Atlanta, Ga., vice-president of 
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CT hee ke et) 11)\7: Dealer News 











Dave Garroway shares star billing 











...with Smith-Corona’s Electric Portable on NBc-Tv “Today,” Sept. 
6-12. Supporting cast: Full-page ads in Aug. 8 LIFE, Aug. 21 PARADE, 
Sept. 11 THIS WEEK...to break the exciting news of the Electric 
Portable trade-in promotion (through Oct. 1). It’s another Smith- 
Corona dealer-directed national promotion, designed specifically for 
typewriter dealers. With all this going for you, how can you miss? 


[s/c/mj SMITH -CORONA 


DIVISION OF SMITH-CORONA MARCHANT INC 
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VICTOR CHAMPION 





* 








Short line 
taking a bite 
out of sales? 


Turn shoppers into buyers with 





10-key and 
full keyboard 


iv 
The bigger your line, the bigger your market. And 
Victor helps you sell with the industry’s most pro- 
motable adding machine line: 18 feature-packed, 
precision-built models—electric and hand—10-key 
and full keyboard. Direct subtraction. 9-column 
t«taling. Adders as low as $99.00. 


Sell Victor—Sell with confidence! 


VICTOR 


ADDING MACHINE Co. 
Chicago 18, Ili. 


Victor Adding Machine Co., 
3900 N. Rockwell St. 
Chicago 18, Il. 


Tell me more about how Victor Champions can build my adding 


~ 
OA-860 | 

| 

| 

machine profits. : 
| 

i 

! 

| 

| 

ae 


Dept. 


Dealer Name 
Address 

|e : 
Resale Number_ 





Conlinied 

addressed the Travelers on the bene- 
fits of membership in the division, and also sat on the 
panel conducted by BRUCE ADAMS, 


vice- president of the manufacturers 


the Field Division, 


‘Person to Person 
Pelouze Mfg. Co., 
division. Others on this panel for discussion of industry 
E. W. Pitts- 


problems were TOM STOUT, Curry Co., 


burgh; Birt THompPsoN, Oxford Filing Supply Co.; 
PAUL MAILLOUX, Eberhard Faber; and ALLEN Mur 
RAY, Victor-Remington Rand. 








SEEN AT Penn-Mar-Va County Fair night, these costumed 
individuals are Dan Nigro, Irene Runnels, Henry Trout and 
Wes Harju 





DON'T LET that “Private Party” sign 

on the ballroom door fool you. It's 

strictly business as Irving Roth, outgo 

ing governor of Region . briets his 

successor, Mary Sutherland, on _ he 
ties 


Interested audiences participated in “The Human 


Side’ panel conducted by Homer Lay, manager of 
NSOEA, and Figures Talk’ discussion led by Mik 
SANYOUR, Harbridge House. As in other gional 
meetings, the audience was stimulated by th marks 


of W. NEILL STEWART, JR., president of NSOEA 


conducted by Penn-M 


County Fair Night’ ir-Va 
Travelers Club, was a hilarious entertainment featur 
.* 

N. J. OMDA Hears Jim Ward 
Two topical subjects of interest to office machine 
dealers—rentals and salesmanship—formed the basis 


first 


of Jim WARD's keynoting speech at th \ 
dinner of the New Jersey Office Machine Dealers 


Association 
As part ot the 


celebration, held recent! it the 


Olympi restaurant in Irvington, N. J., Jim Ward, who 
is associated with the Ames Supply Co., was presented 
with a certificate electing hin a charter member of New 
Je rsey OMDA 
OA—8 /60 



































It's the Faultless S-O Binder special ring design and construction 
that permits you to add up to one fifth more sheets .. . 
giving you a full 20% more capacity than ordinary binders. 
Even when the binder is completely filled, the rings open and 
close smoothly . . . without spilling the sheets or pinching them! 
As the lever is gently moved forward, the rings silently 
slide apart, providing a wide-open space for easiest 
insertion or removal of material. 

A steel hinged sheet lifter carries sheets freely over the 
rings, eliminating wear at the punched holes. Order 
FAULTLESS S-O RING BINDERS, quality made by 


Recessed metal hinge 


STATIONERS LOOSE LEAF COMPANY con't scratch! 


246 East Chicago Street ° Milwaukee 1, Wisconsin 
114-116 East 13th Street ° New York 3, New York 


Show the S-O.../t Sel/s.../t's 
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wood tickler files in oak, 


walnut and mahogany steel card files 


Hedges 


MANUFACTURING CO. 


1441 Circle Avenue 
Forest Park, Illinois 








ONLY The ‘‘Precise’’ 


TRIMMING BOARD 





Has All These Wanted Selling Features 


®@ Patented Finger Tip Controlled Paper Guide 
@ Finest Steel Blades, Carefully Ground 

@ Two White Scales on Black Background 

@ Only Finest Seasoned Hardwood Used 

@ Every Board Completely Guaranteed 


You offer the finest in the New “Precise” Trimming 
Board. It has everything your customer should have for 
trimming, cutting paper, paper board, etc. The patented, 
adjustable paper guide locks and releases with a finger 
flick, 2 white scales on black 


background speed accuracy and 5 POPULAR SIZES 
measuring time. Models 5, 6 & Ne. 31014" —Stade 
7 have special safety spring. =~ Pa ft / rr 
The “Precise” is a steady seller No. 6—18'/."—Blade 
wherever displayed. No. 7—-24'/,"—Balde 


Prompt Delivery — Order Your Needs Today! 


AMERICAN PHOTO LABORATORIES 
2511 W. MOFFAT ST. Dept. A CHICAGO 47, ILL. 














Yellow Pages 


Continued from Page 29 


6. Leave nothing to your prospect's imagination in 
your display ad copy. Tell a complete story. 


Buyers Looking For Any Firm 
These buyers want to know something about the firm 
before they call, and are influenced in their selection by 
these factors: 
1. Reliability of the firm 
Years in business, association affiliation, etc. 

2. Authorized sales and service 
Is the firm franchised to handle or service a 
brand name product? 
3. Safety and protection 
Insurance and guarantees. 

i. Completeness of service 
Delivery; design and layout service. Hours, area 
sc rved, er 

5. Illustrations and emblems 

6. Location 

Association with well-known addresses or land- 
marks are easily remembered 

Stocks of merchandise 
Range and variety, any special types, etc. 

Very often the mention of added features or extra 
services can result in obtaining business that otherwise 
might go to your competitor. Here are just a few to keep 
in mind when you're preparing your Yellow Pages copy: 


Casters installed Interior decorating 


Certified office planning Leasing service 


Color perspective of office Printing 
settings Regulated aintenance pro- 
Consultation service no ob- gram 
ligation Rental and time payment plan 
Contemporary and modern’ Repairing and refinishing serv- 
styling ice 
Contract work Safes moved, opened 
Delivery service Trade-ins 


Department for architects & Training in operation of Dusit 
designers ness machines 
Display galleries. Unconditional guarantee 


Expert repairing. Year established 


A consistent, well-planned Yellow Pages program is 
vitally important to you both for obtaining new busi- 


ness and for keeping current accounts from straying 


Folding Machine Shown 
To New York OMDA 


The Office Machine Dealers Association of New 
York recently held their last meeting of the season at 
New York City’s Advertising Club. 

The highlight of the evening was a demonstration 
of the Fold-A-Matic folding machine by CoNnrabD 
ZIMMER of Addressing Machine & Equipment Co., In 
New York, distributors of the machines for the eastern 
states. 

OMDA members saw how the economy-priced folder 
could fold, slit, perforate and score in one simple op- 
eration. Zimmer explained to the dealers how valuable 
this machine could be to lettershops, and busy offices 
which need a compact, heavy-duty machine 

The meeting was attended by 65 members and guests 
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...15% more paper 
in 25% less space! 

Compared with many competitive roll items, 4 

Dennison Regal Ovals in their 3-roll, 26” packages: 26 incues WIDE TOTAL LENGTH 900 INCHES 


r 
®@ Display 25% more paper per cubic foot & Dp 


@ Show 50% more of each design 


@ Give customers 15% more for their money 


X6811 Three 26” x 100” rolls 
per pack. Twenty-four packs, 


Follow this leader to king-size volume! Sold hard 
call, Dennison Regal Ovals will put wise 









buyers in the mood to order other items in the com- 3 design combinations, per 
plete Dennison 1960 Christmas Gift Wrap Line... 15 Ib. carton. te 
America’s best combination of designs, packages, 

assortments, displays . . . and values! 


= 
CREASELESS LIKE ROLLS! S)omnisow 
CORELESS LIKE FOLDS! 
Taempm eee nee FRAMINGHAM, MASSACHUSETTS 


Offices in Principal Cities 


FAMOUS AS THE FIRST AND THE FINEST UNMATCHED QUALITY FOR OVER 115 YEARS 
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Chicago OMDA Moves for National Headquarters in Midwest 





Leading the Chicago OMDA for the coming year are Russ Brown 
lirector for life; M. Harrison Snow 


OFFICERS for 1960 - 
vice-president; Irving Strump, treasurer; Jim Ward 


re-elected secretary; and Luis de Olazarra, president 





AMERICA'S FINEST FOLDING CHAIRS AND TABLES 


You save on the original price, and you save on replacement—because VIRCO 
folding chairs and tables are built for years of rugged service... priced to 
meet any budget. Folding chairs and tables may look alike, but when you compare 
them point-by-point—for advanced design, structural use of Vircoloy steel 
(up to 20% stronger), and beauty—you'll find VIRCO furniture ahead 
of the field in value and lasting satisfaction. 


VIRCO-MATIC Series of 
Cafeteria and All-Purpose 
Folding Tables adjust 
easily to any height from 21” 
to 31”— in one-inch 
increments. Heavy gauge 
tubular steel legs and 
non-glare linen pattern 
Vircolite plastic tops 
banded with 

aluminum. 





VIRCO #127 ALL-METAL 
FOLDING CHAIR 

5 ig Tubular steel construction with 
ey three fusion-welded braces. 





Tubular steel reinforcement in 

front legs at seat pivot 
point, also under forward 
edge of seat. Metal 
capped legs with 
durable rubber 

crutch tips. 

















FREE! New catalogue showing VIRCO’s complete line 
of church and institutional folding chairs and tables. 
Write today to: 


VIRCO MFG. CORPORATION 
Dept. M-8 P.O. Box 44846, Station H. 
Los Angeles, California 


yy \ 
Four VIRCO folding chairs 
support 4,056-pound 
Ford Station 
Wagon 
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Members of the Chicago chapter of 
the National Office Machine Dealers 
Association unanimously supported a 
motion designed to transfer the na- 
tional headquarters to a location in the 
Midwest. 

The motion specifically charged a 
committee be formed to work with 
other local chapters in the Midwest to 
map out and firm a resolution to be 
presented to the national board some 
time in the future 

The membership also voted unan- 
imously against the $5 increase in 
dues proposed by the national office 

Meeting for the group's annual din- 
ner dance, the members elected the 
following officers for the 1960-61 
term: 


Luis DE OLAZARRA 
BROWN, 
STRUMP, treasurer: and M. HARRISON 


president Russ 


vice-p r¢ sident IRVING 


SNOW, Sec retary 


Directors named are NELSON 
MINER. EDWARD SAMUALS ART 
AMES, ELMER’ BEUTLER, HARRY 


CLARK and BoB MCDONOUGH 

The group's next meeting to be held 
September 13 will be exceptional in 
that the Victor Adding Machine Co 
has invited members and friends to 
This will 
through the 


have an evening ‘‘on them 


| 


include dinner and trip 


} 
plant 


District 1 Elects 
McGrane Governor 


Raymond F. McGrane of the E. L 
Freeman Co., East Providence, R. I., 
was elected governor of District 1, 
NSOEA, at the 


regional convention in Manchester, Vt 


rec ntly concluded 


This was the last of the series of 14 
meetings for 1960 
Henry Rosnosky 


Co., Boston, was named first lieutenant 


Henry Rosnosky 


governor and Richard J. Kilpatrick, 
Hartford Office 
Hartford, Conn., 
governor. A report on this regional 


Supply Co Inc.., 
] 


second licutenant 
will appear in the next issue of OF 
FICE APPLIANCES 


Heller Roberts Buys 
Fastening Device Firms 


A. J. Rinehardet, | 
Roberts Manufacturing Cory an 
nounces the purchase of American Ma 
chine Works, Inc., and S. J. Stapling 
Co., both of Racine, Wis 


president of Heller 
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7 Big FREE GOODS Deals! 


Here’s an example of the big profits you can 
make from this once-a-year opportunity... 
OVER Plus all this merchandise FREE!!... $28.93 total value 


50% DEAL 
PROFIT 2 











24 doz striped INK-STIKS dy ay 
30 Micropoint “Fits- Three Ink-Stik ‘N’ Hold- Two Ink-Stik ‘N’ Hold- 
All” ball pen refills. Holders with 28” gold- ers with dialer balls, 
Retail 49¢ each. finished chains. Retail Retail $1.19 each. 
$1.59 each. 
Retail Value ..... $150.85 
\ 74.88 


Your “Back-to-School” 


a a 





One dozen giant-ball 
Laundry Markers. Re- 


in new SUPER 6 DISPLAY | tail 59¢ each. 











The other big-profit deals include Micropoint Car- 
rousels, Ink-Stik ‘N’ Holder displays, and ‘Fits All” 
Refill displays. 


a 
Pp Ask your wholesaler for all the infor- 


a . . . . 

(oer eo“) mation on this big-profit promotion. It 

[jwnccesate®) wil] make your cash registers sing when 
ot . a ' 


school bells ring! 
c aOP o, 


WIRE, WRITE, PHONE US YOUR ORDER TODAY! 


MICROPOINT, IN Cc. Sunnyvale, California 


Creator of Advanced Writing Instruments 
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ribbons. Get details! 








cooperates! 


DEALERS — With the backing of WRITE'S intensive service, it's 
easy to increase your profits on carbon paper and typewriter 


WRITE, INC. “*°\*#easr.asepart dsm!” "-” 














tectors 


bill-fold 











BANKERS BOX COMPANY 


Record Storage Specialists Since 1918 
2607 N. 25th Ave., Franklin Park, Hl. 


punched 


any size 





RECORD STORAGE BOE 







Loose-leaf envelopes, 
card-holders, 
menu covers; 
factory record pro- 

tag holders; 
envelopes: 


stamp containers, etc 


M A R at ae oO 902p S. Wabash Ave. + Chicago 5, Ill. 
MANUFACTURERS OF CELLULOSE ACETATE PRODUCTS 




















Made of acetate 
flame resistant) 
transparent cellulose. 
We build to fit your 


particular need 


Write us details 


ind More Leading Draftsmen, 


TGCHICM Imai 
ire INSISTING on [" 


“/ra- Potul 


LEAD POINTER 


For Perfect Lead Points — 
Blunt to Hairline. Two Models. 
Standard Model gives you points up 
to %” long without breaking. Just 

insert lead and rotate lid. 


Write for Literature and Dealer Prices. 


ELWARD MANUFACTURING CO. 


ke eet + loma, Michigan 
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Variable Taper Model 
lets you dial the taper 


you won, 
SHORT 
LONG 


OR IN 
BETWEEN 


Student, Teacher Win Facit Trip 


Miss SHIRLEY ILEY and her typing instructor Miss 
RUTH WRIGHT, of Gonzales, Tex., have won ‘‘a-dream 
come-true” all-expense paid trip to Sweden. 

Competing in the finals in New York ¢ ity, Miss Ley, 
won top honors in the Facit accuracy contest in typing, 
a national typing competition sponsored by Facit In 





Karl Siewert, president of Facit, Inc., congratulates Miss 


Shirley Iley and her typing instructor, Miss Ruth Wright 
(right) for Shirley's outstanding typing achievement 


The 10 top contestants, selected from 25 regional 
semi-finals recently held in the U. S. were invited, with 
their teachers, to New York City to compete in the 
finals 

Significant of Miss Iley’s outstanding achievement 
is the fact that this unique contest initially involved 
more than 150,000 students. The local competition 
ended January 31, when teachers submitted their class 
winners. Of the 6,000 entries, the 500 top scorers wer 


then invited to the Regional contests 


Wofi Offers Aids For 
Office Planning 


The “Office Planner’s Digest,” a trio of consumer 
education manuals to be offered, by dealers, as a con- 
sumer premium, has been announced by the Wood Of 
fice Furniture Institute, 1414 Eye St., N.W., Washing 
ton 5, D.C 

At first glance, the “Digest’’ appears to be a single 
large volume. It is actually a walnut-grained box con- 
taining three liberally illustrated, fact-filled manuals on 
phases of office planning such as layout, lighting and 
color. As a “bonus,” two copies of WOFI's Trends 
magazine are included in the kit. Dealers may purchase 
the Digest for presentation to select customers and 
prospects as a valuable premium. WOFI offers the Di- 
gest for $1.50 to $1.00 depending on quantity pur- 
chased 

The Digest’s prime manual is the newly revised, 32 
page, “Office Planning and Layout.” “Planned Light- 
ing and Sound Conditioning,” an 18-page booklet deals 
with two highly important office environment subjects 
The 24-page “Listening for Color” is the most vividly 
illustrated of the three, since it is printed in four-color 
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When you sell the VALCO line you can 
be sure there won't be complaints and 
returns . . . or calls from irritated cus- 
tomers to “please come fix the darn 
thing!” VALCO accessories are lifetime! 
They're built to last forever. 


office accessories 
of beautiful 
spun aluminum Priwetans 


Costumer 









































No. 1900 , : 
WGR 
Bel Air Wall No. 25 
Garment Rack Torchier 
No. 75-S ¢ = wa 
Modurn & - 
No. 60-S Sand Urn 
Smoking 
Stand AVAILABLE == 
AT NO COST ant 


Write today for the com- Co 


plete folder that contains 
all specifications and price 


data of the complete VALCO / 
Line. It's designed to fit a = 
standard file and includes > 
separate reproductions of 


LIFETIME ~~ 


OFFICE ACCESSORIES 
VALCO COMPANY « 1311 ANN AVE. « ST. LOUIS 4, MO. 


MAG OTe Launching pad! 

Vi 1-1-1 Metel-ae tm meu) 
SPACE-AGE | 
BACK-TO-SCHOOL DISPLAY oo 


For store window or store use 


No. 56-8 
Regal Sand Urn 








A 3-D display with a modern 
touch to put your Back-To-School 
Sales into orbit. 


Helps you to merchandise art 
materials, chalkboard and chalk, 
globes plus related items such as 
paper, pencils, pens, rulers, etc. 


This 3-D display FREE with 
orders totalling $100.00 or more 
—order today or send for bro- 
chure and order form. 


WEBER COSTELLO 
COMPANY 


CHICAGO. HEIGHTS, ILLINOIS 


Manufacturers of: Chalkboard halk 
Erasers, Art Materia Nat t 
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Typewriter Display Proves Successful 





The Rock Island Typewriter Co. of Roch 
Island, Ill., has set up a typewriter dis 
play which allows the customer to try 
out the machines as well as look at 
them. Posture chairs are placed at inte: 
vals along the formica counter top 
which also has a continuous electri: 
strip so that the machines can | 
plugged in anywhere 


r¢ 





Wittgen Completes 50 Years 


With Smith & Butterfield ; 
returned to become secretary of the company, a position 
Fifty years ago this June Leo H. WITTGEN started as he held until 1930 when he was appointed to his present 
an odd-jobs boy for Smith & Butterfield, stationery and post of vice-president and treasurer. 


office supply firm in Evansville, Ind. In his career with The store, however, has not occupied all of Wittgen’'s 


the store, Wittgen became one of the youngest retail time. He has been a tireless civic worker and has the 
executives in Evansville history record of holding a local government office longer than 


He was an outside salesman when he entered the iny other citizen. He recently resigned from the County 
service in World War I. When the war was over h Welfare Board after 17 years of service 


FEATURE SPEED OF REFERENCE 


aND SELL VICTOR REFERENCE EQUIPMENT 


Every office—every business has a list of some kind that RECOMMEND ANY OF THESE HOLDING DEVICES 
can provide information faster if it’s maintained on FOR VICTOR VISIBLE TUBE OR CARD FRAMES 
VICTOR Reference equipment. Whatever the lists your 
customers have, you'll find that you can recommend an 
appropriate type of VICTOR Tube or Card Reference 
equipment that will save your customers’ time and money. 

Double Face Tube or Card Frames with all the infor- 


Rotary Stand—A central column around which suspended 
frames revolve easily and can be turned to any angle. 

Desk Stand—A sturdy base and upright stand on which frames 
may be turned back and forth like the pages of a book. 


mation are securely held by any of four types of holding Wall Bracket— A substantial bracket which may be fastened 
devices—each of which is designed for a specific use. All to the wall. Ideal for listings which are referred to by many. 
frames are easily inserted, moved or removed in a matter Switchboard Bracket—A bracket holding suspended frames 
of seconds. Colorful signal control may also be used. which can be conveniently mounted on any busy switchboard. 





Rotary Stand Desk Stand Wall Bracket Switchboard Bracket 


Flemington. Fland 


orivis ~ * SPERRY BaMS CORPORATION 


For complete detailed information, 





ask your Victor Salesman or write to: 
31S PARK AVENUE SOUTH. NEW TORK 10. NY 
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NOW FOR COLUMBIA DEALERS... 


MOST PROFTTABLE 
LEASE PLAN IN THE 
OFFICE FURNITURE 
BUSINESS 


This business-stimulating plan places Columbia Office Furniture in customers’ offices 
for a small monthly rental. In fact, about 42c a day can give your customer $1,000 
worth of furniture. Columbia is the only plan offering a completely flexible time 
schedule ... from three to ten years, with option to renew or purchase at modest cost. 


YOU'LL CONVERT MORE PROSPECTS from the dealer making the Columbia installation. 
INTO CUSTOMERS 
The Columbia Lease Plan will bring in business you YOU TAKE NO CREDIT RISK 





otherwise might not obtain ... because there is a Columbia assumes full credit responsibility. If cus- 
demand for office furniture from prospects who are tomer defaults, you continue to receive payments . . . 
unable or unwilling to make an outright purchase. just as if he had not defaulted. 


MORE OPPORTUNITY TO SELL-UP 
Customers leasing furniture are more prone to select 


YOU’LL GET THE JUMP ON 


higher price furniture and more furniture. COMPETITION 

The lease rates of this liberal plan are comparable 
MORE SALES with the lowest . . . and substantially lower than 
Leasing customers are inclined to buy other equipment most other lease plans. 























Get full information on the i i (ti(‘ir i es 7 
COLUMBIA LEASE PLAN COLUMBIA-HALLOWELL DIVISION SPS | 

Mail the coupon, or stop in at the Jenkintown 79, Pa. | 
Columbia Booth Please send me full information on the Columbia Lease Plan. =| 

Spaces C-15 and C-16 | 

at the NSOEA Show Name | 

(Please Print) | 

Company | 

COLUMBIA-HALLOWELL DIVISION : oe | 
JENKINTOWN 79, PA. « SANTA ANA, CALIFORNIA | 
where reliability replaces probability | City Zone State | 

& SS —— SS TS SS SS em enhdebeeaadl 
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THE NEW improved | Deaths 


COPY-RIGHT Copyholder prio m. zener 


63, president of Royal McBee 
Corp., died on June 19, 1960, 

He had been president of Royal 
McBee since its formation in 1954. 
Prior to that he was chairman and 
president of the McBee company 
which was founded by his father, 
HENRY ZENNER 

Mr. Zenner was a former presi- 
dent of the Office Equipment Manufacturers Institute, 
with which he served for 10 years as a member of the 
board of directors. He was a trustee of the National Se- 
curity Industrial Association and a member of the Mar- 







for over 30 
years the 
“*mostwanted" 
copyholder... 
now manufac- 
tured by Curtis- 
Young Corpo- 
ration. 












keting Executives Club. 

Mr. Zenner, whose home was in Greenwich, Conn., 
is survived by the widow, JULIETTE BoyD, and nephews 
GrReGorY and PHiip M., IV. 
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+ Patented Charles W. Applegate, 
Grippet 
ely _e . " , 
copy secur director of foreign sales for the Esterbrook Pen Co.., 
. week finis died June 13. He completed 40 years of active service 
+ Fastens Fi for his company before he retired in 1957 because of 
| quickly ill health 
He joined the company as a boy in 1915. His talents 





ni : * Wd) CURTIS-YOUNG CORPORATION earned major responsibilities and he made a conspicuous 


buplicating Supplies Cerbons Ribbon 





West 18th Streets New York 11, N.Y. + Cable: CURTYOUNG 


THE LATE Charles W. Ap 






























a: a oe : plegate often engaged in his 
H : hobby of bird watcl g, eat 
A Real Sales Stimulator... bonny. of Ot ing, W 
; ing the costume shown here 
, : and carrying binoculars. Mr 
Duro PRE-CUT LETTERS & NO.’s cecere Se © 
: Fountain Pen & Pencil Manu 
Die cut from quality 90 point cardboard approx. '/e" thick, : facturers’ Association foreign 
water repellent soil proof finish. These letters also help in- ' tela: cemenitien Cor 0 auanlens 
crease sale of related items. : of years and was known 
r " CUT = ary : throughout the United States 
cay Pat aa and foreign countries includ 
py ABC DEFGHI ing Canada 
Mer a JKLMNOPQR H 
pd STUVWXYZE ' 
— 1234567 contribution to the successful growth of the company 
7 890SEC¢? : His associates reflect his dedication to the basic company 
ae ‘ ‘ 
: objectives and his ability to interpret them throughout 
ow NIQUE : id d é 
: the worlc 
o ABCDEFGHI 
- : He is survived by his widow, Mrs. AGNES APPLE- 
aa JKLMNOPQR) | Gare, and daughter Mrs. JouN W. ENGLAND. Mrs. 
STUVWXYZE Applegate will continue to live at 22 St. John St., 
1234567890$¢7; : Pemberton, N. ] 
Display Cabinet. Attractive eco- Apex and Unique styles : 
we —— = — = shown hag" — in} Walter E. Rossow, 
Width 31”, Depth 23%," many sizes. rs e Tor com- ' ; 
plete information ; president and sales manager of the H. H. West Co., 
H 
DURO DISPLAY LETTERS are used for signs, posters, visual} died recently. Mr. Rossow had been with the Milwaukec 
aids, exhibits, store window displays. ' stationers for 41 years and had served as president since 
On request we will die cut letters and numbers from} 1942. He is survived by his widow, EMMA, and daughter 
special materials. Write for information. RUTH 
DURO Art Supply Co., Inc. 
Subsidiary of Duro Decal Co., Ine. Mrs. Elaine Barth M rkle 
1834 Juneway Terrace Chicago 26, Ilinois S. BIGine e Y: 
ST AS EE 32, wife of Robert Merkley, died recently in Mercy 
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FORCEFUL 


ADS 
LIKE THIS 
HELP YOl 

SELL 
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WITH MODULAR FURNITURE UNITS 


This new Royal VISCOUNT Modular Furniture is superbly functional. 
It's timelessly styled, meticulously made . . . and designed for infinitely 
variable arrangements as modular groupings and free-standing occasional 
pieces. Each unit is complete in itself . . . no complicated parts to order 


and assemble jigsaw-fashion. 


VISCOUNT offers you more than 50 exciting new upholstery patterns and 

colors . . . from durable, wipe-clean materials to luxurious deep-textured Assembly couldn't be simpler! Two 
fabrics. Impervious Royaloid table tops are available in 20 colors, patterns ese bolts = —— — 
and finishes — from rich wood-grains and marbles to soft decorator pastels. anes ee Se, ee 
d oe" : . Seat-and-back sections clamp to frame 
And, one-piece leg-frames are of square-tube Satin Chrome finish. at front and back, Table-tops and 
as : seats . . . can be interchanged in sec- 
Write for Royal VISCOUNT brochure 9026 for deais onds .. . or frame assembly rearranged 
ROYAL METAL MANUFACTURING COMPANY at will. Free-standing units for occa- 

One Park Avenue, New York 16, Dept. 6-H sional chairs, tables, ottomans, 


hy VISCOUNT MODULAR FURNITURE 

















STORE ‘EM 


PRONTO 


Evi 


TO 





Free your expensive files by transferring your old 
records into low cost Pronto storage cabinets and use 
your expensive steel cabinets over and over again. 


20 DIFFERENT SIZES 
a size for every office record 





Find out why top companies everywhere use PRONTO 
STORAGE CABINETS for their old records. Fill in the 
coupon below and attach it to your letterhead...We will 
arrange a Pronto Demonstration at your convenience. 








RE at P| ee 
| PRONTO FILE CORPORATION ! 
}| 415 Madison Avenue, New York 17, N. Y ] 
; 0) Please send me your latest Pronto catalog ; 
j 0) Have your representative cal! for demonstration. | 
! | 
Name 
| SRS eee oe 
; Address. VE OS a en Paes 
! City. Zone State i 
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Hospital, Denver, Colo. Mrs. Merkley’s tather is Arthur 
A. Barth, general manager of the Jasper Chair Co., 
Jasper, Ind. In addition to her husband and parents, 
Mrs. Merkley is survived by her grandfather, Joseph 
Barth 


John W. Tamany, 


president of Boorum & Pease Co., Brooklyn, N. Y., 
blank book and loose leaf manufacturers, died June 12 
after a brief illness 

Mr. Tamany, who was graduated from New York 
University, was identified with the stationery industry 
for many years. He joined the company in 1916 and 
became its president in 1937. He was also president of 
McMillan Book Co., Inc. of Syracuse, N. Y., and Trus 
sell Manufacturing Co., Inc. of Poughkeepsie, N. Y 


First Birthday For NOEL 
Celebrated in New Offices 


Although it was a new name in a highly competitive 
industry, National Office Equipment Ltd. of St. John’s, 
Newfoundland, was on its way to success when show- 
rooms, Offices and all existing stock were suddenly de 
stroyed by fire six days before Christmas, 1959. HAROLD 
W. Durrett, president and managing director, took 
immediate action. He arranged to have new stock flown 
in from his suppliers and on Monday morning, two days 
after the fire, the firm opened for business at Duffett’s 
residence and was on its way again. 

The second venture proved as successful as the first 
for in April, NOEL celebrated both its first birthday and 
the opening of a new and modern location in the Cous- 
ins building, St. John’s, Newfoundland. The 5,000 
square feet of the floor area boasts two showrooms, 
model executive offices, a fully-stocked service depart 
ment which features a mobile unit for out-of-town cus 
tomers and administrative offices. 

Products handled by the company include a complete 
line of wood and steel office furniture, draperies and 
carpets for offices, the exclusive distribution of Royal 
Typewriter products in Newfoundland, Burroughs add 
ing machines and cash registers, Ditto duplicators hling 
cabinets, safes, school furniture, and the NOEL line of 
ribbons, stationery, carbon paper and office essentials 

A big feature in the services offered by NOEL is the 
Office Planning Center, headed by assistant manager 
Ropert N. Eckstein. He has been trained to advise 
executives on the proper design of new offices or th 
remodelling of their existing facilities and covers every 
phase of this counseling service from office color and 


decor to improved business methods. 


Robert Kauss Named Vice-President 


The appointment of ROBERT KAUSS as vice-president 
of Aetna Office Furniture, Inc., 130 Broad St., Jack 
sonville, Fla., was announced recently by ELLiot STAR! 
president 

Mr. Kauss will be in charge of the complete 
ment of office supplies. This is in addition to the full 


depart 
line of business equipment and office machines 
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FIRST MAJOR BREAK-THRU 
IN STENCILS since Frankel created 
the FILM TOP STENCIL 30 years ago! 


With a ribbon so sheer 
And a stencil 80 white, 
It's like typing a letter 


It's love-at-first-wRITE! 





ane for the first time it is seugllile ren 
type right on the stencil thru the rihhon 





with KLEAN-WRITE white, super-sensitive STENCILS and 
SUPER KEMLON RIBBONS 
the combination that will revolutionize the entire stencil industry! 


e Eliminates need for top film Super Kemlon Ribbons, 
36 yd. length, for IBM per doz. . $40.00 


24 yd. length, for all other 


No chop-outs, no type-filling 


Easier to make corrections 











o i typewriters, per doz.. . . . . . 28.50 
. saner, sharper copies 
ee Klean-Write White Stencils, 
e Finest visibility and proof-reading ey Se eee 
- ror 
qualities ever: Quantity and Dealer Bienen on request. 
fom ~~~ “SEND FOR YOUR TRIAL 6 me 
MANUFACTURING CO. + 2858 
FRANKEL Klean : 
will return the unused portion for 
nae ee waKe oF Trewnen 
285 Rio Grande Blvd. + Denver 23, Colorado 








In New Y k, contoct 


Crystol Copy Corp. + 4 West 16th St. - New York, N. Y. 
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Smead Window Contest 
Winners Announced 


The A. & E. Supply Co., Duluth, Minn., won first 
prize in Smead’s 1960 window contest, just ended. MR 
and Mrs. Roy Ho rt of A. & E. are looking forward 
to their air trip for two to Mexico City 

Second prize was won by Collins & Pittman Inc., 
Terre Haute, Ind.; third prize by Idaho Typewriter Ex 
change, Pocatello, Idaho; and fourth prize by Geo. I 
Baird & Son, Kansas City, Mo 

The 10 honorable mention winners were as follows 
Zillmer's Office Supplies, Waukesha, Wisc., Horder’s, 
324 Dearborn St., Chicago; The Stationers, Elkhart, 
Ind.; Barrett's Stationery & Offic Supplies, Grants 
Pass, Ore.; County Stationers, Inc., Ventura, Calif.; 
Kendrick-Bellamy Co., Denver; Indiana University 


STATIONERY 


FIRST PRIZE window in Smead contest was this entry by A. & 
Supply Co., Duluth, Minn. 





SECOND PRIZE went to this window by Collins & Pittman, I 
Terre Haute, Ind. 


Book Store, Bloomington, Ind.; A. Fred Treher, Easton, 


Pa.; Stationers Corp., Los Angeles, and Blied Printers 
& Stationers, Madison, Wis 

The judges’ panel was made up of Dick HopGson 
president, American Marketing Service, Boston; 


HOMER SMITH, Merchandising Manager, NSOEA: 
and CLARENCE DeEuTscH, Colorist & Merchandising 
Designer, St. Paul, Minn. 
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AMONG the present and past presidents honored by New 
York Chapter of NOFA were (from left), Seymour Nathan 
Ives Distributors; Robert Gibby, Desks, Inc.; Bernard Net 

lich, Regan Office Furniture Co., and Jack C. Schwander 
B. L. Marble Ci 


New York NOFA Chapter 
Honors Past Presidents 


The past presidents of New York Chapter of NOFA 
were honored on June 28 by a dinner given by the 
chapter's board of directors. 

The affair, which was held at the New York Uni 
versity Club, was dedicated as well to saluting the 1959 
officers of the New York chapter. Special appreciation 
was bestowed on those former office holders whose 
past efforts had done so much to bring about the 
many achievements of the organization 

Hosting the function was SEYMOUR NATHAN, Ives 
Distributors. 

The 1960 slate of officers were installed and include: 
SEYMOUR NATHAN, Ives Distributor 
Jerry Bropy, Alwin Office Furni- 


President 
Vice president 
ture 
Vice-president HARRY NECHAMEN, manufacturers 
representative 
Treasurer JOHN H. BARNES, manufacturers 
representatiy = 
BEN ITKIN, ITKIN Bros 


BERNARD NEMLICH, Regan 


Activities secretary 
Executive chairman 
Oftice Furniture Co 


Eastern OMDA Plans Convention 


The 1960 Eastern Regional Office Machine Dealers 
Association has scheduled its Annual Convention for 
Oct. 13-16 at Galen Hall, Wernersville, Pa., according 
to NoEL GROVER, president 

This will be the fifth regional convention in the ass 
ciation’s history and members from New York, Pennsyl 
vania, New Jersey, Maryland, Washington, D. C. and 
Canada are expected to attend 
Among the t pics selected for discussion at the pro 
ram are The Changing Adding Machine Market 


The Growing Electric Typewriter Market Merchan 

dising Store Fronts and Interiors’ and ‘The Cost of 
Doing Business in the Office Machine Industry.” Mrs 
DorotHy AMES, grand lady of the industry, will be o1 


of the Spr akers 

An “Early Bird” drawing will be held for those deal 
ers who send in their reservations before S pt. 1, 196 
Some wide-awake dealer and his wife will have their 
hotel accommodations paid for by the Eastern Regional 
OMDA 

Application forms, or more information can be ob 


tained by contacting SAM STEIN, convention chairman 
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Join Stebco’'s 
¥ 


TROIS 
SOEIRIOS 


you’re bound to win with 
Stebco in the bin! 


Don't settle for half a loaf when the “whole 
loaf’ of business case sales can be yours 
for the showing. Feature Stebco Cases for 
all they're worth —not just leather, not just 
Tufide but both “Quality Twins.” Remember, 
they're products of the same factory, the 
same fine craftsman with a background of 42 
years of perfection, even in the smallest de- 
tails. No finer product so reasonably priced. 

That's why so many of the country's top 
stores are Headquarters for Stebco Student 
and Business Cases .. . why “blue chip” 
firms insist on Stebco. 

So. . c'mon over to our “Profit Party” . 
you're bound to win with Stebco in the bin. 
























“Wubide 


LOOKS like leather, FEELS like leather 
OVUTWEARS \eather 5S to 1 
UNCONDITIONALLY 
Guaranteed 5 years! 






Stetco PRODUCTS, Chicago 7, i 


er 42 years of ty and sery 
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Sell 
NON -INSULATED 
FILES for your 


customer's less- 
than-vital records 


Sell 
INSULATED 
FILES for your 


customer's irre- 
placeable records 


You owe it to your customer, as well as to your- 
self, to inform him that 43 out of 100 firms losing 
their records in a fire never reopen. Accounts 
receivable and other equally valuable records 
should be kept in insulated files. Routine corre- 
spondence and similarly less valuable records 
may be housed in non-insulated files. 
Certainly a Hercules® insulated file costs more 
than a conventional non-insulated file. But it’s 
worth it. It’s built and insulated like a safe. It 
carries the Underwriters’ Laboratory label. It 
could be the means of keeping your customer 
in business. 
Sell creatively! Study the Meilink insulated file 
catalog. Note the variety of sizes and types, the 
unlimited interior arrangements for every possi- 
ble filing need. You and your customer can 
both profit. 

vertical horizontal 

time-tested forcing 

Thermo-Cel insulation . reinforcing 11 reinforcing rib 







inner steel lining 





Stainless stee! handle 

controlling 2 spring-loaded 

latch bolts signal lock: when red, 
indicates a drawer not locked 


heavy duty roller bearing 
drawer suspension 


MEILINK STEEL SAFE COMPANY: TOLEDO 6, O. 
IN CANADA: VICTOR ADDING MACHINE CO. (CANADA) LID., GALT, ONT., DISTRIBUTORS 
Producers of the most complete line of 

EILIN insulated products: A, B and C label 

safes, insulated files, money chests, vault 

doors, home VAULTS 2—as well as busi- 

ness machine and typewriter stands. 
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3rd District Notes 


Kevin F. O'Gara, correspondent 
Philadelphia Bourse, Philadelphia 6, Pa. 


The Baltimore Stationery Association held its annual 
dinner dance recently at the Emerson Hotel. It was very 
well attended by groups such as the Penn-Mar-Va 
and other stationery organizations with a total number 
of 215 present 

Such notables as IRVING ROTH, the governor of the 
Third Region; JACK PINKERTON, president of the Phila- 
delphia Stationers Association; MARY SUTHERLAND, 
Lieutenant Governor of the Third Region; Rose CusH- 
MAN, editor of National Stationer, and TOM MOoBER- 
LEY, president of the Washington Stationers Associa- 
tion, added a great deal to the banquet 

RICHARD WIDMYER is the newly-elected president of 
the Baltimore Stationers Association. JACK LATHARN 
has been elected vice-president, and the remaining 
offices are filled by those who served last year. 


The annual outing of the Baltimore Stationers As- 
sociation was held May 19 at the Turf Valley Country 
Club, Ellicott City, Md. A delicious luncheon of crab 
cakes, beer, and all the trimmings was served. Golf 
followed luncheon, and later a superb buffet dinner. 

The Philadelphia Stationers Association held its 
monthly meeting on May 19 at the Benjamin Franklin 
Hotel. The program included two excellent speakers, 
one being TomMMy McDOoNaLp, the high-stepping, 
fancy foot-working, fleet-footed, glue-fingered end for 


the Philadelphia Eagles. 


4th District Notes 


R. E. HILBURN, correspondent 
P.O. Box 2935, Greensboro, N.C. 


Cocoa, Fla., down where the 
rockets are buzzing about, gave 


Vn Cape Canaveral a run for its money 
4 “he 


the week of May 16 when BREEZI 


oe Provost held open house for his 


new store at 210 King St. The local 


Za be 
So newspaper just about said it all 


when it stated that the latest addi- 






seer, tion to the downtown section would 
most likely become the ‘‘showplac« 
of Central Florida 


Now that is covering a lot of territory, so Breeze must 
have really gone ‘way out’’. The main floor, situated on 
the King St. side of the entirely-renovated Provost build 
ing, covers 5,500 feet with an additional 800 feet in the 
business machines sales and service departments which 
has a separate entrance on Brevard Ave 

Son Charles, at present ‘‘on loan” to “Uncle Sam 
will join the firm as soon as the “loan’’ is paid off 
Breeze did his best to get the new store in shape for the 
regional convention visitors, inspection on their way 
down to, or back from, Miami but construction delays 
prevented that. However, several did drop by anyway 


I 
and were duly impressed with the way things were 
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to DOUBLE 


Mkt Mle thes lenle 


HOTTEST 





NOTED FOR ITS 


FAST TURNOVER 


HERE'S WHY 


® Newest + Biggest * Most up-to-date. Has more of 
everything your customers want: more defini- 
tions (over 142,000!); more pages (1,760!); 
more terms illustrated (over 3,100!) 


@ Officially approved at more than 1,000 colleges 
and universities 

@ Advertised nationally in LIFE, TIME, The 
New Yorker, Saturday Review, etc. 
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THERE’S STILL TIME 


item in your 










promotion! 


1 FREE for 10 


Yes, for every 10 you order 
you get an extra copy free 


PLUS GENEROUS DISCOUNT 
BETWEEN NOW AND AUGUST 15 


HERE’S HOW IT WORKS OUT 
IN DOLLARS AND CENTS 























SELLING 
ORDER cost ehice. | PROFIT 
10 $40.50 | $74.25 | $33.75 
GET 11 . . 
30 $119.48 | $222.75 | $103.27 
GET 33 . ° 
so $234.90 | $445.50 | $210.60 
GET 66 . . . 
100 $384.75 | $742.50 | $357.75 
GET 110 . ; 


annua aA Aa = =~ 

















WEBSTER’S NEW 
WORLD} DICTIONARY 


| of the American Language 
COLLEGE EDITION 
MAIL COUPON NOW! 

















r——-—--OFFER EXPIRES AUGUST 15, 190°~-~—-—" 


THE WORLD PUBLISHING COMPANY, Dept. O-7 
2231 West 110th Street, Cleveland 2, Ohio 


Please ship the order of thumb-indexed Webster's New World 
Dictionary, College Edition, checked below @ $6.75 a copy less 
discount indicated, it being understood that we are to receive 
1 FREE bonus copy for every 10 ordered. 

"] 10 at 40% discount [) 60 at 42% discount 
-) 30 at 41% discount [) 100 at 43% discount 


Name 





Address 





City Zone__State 





Go cevee on per ene onan anes miebanas 








CUSTOMERS APPRECI 

ATE the jact that there's 
nothing like a Graypoint to soothe a secretary s 
temper, to smooth away annoying errors, to 
save typing time. 
Typists appreciate wood-cased Graypoint Erasers, 
made like a pencil, comfortable and convenient to 
hold like a pencil. Sharpen in a pencil sharpener or 
with a knife, like a pencil to a point that picks-out 
typing errors cleanest, fastest. Graypoints won't roll 
off typists’ desks. 
Graypoint luxury gray rubber erases letters and words 
so easily that girls get a thrill out of these superb 
erasers just as soon as they use them. Quite likely, 
executives never will notice the erasures. The time 
each girl saves multiplied by the number of typists in 
an office creates substantial reduction of overhead 


Feature Weldon Roberts Graypoints to typists, to 
business firms. You can sell Graypoints by the box 
— by the gross. FAST! Order today. 


WELDON ROBERTS RUBBER CO. 
365 Sixth Avenue Newark 7, N. J. 


World's Foremost Eraser Specialists 


Correct Mistakes in Any Language 








365 


GRAYPOINT ERASER NO 








shaping up. Nice going, Breeze—hope it ain't long be- 
fore you have to expand again. 


Cole Office Equipment Corp., over Ocala way, has 
just put the finishing touches to a really nice remodeling 
job, too. R. V. RicKENBACH, owner, has divorced the 
gift section from the office supply section, using wrought 
iron to great advantage on the gift side. The complete 
deal is actually two stores connected by an opening at 
the rear. Located at 5 East Silver Springs Blvd., the 
bright new store adds still another attraction for the 
tourist as well as the local residents. 


Might as well stay in Florida for another nice expan- 
sion coming up in July. Got one of the nicest surprises a 
few days ago when Mrs. Ep. BouLos took pity on me 
and wrote in that “big daddy’”’ and his partner JACK 
CooK were in the process of renovating a huge building 
down the street a bit. The new location would enable 
them to eliminate several small warehouses and get the 
entire operation under one roof. Now that makes sense 
in any language so we will be looking forward to getting 
the complete details when the big day arrives 


She mentioned, too, that Ed and Jack would have a 
nice private office in which to work in peace. It was 
mighty nice to have one of the dealer's wives go to the 
trouble to write in an article and should certainly light 
a fire under a few of the more recalcitrant members of 
my “field crew’’. Thanks very much, Mrs. Ed. 


Savannah, Ga. has been busy during June with one 
large remodeling job and one slight change of a firm 
name, Coleman Office Outfitters is adding an “Inc.” to 
its name with HENRY COLEMAN as president. Next year, 
his son Nathan will graduate from college and will join 
the firm. The firm was founded in 1909 


The Review Co., Savannah, held formal opening of 
a beautifully renovated store on June Complete with 
Bulman self service fixtures, Review will now rank up 
with the best of them. Brand new “‘grandpa” Davis, 
Oscar to his friends, has done a wonderful job with the 
new layout and Savannah can be justly proud of its 
newest “showplace. HENRY GETZ, store manager, was 
much in evidence after a recent bout with an ulcer. Now 
that all the ruckus ts over, your ulcer can take a rest, 


Henry. 


Lawson Office Supply Co., Greensboro, N.C., is now 
in a new location at 1205 E. Bessemer Ave. Although 
the new store is not much larger than the old one it is 
much better arranged and in a much faster growing 
business community. RAy LAWSON, president, is now 
ably assisted by his brother Joe in the outside sales de- 
partment, The two “lady bosses’ handle the inside work. 


Raleigh Office Supply Co., Raleigh, N.C., had just 
sent out announcements of the move to what is one of 
the largest expansions in the office supply field for this 
area in many years. Moving just across the street to 123 
E. Martin St. the newly-renovated store covers 24,000 
feet, which houses the complete operation, including 


warehouse, under one roof. 


M. & D. self service store fixtures are being installed 
in the supply section. These are the same as those being 
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Genuine Walnut Pedestals 
uine walnut pedestals with their many out- $ 
¢ features are available with three box drawers 
file drawer and one box drawer. They are 


90 


dealer's cost 


for all desks We also ofter all the com f.o.b Henderson, 
Kentucky 


s at the lowest price Ss 





The WILLIAMS DESK SERIES was considered by many dealers through- 
out the country as the outstanding value in the field . . . and now, with its 
newly improved construction features, it is in a class by itself! All at no 
additional cost! 

e The pedestals have an all genuine walnut exterior with a genuine 
walnut writing arm slide. 

e The drawers now have a two-pronged plastic plate attached to rear 
and run on a grooved center rail. In addition, ‘“L” shaped plastic glides 
are inserted in cross rails for smooth drawer operation as well as eliminat- 
ing the tilt and sway usually found. 

¢ Each drawer is lock dovetailed giving additional strength and a 
neater effect. 

¢ Frame is unusually strong and cannot pull apart. 

¢ Two aluminum anodized moldings in dull brass finish are attached to 
all pedestals giving them that extra styling detail. 

¢ Pedestals with suspension unit on file drawer and locking device for 
both drawers are available at an additional charge of $7.00 net. 

e Drawer interiors are all of heavy oak, well finished and have veneer 
dividers 

e Two turned legs with adjustable height glides are packed in each 


pedestal 


COMPLETE CATALOGUE & PRICE LIST AVAILABLE ON REQUEST 
See Us at NSOEA CONVENTION — Room 638 


ic mead 
eee 7 
WILLIAMS OFFICE FURNITURE CO. 


175 FIFTH AVENUE e NEW YORK 10°¢ ORegon 4-8087 


Factory located in Henderson,’ Ky. 
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A proven way 
$ to accumulate 


$ money 











STE $<rr0NG 


COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 
Seal Presses * Legal Seals * Downey Change Trays 
Telier’s Moisteners * Currency Racks * Manval Coin 
Ceunters * Packaging Trays * Linen Shipping Tags 
Steel-Strong Coin Trays & Lift Pons 
COIN WRAPPERS 


Old Style * Rainbow * Automatic * Duzitall 
Kwertet * Tubular * Gunshell 


BILL STRAPS 
Federal * Cetored * Banding 
@ 
Write for information! 





THE C. L. DOWNEY CO. 


HANNIBAL, MO. 





ADJUSTEZE 


Position 
Heiaht 


Adjustment 
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used in their Cameron Village Book Store. Open house 
will be held during entire week of August 1-6. JAMES 
D. Ray, JR. is president, WALLACE CLARK, vice-presi 
dent, and CHARLEs F. Ray ("‘Cat’’) is secretary-treasur- 
er. For a firm just a shade over 14 years old the growth 


has been little less than phenomenal. 


The new store is easily the largest office furniture and 
supply store in eastern North Carolina. Two branch 
stores, Shoemakers Office Supply Co., Wilmington, 
N.C., and Village Book & Stationery Store, Cameron 
Village, Raleigh, are both doing well and, along with 
the new store, speak volumes for the business acumen of 
Jimmy and Cat. By the time this hits the streets, their 
“open house’ will be history but I'm looking forward 


to being in on the festivities. 


Stationers Distributing Co., the newest wholesale 
outlet in the district, located 10 W. Calhoun St... Mem- 
phis, Tenn announced “open house’’ for June 11 and 


| > 


You have been seeing some of the beautiful pictures 
of Storr Sales Co.'s new store front and furniture display 
sections recently, but if you will note the additional 
signs of the firm’s prosperity out front you will see two 
pretty new white Cadillacs. One is owned by ‘Dox 
ASHLEY and the newest by VERNON CorDLe. Now, 


those boys are really rollin. 


Codo Manufacturing Co., ribbons, carbon etc., now 
has a new man covering North Carolina and parts of 
South Carolina and Virginia. He is JAMES A. CULBERT 
SON, SR. Jim was formerly with the Monroe Calculator 
Co. and makes his home in Robbins, N.C 


Kinston Office Supply, Kinston, N.C., must have 
some kind of a race going on between the two younger 
members of the firm, CHAS. BOWEN and Mauric! 
SUMNER. Charles added No. 2 exemption some time 
ago and now Maurice has done the same. He and Lore 

| 


lei gave their little girl, now three, a little brother play 


mate name of Kody M 


Although I have not received the program for the 
Southern Traveler's Sales Rally to be held in Orlando, 
Fla. on Saturday, August 20, I am certain any of you 
able to make it will come away well satisfied that it was 
worth the time and effort required to attend. It is being 
held in conjunction with the annual meeting of the 
Florida State Stationery Association at the Angebilt Ho 


tel. 


Many thanks to “INKY” SANFORD LyDIARD and Bos 
Hitt for coming to my aid this month. OLE JOHN 
FLoyD must still be counting his money because he ain't 
showed now in several months. We need you John 
come on back with that swell copy you usta send in so 


regularly. Bye now 
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Sth District Notes 


PAT PATTERSON, correspondent 
3710 Grosvenor Road, Cleveland 18, Ohio 


ia The Queen City (Cuincinnat:) 
\ travelers and dealers enjoyed an ex 
> ellent day at Terrace Park Country 


Club in Milford, Ohio, on June 


marking the second time in the last 






1 years without 1 


A tet il 
—— ff ‘ 
ms Kf Your faithful reporter caused a 
ae ted } } , 
i> ° y 


bit of nostalgia bringing along 

photo of the same party of 10 
ears ago in 195 Many of the 
were present at this year s party, but 


passed away They were HARRY 


NICHOI , Mig. Co.; AL GARRIGAN, Garrigan s 
. gf Ohio; Harry May, Mays Office Service 
Beck \X \ (Governor of NSOEA that year) 
ZINKHON, Venus Pen & Pencil Corp., HARRY 
R ; & Dick Inc., Cincinnati: NATE THu! 
ry Co., Cincinnati; RON DOUGLASS 
Och Cx Kes DOWNING, Globe-Wernick« 
P \ ENBOR( Willenborg Stationery & 
( nati: and Ep NADLER, Kreger Print 

( C incit i 
O ilarious time was had by the Cleve 
( the travelers, with dealers and friends 
northern Ohio area At this writ 
ports on the Motor City travelers 
Glen Oaks Country Clul Detroit on 


Indianapolis party on July 28 at High 
t I 


( ntry Club in Indianapol 
» ment at Associat da Stationers Supply 
( ti in the person of attractive MELVIA 
ssistant book! ect 
I has been appoint qd gene ral manager 
( Rapids Branch of The Michigan Office 


Grand Rapids, Micl 


Supply Co. in Hamiultor Ohio, has 
ger quarters with emphasis on self 
cy co 
DEAI SAME CHANGI Boone's, Inc., of 
I now known as Central Stationers, 
Central Ave. HARI BuD) SELM Is 


‘ t Bay City. Mich nas 1 oved to new 
rs at 731 Gratiot Ave. in that 


New off f Queen City Travelers are: chairman 
‘I! manufacturers rep! tative, and Set 
GEORGE HANDORF, The Globe-Wer 

( 
erchandise manager at Burrows 
( land, has added to h luties as buyer 
the retirement of JACK SMITH. Mr 

5 years 

HAPP"* NNIVERSARY FLORENCE AND JOHN 


femaciss Of QUALITY and ECONOMY 


ult to las 
pice {0 se 


aeltia ele) eee 
Drawer and One 
Drawer Files wit 
Nylon Rollers and 


Compressor Block 


[Sp -  S — 3 ae = 


FILING EQUIPMENT 





Seven Styles 
and Sizes in 
Durable Grey, 
Mist Green and 
Desert Sage 
Beautiful 
“DURA-STYLED 
Plastic Molding 
in matching 
fmellela. 








BLUEPRINT CABINETS 


Write for our attractive color 
Catalog Illustrating the com 
plete line of Tables...Desks 

Filing Equipment Sectional 
Desks Bookcases and Sec 
tional Bookcase Telephone 


and Utility Equipment and Engi- 
neering Blue Print cabinets. 








PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 


DURABLE DESKS ARE CAREFULLY PACKED IN 
STURDILY CONSTRUCTED WOODEN CRATES 


DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS 


DURABLE 


DEPT. O-11 


38-42 REVIEW AVE., LONG ISLAND CITY, NEW YORK 
Calif. Warehouse—Damien M. O'Brien Co., 900 N. Sepulveda, 
El Segundo, Calif. 
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_—— ‘ 
HowWISON, Kelsall-Voorheis, Inc., Cincinnati, celebrated 


their 40th wedding anniversary on June 30. CONGRAT- 
ULATIONS! 


cs 
.“ 


for office and © 
home 


-eeConventont : Inc., Akron, Ohio, proudly announce the opening of 
: ne cation at SOO ¢ ligh § T - to be 

and beautiful their new locati it SC 0 S. High St. This ippears be 
one of the most beautiful and functional retail estab- 


BALDWIN—a quality line of calendar items for lishments ever to be constructed in our industry 
jotting down appointments and dates. They are 
popular, consistent profit-builders. Ample spaces for 
notes. Distinctive and practic il. Custom design and 
imprinting available. Write today for illustrated fold- 


NORMA AND Scott SUMMERVILLE, Summerville’s, 





NEW 


BALDWIN Appoi tment 


WEDDING BELLS: 


HILDA AND FRED WAGNER, Burrows Bros. Co.., 


er and prices. 
Cleveland, announced the marriage of their daughter 


BALDWIN PUBLISHING COMPANY 






835 KENTFIELD, S.W. GRAND RAPIDS 8, MICH. PoLLy to LAURENCE WRIGHT on Jun 18. The h Ippy 
ee es ate couple were wed in The Chapel of Western Reserve 
a ndame nt als Academy in Hudson, Ohio... . . BETTY AND GENIE 
OFFIC RNITURE DIVISION OF EISEN BROTHERS INC. EverRETT, Newell B. Newton Co., Toledo, Ohio, an 
0 7 \ nounced the marriage of their daughter, JULIE ANN 





ENUE, HOBOKEN, N. J. 


OVERMYER, to ALEX JOHNS on June 18 in Toledo 





PASSED AWAY 


Doris LEONHARD, beloved wife of F. (Sm) LEON- 
Ep NADLER, 


56, died recently after a long illness. He was with 


HARD, died at the age of 46 on May 3 


Kreger Printing & Stationery Co., Cincinnati. Our deep- 
est sympathy to the bereaved. 


NATIONAL CONVENTION IN CHICAGO SEP.- 
TEMBER 24, 1960 ALL SET? 





Write for our new brochure 





NEW! COMPLETE! COMPACT! 
Pelouze FULL-LINE Scale Display 




















“SILVER DOLLAR” TEST 
PROVES PELOUZE SCALES 
GIVE BEAM SCALE 
ACCURACY! 


Place a standard U.S. Silver 
Dollar on a Pelouze Scale and 
it’ll show exactly 154 of an 
ounce! Here’s proof positive 
only Pelouze spring type scales 
assure weighings accurate to 
ly of an ounce. And that’s 
true no matter where on the 
scale platform the dollar is 
awe Let your customers try 
t—and they’Il sell themselves! 


Write Today, 


Get your FREE DISPLAY! PELOUZE MANUFACTURING CO., 1212 chicago Avenue, Evanston, Ill. 
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Lets you show and 

sell the complete Pelouze 
line in just 22” x 8” 

of counter space. 


Here’s your complete postal 
scale department in one com- 
pact unit. Lets you show your 
customer every scale for every 
job. Makes selling the right 
scale so much easier. Helps 
you sell additional scales for 
each office, and for the home, 
too! There’s never been @ 
postal scale display like it. 
YOURS FREE! 






5 to 50 Lb. “¥" Line. 5” 
: tb. anasto hess class, air — 


and ALomgg 1: 
paral post. 25 | 
parcel post. 
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Hamilton Cosco, Inc., Completes New Research and Development Building 





A new res ind development building, with an aluminum _ three times the space previously available for research and devel- 
Ss t wall which is removable for future expansion ypment. Since the present plant was built in 1950, the company 
nt t into operation by Hamilton Cosco, Inc., Co has expanded its facilities seven times. By the end of this year it 

Ir It ntains 25,600 sq. ft. of floor space, more than will have more than 16 acres under roof 


Ozalid To Market Moist 
Developing Diazo Products 
Ozalid, a division of General Ani 
ind Film Corp... has expanded Op- “¢ 
erations into ti semi-dry ( morst de An 
loping) di field. According to 
AMES A. TRA’ manager of market- PHOTOCOPY 
full lis f semi-dry sensitized 


pay “ . now available, which pro with the 


busit 1 industry with a new 






sour f supply 
n Oompa Travis Says, has plo- 
idvancements in 
the dry diaz ss for engineering 
on and office copy 


It has « f the largest research 





ns the diazo industry, but 


the pI t time has specialized 
n dry d loping materials and 











Mark [ trade name of , 
Ozat ' ' , € semi-dry $ IMMEDIATE PROFITS because IPC photo- 
‘ i i) IT) c f 
copy machines are among the most wanted and needed business 
5 § 1 { y Superior results . , 
Je machines in today’s fast moving market. 
ng diazo equip 
St ’ nd lightweight white $ CONTINUING PROFITS because every machine you sell works 
lable in four dif for you as a continuing source of highly profitable repeat supply 
| ; business. 
een de lop d to 
. ] K image against a $ GREATER PROFITS because the IPC line is the most complete in 
4 whit keround and offer the office copying industry. With IPC you have the machines and the 
7 iter reprint lat supplies to meet every copying need for single or multiple copies, 
— 4 ‘ i ‘ ‘ a 
. ' transparencies and films, and even offset plates! 
4 ion of whit 
’ nackage storag $ EASIER PROFITS because IPC is geared to help you 
is reported, as sell photocopy every step of the way. You'll get all the 
vell as high formitvy under usual skilled assistance you want in sales training and you'll 









benefit too from the most effective merchandising pro- 


ns of processing. A new Super . INTERNATIONAL 
Rapid-X st ; been developed gram in the industry. PHOTOCOPY 
) N OW | CORPORATION 
Carpenter Paper Named ACT ° 564 West Randolph Street 
Schwab Wholesaler rO LEARN HOW YOU MAY ee ae 
SECURE THE IPC FRAN- peocttngpsie Re ees a 
The Schwab Safe Co. has appointed CHISE FOR YOUR AREA ease rush me full information on how 
his adtenter Ciane Cie, ae WRITE, WIRE OR PHONE oe ee 
the Carp Paper Co., 303 S$. 66th OR JUST MAIL THE COU- ag 
St., Housti Tex., as its exclusive PON TODAY! individvel 
! adivicgvei___ TSS — — 
wholesale distributor for the line of INTERNATIONAL PHOTOCOPY ia 
nsulated filing cabinets, ledger CORPORATION er: mee 


564 West Randolph Street 
Chicago 6, Illinois 
Fi 6-8323 


sts “ ill safes ind Address___ ne ——— 


City and State. ————————EEeEe 


OA—8 /60 133 








MUSIC ROOM TO Suey ROOM.. 
in a split second! | 

























* 








\ ; é 
Serves as all-purpose seating, or Tablet Arm B® iN aa Permits closer side-by-side placement be- 
Chair. Tablet Arm lifts or lowers out of way > ) cause Tablet Arm lifts to vertical {on edge) 
in one easy motion. position ... makes it much simpler to get in or 
\ out of chair. 

All-steel lock automatically locks and re-locks; WwW EASY TO STORE 
h - h t i : . - 

eavy gauge, chrome plated steel slide; Entire chair folds flat in ONE EASY MOTION 
plastic bumper prevents marring or scratching uy 


when arm is lowered. { 


STURDY QUALITY 
CONSTRUCTION 


Melamine Plastic TABLET ARM in tan birch 
! grain pattern — mar and scratch resistant 
i Heavy gauge TUBULAR STEEL FRAME 
finished in baked-on, chip-resistant 
enomel. U-shaped CROSS BRACER BARS 
mechanically fastened, can't twist or 





dCn 


Easthampton, Massachusetts 





break. 





Manufacturers of: 
PUBLIC SEATING ® OUTDOOR and JUVENILE FURNITURE @ BRIDGE SETS 
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Gth District Notes 


FRANK J. RYBICKI, corre 
35 E. Wacker Drive, Chicago 1, lil. 


GLTC golf outing at Itasca Country 
ved by 84 golfers and 20 more attendants 


This was one of the finest days we have 


The weather was perfect, the food 
ind the course was good, too. Chairman, 
Bos (REY! N Mec. Co.) GRECO, and co-chairman, 


Desk Pap) KruMWIEDE, and their 

wARD WOLF, United Stationers Supply Co., 

los. Dixon Pencil Ci and Ray J 

EICH Serv Steel, should be congratulated for 





HREE WINNERS Called forward to recetve GLTC golf 


Itas ting are trom left: Har Balch, low net 
rst low gross: and John Stuercke, second 
You should have received a prize for setting a 
ut ord, the greatest number of strokes and 
ind the 18 holes 
Don't reget the remaining GLTC golf dates: 
Tr} August 4, Cog Hill, near Lemont, III 
Fr September 9, Tuckaway C.¢ Milwaukee, 
\X 
Oft Interiors & Suppl s had the grand 
office supply and furniture store at 24 
Aurora, Ill., on June 20-21. According 
ROBERT R. BENTSON, proprietor and 
STAN SI KER, purchasing agent, the opening was 
©} Stationers, on the North side of Chicago, 
larger quarters 359 W. Devon 
t door to the old stor 
Cons tions to JOHN M. SMyTHE, Geyer-M« 
who recently moved to New York 
t of his firm. W nope you don't 
the Sixth District, Joh ind we'll be 
r you are in tow! 
1 Mr. & Mrs. CH! A. W. FABER 
H, |i recently, leaving a little (7???) 
l ounces, LORRAIN 
rival came to Mr. & Mrs. Tom 
gast Stationers, Skok Ill., their first 
PH, after three daughter 
N ress for JosEPH F. KoOBEK, mfrs re} iS 
Lar Glenview, III Phone PArk 4 
Kobeks lett Chicago t upy new ranch 
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eceeFULTON 
PUTS 
you 
INTO THE 
PROFIT 
PICTURE! 


FULTON 
DRI-KWIK 
STAMP PAD 





“i 
A complete ‘Fulton Quality Line of 
Marking Devices and Equipment” 
means New Profits for you, Mr. 
Dealer. Don’t trust to luck, get the 
Fulton Guarantee for every pur- 
chase regardless of quantity. Get 
more Reliability, more 
Economy, and Better Ser- 
vice at no added cost. 
Both dealer and customer 
confidence is always as- 
sured when you do busi- 
ness with 
Fulton. 













eeece 


FULTON FULTON RUBBER 

DRI-KWIK INK TYPE OUTFIT 

We also manufacture ... Stamps, 
Stamp Pads, Numberers, Daters, Busi- 
ness Outfits, Rubber Type Holders, Rub- 
ber Logotypes, Sign and Price Markers, 
and all types of Marking Inks. Write for 
Free Catalog and price list. Order your 
requirements now! Prompt deliveries. 


FULTON MARKING EQUIPMENT CO. 
82 Fulton St., Elizabeth 1, New Jersey 
“Manufacturers of Marking Devices 
for over 50 years.” 
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INDIANA 


UNDER-COUNTER 
CASH DRAWERS 





assure profit 









COMPLETE LINE 
5 Popular Models 


® No stock to carry 
— we will make 
drop shipment — in 
24 hours. 


@ Full dealer discount. 


@ Finest product of 
its type available. 


Model R.1 
Has removable metal money 
tray with lock-on lid 


To sell indiana Cash Drawers all that is necessary is to display 
one. Your customers will like this high-grade product made of 
indiana hardwoods — with smooth finish inside and ovt. Quiet 
roller mechanism — warning bell thet rings when drawer 
opens — high-grade disc tumbler lock. 

Write for bulletin 


INDIANA CASH DRAWER CO. 
P.O. BOX 236-E 


Shelbyville, Indiana 






















LOOKING 
FOR THE 
\ BEST?... 


} You'll find... 
j “THE 

CROWN LINE” 
OF DATERS 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitively 
priced stamps 
on the market. 


information 
on our 
complete line 
today! 





R. A. STEWART AND COMPANY, INC. 
New York 7, New York 


80 Duane Street 
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Sth District Notes 


TOM GULLEDGE, correspondent 
4020 Modlin St., Mesquite, Tex. 


To those of you who were unable to attend the 9th 
Region Convention in Houston the latter part of May, 
can be assured that you missed a real treat and you 
should start making your plans now to attend the 1961 
convention which is to be held April 20 & 21, at the 
Hilton Plaza Hotel in San Antonio. 

Much of th 


success of the Houston convention must go to outgoing 


7 


redit for the interest, Pp irticipation and 
Governor BILL CHANCELLOR and the several com 
mittees which worked with him to make this one of 


the best ever held 


Bettie MIDDLETON, Kuhlman Office Supply, Baton 
Rouge, La., 
of the mumps. Thought you was a grown up gal. 
Bettie. Good Luck 


was confined to quarters with a good cas 


Mrs. Etztis RYAN, manufacturers 
advises that as of July 1, she will no longer represent 
Milwaukee Chair Co. But, she will continue to represent 


Valco Co. of St. Louis in the same territory that she 


representative, 


has been covering 


GENE O7TA reports that BILL STAHL, Castle Print 
ing & Office Supply, Shreveport, La., was in the hospital 
recently due to surgery. Hope Bill is back at his desk 


by now 


Truitt Doss 
of Houston, is 
Wright Printing & Office Supply Co., Inc., in Lufkin 


He's working with a mighty fine gentleman in Tons 


formerly with Bob Gallagher Co 
now making his fortune with Story- 


MY MASSENGILI 


JOHNNY RHODEN is now connected with Stapleton 
Printing Co. He was with the Howard Co., all of 


Midland 


JOHN Forb, manager for Apex Stationery Co. of 
Dallas suffered a heart attack on May 25 


in the hospital su then. I have no ¢ nt word 


and has been 
doing well 


John but hope h 


JAMES RuPLE has returned to West Texes Offi 


Supply in Midland after an absence of about four years 
at which time he was associated with his father in 
business in this area. HAROLD CHANCELLOR, broth 


to BILL of Midland and CAMDEN of Odessa, is now 
with Houston Blue Print and Stationery Co. BILL “RED 


CALTON, former Carter's Ink Co. representative. 


division manager for Maverick-Clark 
Tex. Russ ECKE! 


M xico to do a itt 


Browns\ 
former manager of this stor S 


writing 


[om RILEY, Mule Durell of New Orleans, has 
seriously ill at his home in Hammond, La. Hav 
recent report on Tom either but he knows we all wish 
him well. HERSCHELL SMITH, Vance K. Miller Co 


of Dallas, has been in the hospital for surgery and I's 
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happy to say Herschell was doing okay at last report. 
PP! ! I 

B. B. Wess Sr., Texes Office Furniture Co. of 
Dallas, passed away May 26 

FLoyD Parr, formerly West Texas representative 

r Dors ( Dallas, is now associated with Dick 
Lowe Associates, Dallas. Floyd will cover the entire 

served by this firm 
Standard Off Supply, Monroe, La. has about com- 


ted its modernization program at the same location 
[he office has been moved to the mezzanine. Also 

w floo xtures, enlarged main store space, new 
ste front. The second floor houses the furniture dis- 
play V ry ittracti\ 

Percy Muiose, formerly associated with Dameron 
Pierson, Baton Rouge, is now with Pelican Office 
Supply, san ty. HOWARD VAN VooruHis who former 
ly worked for Sanford Ink Co. is now associated with 
Smead Manufacturing Co. Howard travels Louisiana 
Mississippi, Arkansas, Tennessee and lives in Metairi¢ 
I ist le of New Orleans 

JOHN K i former Baton Rouge manager for 
Damer | n is now selling on the outside. P. D 
JOHNSON the new manager and MARION Morris is 
the new st nery buyer. 


Office Mart. 


a new baby girl 


GsLEN CIEUTAT 
NANCY, 


parents of 


AC-THRU PROFIT PAIR 


Just 2 in the fast selling, 
profitable C-Thru line 













C-THRU AT-8 
ADJUSTABLE 
TRIANGLE 


Traces any angle from 0 to 90°. 
Offers more features at less 
cost than any other adjustable 
triangle. Clear plas- 
tic. Openings for drawing cir- 
cles. Tapered 44” spaced holes 
for division of any line into 
equal parts 


eye-ease 


C-THRU G-150 
DRAFTSMAN SET 


5 useful items for profes- 
sional or home use in 
colorful box. T-Square 
calibrated in 16ths and 
centimeters, accurate pro- 
tractor, French curve and 
2 triangles comprise the 
set. Only $1.50 list 





Write for FREE C-Thru Catalog 


RULES @ TRIANGLES @ WAVIGATIONAL INSTRUMENTS © STENCILS © PROTRACTORS © OTHER DEVICES 


CTW 2202 Bg 


HARTFORD CONN 


7 


OA-—8 /60 


FREE Display case and Window 
New Orleans, 


born 





INDRA 7 cad 


PHONE 
INDEX 


Attaches in seconds to bottom 
of phone — always available 








for immediate use. 










CAN'T BE 
LOST OR 
MISPLACED 


@ Slides away under 
phone when not in use 

@ Pages easily removed 
for typing or replacement 

®@ Durable plastic for lifetime 
service 

@ Standard colors: black or white 


@ individually packaged in color- 


ful transparent polythelene en- 
velopes for self-selection sales 


Closed Position 


Cerd — also available grommoted Attractively priced 
to sell at 
for rack displey 


Distributed by 


15 West 44 St. 


CARLTON CO. _ New York 36 


MAYLINE 





















Keep Your 
Drawings 
Flat and Clean 





WOOD PLAN FILE 





Mayline metal plan files have hinged dust covers that stay 
in upright position when drawings are being removed or 
inserted in drawer — leaves both hands free. Drawers oper- 


ate freely on muted ball bearing rollers. 


For space saving economy Mayline play files can be attached 
to the 4-Post or the May-O-Matic tables. Metal and wood 
plan files described in folder S-20. Interest the value minded 


buyer in Mayline files. 


————— MAYLINE —— 


| MAYLINE CO, INC. 


625 No. Commerce St. 


Sheboygan, Wisconsin 





PLAN FILE 


META 


r- 





INTIAVW 








— MAYLINE 
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62-085 
HALF-HOOD 
CASTER 
















61-379 LABEL HOLDER 














62-385-P43 
CASTER 


& <*> 


61-573 PULL 













WER 61-574 THUMB LATCH 








68-4847 LOCK 








QUALITY HARDWARE 
BY NATIONAL LOCK 


Locks, casters, filing cabinet hardware, drawer pulls, 
screws and bolts National Lock functional and 
decorative furniture hardware is quality made and 
pleasingly styled to enhance the user appeal of your 
products. Simplify your purchasing and inventory by 
ordering your hardware all from one source . from 
National Lock. Use our design engineering service 





IF YOU ARE AN ORIGINAL 
EQUIPMENT MANUFACTURER, 
WRITE US FOR NEW LOCK 
CATALOG. IF YOU ARE A 
DEALER, SEE YOUR JOBBER. 


IN NATIONAL LOCK COMPANY 











Rockford, IIlincis + Industrie! Hardwere Division 
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June 4 and weighing in at 8 pounds. Congratulations 
Carol and Glen. 


Miss JEWEL ANN KINCHIN, Hanson-Flotte, Inc 
New Orleans, became the bride of KENNETH REEVES 
May 21. Our best wishes for happiness 


New address of O'Donnell Bros. in New Orleans 
is 951 Lafayette. HAROLD O'DONNELL requests that 
all manufacturers please send four catalogs. They lost 
all of theirs in a recent fire. 


CHARLES Mc DANIEL, manufacturers’ representative 
of Fort Worth, also the new president of The Texas 
Travelers Club and also the past writer of this article, 
asks to be forgiven for failing to acknowledge the 
death of our old friend, Birt PAetTz, Laril’s, Baton 


Rouge, La 


Mrs. HAROLD VERTEL, wife of the sales manager of 
Frontier Mfg. Co., Dallas, has been elected president of 
the Texas Travelers Wives Club, District 9, NSOEA 


Mamie’s charm is known to many Texas dealers, travel 


ers, and manufacturers 


Well that’s about it for this month. I will appreciat 
anything of news value being sent to me for this ts 
your column and I can only write about those things 
of which I am aware. I'll need all the assistance you 
can give me to keep the entire Southwest area posted as 
to what is happening. So keep the news coming 1 


it will help tremendously 


And in closing, how many of you attending th 
Houston convention were as pleasantly surprised, com 
pletely unaware and enjoyably entertained as this writer 
was with our after-luncheon speaker, STUDDERING SAM 
from Tulsa, Okla, He was terrific 


Broadway Star Picks Eagle Winners 


a B 





It's a hit! Dick Van Dyke, (left), star of the hit Broadway 
hands Alfred Magid, director of 
advertising and sales promotion for the Eagle Pencil Co 


show Bye, Bye, Birdie 


one of the winning envelopes he picked in Eagle's national 
Mirado-Verithin contest. First prize of $2,500 in cash plus 


a week s stay at [Th Stardust in Las Ve gas Nev were acn 
awarded to the winning customer, his dealer and the dealer- 
salesman. Runner-ups received Polaroid cameras 
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10th District Notes 


GEORGE E. WHITE, secretary 
Rocky Mountain Travelers 

1596 Jackson St., Denver 6, Colo. 
Vacation time takes over now 
from convention time, so relax 
and have fun, dealer and trav- 
eler. Refresh yourself, renew 
your spirit and zeal for the busy 
competitive months ahead 
Speaking of conventions, 209 
dealers, Travelers, Manufactur 





ers and their ladies registered 
and attended District 10 May 
rathering. It was declared by all a ‘full-of-mean- 
vention well worth the effort and time required 


{ u} 


[hat smirky smile on the face of Smead’s ART? 





PFISTEI was outsid evidence of inner satisfaction 
m the w Piper Comanche Art is flying around 
} r ( 

A feelit f sadness was felt around the convention 
friends of Jim HAYNES (Venus) who, with wife 
laughte! was illed to Arkansas by the death of 
(Our sincere sympathy i these good 

Top ba for District 10 this year 1s Governor TOGETHERNESS 





t VERNE PecK (AII Steel, Salt Lake City) and head 


Travelers in genial Jim Woo.LLey (Parker WITH 


ly Stirring us to actiol 


1 got things to do and pla es to go. Might 
1 of flowers for the sick we'll send a — 


hill, maybe. Which reminds us DICK 


JOHNS (Fort Collins) was reported ill on return home MODULAR FURNITURE 








h on. Hope it’s not serious no word 
" »-front-man’ AKERs (Colorado Office Steno pool or sales center? Whatever your re- 
Supply, Denver) recently underwent eye surgery .. . quirements, Bentson modular units combine to 
and af 'S6 feeling O.K., he says bring top efficiency and eye appeal to the job. 
Dealers the move include Seal Office Supply now Work flows smoothly with groupings such as 
new | it 90 S. Santa Fe Drive. Denver. This this! Hundreds of possible layouts, limited only 
ood tion in Denver's south side and a fine by your needs and your imagination. Styled and 
ng | ng large showrooms for furniture and built for a lifetime of luxury . . . with scores of 
lepartments solid and two-tone color effects based on 11 
Dew! {1 LAVERNE CONNELL have revamped different decorator enamels! 
stor Carlsbad into a beautiful self-service office 
lent center Just out! Full color brochure! 
And a bit yond Region 10 boundary line at Idaho 
Falls whet of our boys travel, JACK HOLLADAY 
RICH MASON have merge d th it businesses into tag rele Linge Co apy bet Acca ‘eee 
Holladay’s Typewriter Co. That should prove to be a stee!. Send your new brochure to 
of two experienced operators NAME __—___________ _______ _____ 
. CO i <cidaenalnels 
Yaw! x Erbe have announced aj pointment of ADDRESS anes: 
BiLL Hor s Rocky Mountain area rep. Git WEIs 
X (Mfg.) on business in the area attended Trav- 
a BENTSON 
FRANK STRAWN (Strawn’s, Golden) has a new hand M FG co 
JOHN HARJU as a newcomer to the industry. For 654 adine Ave. t 
ral years John was identified with The Falcon’s oo a 
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ACELINER 


ne of a full lineof 
tapling machines for 
rse and purpose 


ACE FASTENER CORPORATION, 3415 NORTH ASHLAND AVE., CHICAGO, 13 
CANADA: Canadian Staples Ltd., 6705 Upper Lachine Road, 
Montreal; 258 Wallace Avenue, Toronto 


The New “Space Saver’’ 


GLIDEX EXTENDA PHONE 


The Telephone Bracket that keeps 
desks 


® increases Efficiency 
® Reduces Fatigue 
® Fits Anywhere 








"Phone Free!" 


Write today 
for literature 
and Dealers Prices 


GLIGES CORPORATION 


A CHICAGO 24, ILLINOIS 





The World's 
lorges! 
dependent 
Rebuilder of 


Office Machines 


SUPERIOR 
TYPEWRITER 


Select Rough ond 
Rebuilt Manual and 

Electric Typewriters 
« Adding Machines 


« Calculators 


Write for confidential dealer's price list 


SUPERIOR TYPEWRITER CO., INC. 
34 Hubert Street. * New York /3,N.Y. © WOrth 6-2626 











ROLLING STORE LADDERS 


ROLLING LASSEnS ieee from 
Oak or Birc 

SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filing cabinets or ceiling. 

“A” and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes. 
WELDED STEEL SAF LADDERS 
—Made from 1” diameter round 
furniture tubing, with expanded 
metal steps. Mounted on Swivel 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber 
tipped legs gest on the floor agd 





ae 





Ay 


# q 











JOHN D. BRUSH & CO., INC., 





BEACH PUBLISHING CO. 


—BEACH'S 


"We have found them 
to be ideal for our trav- 
eling men so they can 
keep neat and accurate 
accounts of their expen- 
ses." (Unsolicited from 
a large firm in Albuquer- 
que.) . Are YOU 
usin the SALES LEADER 
to build steady repeat™ 
sales? 


Samples, Prices: 


Users VOLUNTEER Preference in Expense Books 








=| Oa 


c 
Sg 
{ 
42 
| ‘ 


prevent rolling. Made in 1 to 13 
step heights, and 4 widths. %& 





4 


gus 


Send for Circulars 5BWOA (Wood) & 56-OA (Steel) and Dealer Discount. 


Manufactured by 
il. D. COTTERMAN 


123 W. Spring 
Naperville, illinois 


if You're An Average Dealer You Can 


Sell ASENTRY- 
Every 30 DAYS 


$680 Yearly Sales From $57 Inventory! 


Yes, Sentry dealers average 12-times-a-year 
turnover . . . gross $680 from $57 invest- 
ment. A floor model does it, because Sentry 
drop ships to order. And Sentrys sell for /ess 
than balf as much as average competitive 
safes, yet return you full profit. 
Big-safe features include Ver- Model $-3 
miculite insulation, built-in e- Sug. List 
number combination loc 

bank vault wpe. lock bar, 


drawers. U.L. * label. Write 2 $7995 


for details. 
563 West Ave., Rochester 11, N. 


Model S-C 


Sentry $-3 safe plus con- 
cealing cabinet of genv- 
ine mahogany, walnut or 
blond wood. Suggested 
list $119.95 





“WASTE BASKETS MODERN ATTRACTIVE 


ALL PLASTIC 
RIOR AND 
EDGES 


solers 
Sampie on 


inspection 

Ni I Lenagt 
Height 3”, Widt 
With t (shown) I 
Price $12.90 

No l Without 
Length 15” Height 





w ‘List Price $11.90 


TURLAN MANUFACTURING co. 
500 W. Division Street, Chicago 10, Illinois 










and only 
Sure-Rite 
has it! 


with the patented 
Red Dot Seal Tab! 
= Write for full 
information and 
free sample. 


THE RED DOT, 
MEANS A LOT. 






American Stencil Manufacturing Co. 


wood grain Or solid 


consignmen 


Look for the stencil 










7. 


EXTE- 
TOP 


Available in_ plastic 


subject to return after 


19829 W. McNichols, Detroit 19, Mich. 
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Wings Press at nearby Indian Hills. Our very best 
for this dealer and his new associate. 

The Mssrs. Youngstrom & Conwell ( Manufacturers’ 
reps) must have felt a bit chesty to learn one of their 
ompanies, (K.M.) supplied ident badges to the govern- 
ment for the crowd of census takers . . . quarter million 
of "em some order. 

DEREK (PERRY MASON) JONSON, for several years 
able sales rep for Dixon Crucible has resigned to accept 
a position with the Martin Co. in contract service de- 
partment where his law degree will come in handy. 


An aggressive, brilliant salesman and a tough but fair 


competitor, Derek was popular and respected by dealer 
and traveler alike. The Martin Co. gains a hard worker 
and our industry loses a well-trained, devoted sales engi- 


neer with an analytical product approach so much 
needed today. All his industry friends wish him much 
success. Derek will be replaced by ALAN SANFORD, 
American Crayon man from Los Angeles to whom we 


extend our warm welcome and aid. 


11th District Notes 


Virgil Meskel, Correspondent 
2957 WN. E. 54th Ave., Portland 13, Ore. 


Church & Nelson of Wenatchee, Wash. has purchased 
Columbia Valley Printing Co., also of Wenatchee. The 
new set-up will be known as Church & Nelson, Inc. 

Frank Stationery & Printing Co., whose location was 
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Distributors in All Principal Cities 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S.A. 


disturbed by the urban renewal program of Portland, 
Ore., has found a home by merging with Standard 
Printing & Stationery Co., of Portland. 


FreD VAN LoH (Van's Print Shop of Lebanon, 
Oreg.), accompanied by his daughter and son, and driv- 
ing a brand new car, are enjoying a three-week vacation. 
They plan to take in the National Parks and visit rela- 
tives in lowa. 


Jack MINTZER, executive vice-president of Swingline, 
Inc., and member of the board of directors of Wilson- 
Jones Co., visited wholesalers and stationery dealers in 
Seattle, Wash. recently. Jack found our cool air-condi- 
tioned climate a welcome relief from the heat and hu- 
midity of the East. 


Your correspondent recently spent a pleasant vacation 
week in the San Francisco area. I attended a 49er Trav- 
elers luncheon while there and enjoyed their tremendous 
hospitality. It was nice to sit in on a new bunch of jokes, 
and what a rumor factory. 


Garb ERricKsEN, of Ericksen’s Redmond Stationery, 
Redmond, Ore. is hobbling around on crutches due to a 
severed Achilles tendon. Gard says he will be on 
crutches for quite a while. I never thought volleyball 
was that strenuous. 


Tom Haines, wholesale salesman for Pacific Station- 
ery Co., of Portland, is recovering from a broken ankle. 
Tom is getting around the territory again and being 
chauffered by his wife Mary. 


UNGROUND 


BALL BEARINGS 


For the Office Equipment Industry 


ILIAN 


Long life and service are assured you because — 


1. All component parts are machined from steel bars. 
2. Each component part is properly heat treated. 
3. Every Kilian Bearing is designed for a specific application. 


Neoprene and Nylon tired outer races are avail- 


able where quiet operation is desired. 


Catalog on Request 
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le, good-looking. Self-locking steel legs in 
@ finish; stainless steel moldings ond 2” wood 
rims add strength and beauty. Fold to 3” height. 


LOW LIST PRICES! (Maximum dealer discounts) 


Z830F. 96x30x30, genuine Formica top, ec. 4 $65.90 
830M. Same, Masonite Presdwood top, ec. : 39.90 
#B36F. 96x36x30, Formica top, ea. ... — 75.00 
836M. Same, Presdwood top, ea. ... 47.90 


(Other sizes available. Write.) 


QUICKEST SHIPMENT ON 


Tables, Chairs, Stools, Costumers, Lecterns, Lounges, Booths, 
Counters, Showcases, Custom-Built Fixtures. Top quality, low 





Ard “Mini-Space’ Folding Tables fame 


ARD MANUFACTURING CO., INC. 13 








WE WANT A FEW MORE DEALERS 


Write NOW for Ard’'s “Dealer Deal.”’ Your 
territory may be open! 





RUSH ORDERS? WE LOVE ‘EMI! 


VINE STREET ° EVANSVILLE, INDIANA 


“In the Valley of Opportunity” 











FUTURISTIC 


GALAXIE PLATENS 


and Office Machine Rolls 
Typewriter Tools — Parts — Supplies 


AMES SUPPLY COMPANY 





ATLANTA DETROIT 

1190A N. Highland, N.E. 6527 John C. Lodge Expwy. 
CHICAGO NEW YORK 

564 W. Randolph Sr. 37 Murrey St. 

DALLAS SAN FRANCISCO 

1232 Crampton St. 545 Mission St. 


CLEVELAND 
1122 St. Clair Ave., N.E. 


AGENTS IN ALL PRINCIPAL CITIES 


: a» Oxford 


FIRST NAME 
IN FILING 














OXFORD FILING SUPPLY CO., INC. 
Clinton Road, Garden City, N. Y. 











RUBBER STAMPS 


to the trade 


YOUR NET WHOLESALE COST 
Lines 1” Long 2” Long 3” Long 





1 38 43 48 
2 -68 78 -88 
3 -98 1.13 1.28 
4 1.28 1.47 1.68 


5 1.58 1.83 2.08 
Also die plate daters & self inkers 
Ask for Catalog 
Finest Visible Index Rubber Stamps 
FOB Wilkes-Barre, Pa. Free Sales Aids 
Send Us a Trial Order Now 


GARDNER RUBBER STAMP COMPANY 
166 South Washington Street, Wilkes-Barre, Pennsylvania 


Add Your Profit 
to these net 
cost prices 








Write for Dealer 
Literature & Prices 


HARDBOARD FasricatTors, inc. 


$9 BRANCH $T . tours 7 














PROTECTO 

Study Stands 
Now availat n an eye 
catching display rack 


rack tree with each 4 doi 


Protecto’s Study Stand 
uf Keeps books fet ———$—— 


” Eases eye strain 
: Nickle Plate 
a ; retails 89 ? 
_ Coppertone » 
= Ss retails $1.00 


a write for full detoils 


Protecto Manufacturing Company 


Owatonna, Minnesota 


237 East Front St. 


pride... 


of ownership with 
Greater efficiency... 
Bigger profits ... 
More flexibility... 
is yours with 
SAGINAW STEEL 
STORE FIXTURES 


for information write to 


SAGINAW INDUSTRIES CO. 





i 








2119 S. Jefferson e Saginaw 25, Michigan 
Raia 
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12th District Notes 


HARRY A. SHOOK, Jr., Correspondent 
11 Michael Lane, Millbrae, Calif. 


After one month on the job, I can now understand 
the trials and tribulations of a columnist. It is neces- 
sary to report the good and the bad as well as the 
pleasant and the sad 


On a sad note, I am very sorry to inform our readers 
of the passing of WILLIAM S. LANGAN early in June. 
The 49ers, as well as the dealers, extend sincere sym- 
pathy to Bill’s family. 


If you were wondering about the absence of MiTtcH 
ARMANKO at the Reno convention, I recently learned 
that he was on his way to Europe for a vacation. 


Also among the missing in Reno, Mr. & Mrs. PAUL 
ForGEY. Paul was back East on business and at the 
planned to pick up a new car in Detroit. I 
do not know what was going on in the East but GEORGI 
LECKEY d Dick RICHARDS were also on a trip there 


Same tim 


at convention time. 


My informants tell me that on successive recent 49er 
luncheons, we had as guests, CHARLEY RUFFNER and 
LEE JOHNSON, from H. S. Crocker Co. We are always 
happy to have dealers and dealer salesmen join us at 


the Monday luncheons. These meetings are held every 


PROFIT 


NO. 1911 





NO. 1917 — STATIONERY ASSORTMENT a 
You get 7 different shears — from fe to $1 5" 
12” including Strai Je. VALUE 
Trimmers, Library, DEALER od ° 


Hangers Shears. aoderately i 
tifully finished. Guaranteed pce. See seus 


quick sales on colorful card. 9 DEALER 36% 
} PROFIT 


Retail from $1.78 to $2.50 








Monday at the Elks Club on Post St. and a welcome 
hand is always extended. 


Notice to competitors: JokR MCDONNELL says he 
isn’t going to take a vacation this year. Reason: Short- 
age of cash. This is strange, I always thought he was 
the wealthiest ink salesman on the West Coast? 


Ray LANGLEY has really been on the go, and is con- 
tinuing. Ray just returned from New York and heads 
for Alaska Sunday, June 26. 


Also on Sunday, the 26th, WARREN HODGDON is 
going to Portland and Seattle with intermediate stops. 


Ep MorGAN heads to L.A. for his vacation. The 
“Dick” DiICKINSONs are driving northward through 
Portland and into Canada on an extended camping 
trip, for their summer fun. AuGiE ERICKSON and 
MABEL are heading to Lake Louise. I wonder what the 
poor people are doing? I guess I'll join Joz McDon- 
NELL this year and work it out. 


I understand that CHARLEY TRISCHLER is permanent- 
ly ensconced at Congden & Chrome. This is good news. 
Charley is one wonderful guy. 


What's new? What's news? This column depends on 
its friends. Please send your items to the address head- 
ing this article, these will be sincerely appreciated, and 
most welcome. 





RETAIL 
va SEEPS 
DEALER $°745 


cost 


DEALER $431 


PROFIT 





ORDER FROM YOUR JOBBER OR WRITE THE ACME SHEAR CO., BRIDGEPORT 1, CONN World's ory Mocutacturet of Scissors & Shears 
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Sen ee ee en 


Distinctive styl- 
ing and quality? 
Make it a habit 


to show Stanley. 


It sells. 


t 


MANUFACTURING COMPAKRY 
1210 M. MAIN, FORT WORTH, TEXAS 




















HELPS MAKE 


RITE-LINE copyvuoiper 
A READY SELLER... 











BESIDES: 


Price as of ; 
It's an excellent door opener for new business 


Aug. Ist ° 
Has an outstanding price advantage 


. 

$ 95 @ Requires no service 
@ Takes all widths of copy up to 20 inches 
* 


TAX EXTRA The Line Magnifier is available as an extra 











And RITE-LINE Corporation does not compete with its 
dealers. For full particulars, discounts, etc., write to: 


RITE-LINE CORPORATION, 4209 39th Street, N.W., Washington 16, D. C. 


Dout 
PASS UP THOSE 


EXTRA 
COMMISSIONS 
















You can earn good 
commissions selling 
our complete line 

of passbooks, pocket 
check covers, coin 
savers, and other 
forms to financial 
institutions. 


Write for Information 
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13th District Notes 


MILTON STONE, Correspondent 
320 Broadway, New York 7, N. Y. 


On May 23 the stationery industry lost one of its be- 
loved veterans when SIGMUND ENGELBERG passed on 
to his reward. The services were attended by many 
friends, including a large delegation from Columbian 
Lodge, of which Sig was an honored past master. Many 
of his fellow members of the 12:30 Club of New York, 
the Stationers Square Club of New York, and the 
Metropolitan Travelers Club came to pay their respects 
In the 52 years Sig had been connected with Eagle Pen 
cil Co., he was a devoted servant of the entire industry. 
He was a vital force in the growth of the trade associa 
tions. We shall all miss him. 

NOFA has joined forces with the Offureps Club of 
New York in operating the next New York office fur- 
niture show. Needing more open floor space than was 
previously required by the Offureps show alone, it has 
been jointly decided to move the 1961 show to the vast 
spaces of the New York Coliseum. 

This is the age of publicity. Want to get a little for 
yourself with very small effort? Send me your news 


use a postcard 


14th District Notes 


KEN FULLERTON, correspondent 
4623 York Bivd., Los Angeles 41, Calif. 


It was voted at the regional meeting in Santa Barbara 
that the Golden State Travelers club will, in the futur 
have their election of officers at the annual convention 
This means that the present officers will stay in offic 
until next regional in February, 1961. 

At our June 6 luncheon at Roger Young Audito 
rium, we had, besides the regular members present, 
DON POLGREAN of York Safe & Lock and Watson 
Mfg Co. It was nice to have you fellows with us. Don's 
father was a past member of the G.S.T. 

A couple of travelers we have seen on the road r 
cently working like beavers are HARRY HENKEL and 
ToM OLSON 

We understand that Bop LAUTERJUNG recently went 
to Chicago to visit his mother who is ill. Hope she is 


now well again, Bob 


RuBy Lewis of Gussco Sales is taking a business an 
pleasure trip to New York. 

Congratulations to Mr. & Mrs. RoBert M. KING on 
the opening of their new stationery store in Vista, Calit 
It is to be known as King’s North County Stationers 
They plan their opening for July 1. Best of luck from 
all the Travelers on your new venture 

Congratulations also to “SHORTY BANK, of Bank 
Stationers and PAUL WEINTRAUB of Peerless Sta 
tioners on their election to president and vice-president 
of the Stationers Association of Southern California. 

This month's Sunnyside Traveler in the spotlight 
our secretary, FLOYD CHAMBERLIN. Floyd was born 
Kingman, Ariz., on April 11, 1917. His family moved 
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back to California in 1920. Floyd's dad was a second Wilson Jones Bowlers Play Golf 
generation Californian. Floyd attended Fairfax High 


School in Los Angeles and then attended University of 
Southern California where he graduated in 1939. 


When the Men's Bowling League of the Wilson Jones 
Co., Chicago, started the annual golf outing on Saturday 
morning, June 18, it looked like the 12-year contract 
with the weatherman for perfect conditions was about 


He first went to work for the Aluminum Co. of 
America and then tried his hand at his own business. 
In 1950 he went to work for the Underwood Corp. 
in outside sales. Following that, he went to work for 
Atlas Stationers where he was an outside salesman for 
three years. He took his present job with Reliance Pen 
& Pencil Corp. in 1958. He covers Southern California, 
Nevada's Clark County, and Arizona for Reliance. 


Floyd married his first wife BONNIE in 1937. They 
had two daughters who are now Sisters in Immaculate 





Heart of Mary. Bonnie died in 1951 and Floyd married < ; 
his present wite BERTHA in 1959. She also was born in THE COMMITTEE—Charley Janovsky, Harold Kloss (chair- 
Arizona. They now live in La Mirada, Calif. man), Ed Buenger, Vern Von Boeckmann, John Cusack, 


Howard Schacke. 


Future dates to keep in mind: July 6 - Baseball to be terminated. Before long, however, the rain stopped, 


the sun shone and 103 perspiring employees began cut- 
ting up the tees and fairways of the Fox Valley Country 
Club, near Batavia, Ill. 

Fifteen non-golfers joined the group for a steak din- 
ner and participated in the distribution of prizes. Fortu- 
nately there were enough prizes to go around so that 
even the duffers and the non-golfers took home a pleas- 


Dodgers vs S. F. Giants. Sept. 16 - Annual Summer golf 
tournament at the Irving Country Club in Newport 
Beach. D 12 - GS.T. Xmas Party at Roger Young 


New Location For San Antonio Firm 


The Business Machines Co. has moved its offices and ant memento of the occasion. 
lisplay re s from 157 Navarro St., San Antonio, Tex., Low gross for W-] employees was recorded by ROBERT 
ts locat for the past five years, to new quarters at SIELOFF, JOHN SULLIVAN was the low net winner. Both 
1814 Fredricksburg Rd. men received handsome trophies as well as prizes. 


“3000” all-metal gondola 





This modular gondola system shows and sells a complete line of office supplies e 
Diamond-perforated, easily adjustable metal shelves e Easily adaptable to different 
merchandise e Easily changed-over for special sales, seasonal promotion. 


REFLECTOR HARDWARE CORP. 
Dept. OA-8 

1400 NORTH 25th AVE. 
MELROSE PARK, ILL. 


Gentiemen: Please send me your 
CURRENT SPACEMASTER CATALOGS. 


Write for complete details. Mail coupon today/ 


REFLECTOR HARDWARE CORP. 


4 NE... ak cknevensenes POs viccotudssscuiime 
NEW YORK OFFICE MAIN OFFICE, FACTORY PACIFIC COAST OFFICE Firm Name........ 
AND SHOWROOM AND SHOWROOM AND SHOWROOM: wii i i: 
) é 225 W. 34th ST 1400 N. 25th AVE. 851 S. LOS ANGELES ST. 
Tt * 3 NEW YORK 1, N.Y. MELROSE PARK, ILL. LOS ANGELES 14, CALIF. CNY. cececesescscvecevcccesert cones State........000. 
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the worlds largest selection of 


Select ROUGH and REBUILT 





OOGOOO 


HOGOBORS 


EVERY MAKE — EVERY MODEL 
AT TREMENDOUS SAVINGS! 


wom @ ADDERS * BOOKKEEPERS * CALCULATORS 


COMPTOMETERS * BANKING MACHINES 


em GD ADDRESSING MACHINES 


CABINETS AND SUPPLIES 


commences @ OFFSET and DUPLICATING MACHINES 





SELECT ROUGH — machines complete and in operating con 
dition for quick reconditioning and sale 


REBUILT — machines guaranteed to LOOK and PERFORM like 
new. 41 years of 
Reliability ¥ 6 


INTERNATIONAL OFFICE APPLIANCES, INC. 


Department Store of Office Machines 
326 Broadway, New York 7, N.Y 
WOrth 2-3200 








oN BREAK apie 


po------ 





Plus 60 Years of Leadership 


New plastic heads that are unbreakable under 
any normal usage; form-fitted blister packing 
which permits removal of one push-pin at a time; 
a colorful red, white, and blue cord punched 
at the top to facilitate hanging on Moore's 
720-B counter display —that's the Moore Push-Pin 
story in this, our 60th Anniversary year. 


No change in Moore aluminum head Push-Pins 
except for the packaging which is now blister 
pock, too. Be sure you have adequate stocks of 
these two 60-year favorites in their new modern 
package. Your jobber can supply you. 


4 
| 
| 
| 
| 
| 
| 
| 


MOORE PUSH-PIN CO. 


) Makers of famous Moore Picture Hangers 


25 BERKLEY STREET PHILADELPHIA 44 PA 
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Packaged School Supplies, 
A New Farnham’s Service 


A detailed account of how Haines & Essick, Decatur, 
Iil., has been successfully merchandising pre-packaged 
school supplies may be found in the June, 1959, issue 
of OrFice APPLIANCES. 

The sale of pre-packaged school supplies, which 
began as a measure to speed up the handling of “mobs 
of children that invade the four Minneapolis, Minn. 
stores of Farnham Stationery and School Supply Co 
every August, may be bringing many dollars of added 
revenue to Farnham’'s in Augusts to come 

That, at least, is the stated hope of DON CARLSON 
merchandise manager for Farnham’s and executive vice 
president of Ambeca Distributing Co., a firm formed 
last October to handle the packaged supplies. Both 
McGill, Warner, Farnham 


companies are owned by 


Holding Co., Minneapolis. 


Carlson Had Idea in ’58 


The idea for packaged school supplies came to 
Carlson in 1958 as he prepared for the children and 
their mothers in the annual back-to-school rush at th 
four Farnham stores. At first, he said, he sought only 
some means of retaining the 80¢ or 90¢ sales made 
without losing so much of the clerks’ selling time. 

The answer, he decided, was in packaging, an area 
he feels too much neglected by the stationery business 
Results in the Farnham stores that year indicated h¢ 
was right, at least in regard to school supplies. The few 
thousand packages prepared sold out almost as quic kly 
as clerks could hand them over the counter 

In 1959, this merchandise was tried in a series of 
outlets. The public accepted it very enthusiastically, 
and sales were considerably larger than we had antic 
ipated. All the stores handling the packages last year 
have reordered in larger quanities than they had pre 
viously. More than 100 new stationery store accounts, 
25 independent department stores, as well as one of the 
major department store chains, now use the Ambeca 
Service 

What makes these packages such a hot item? The 
primary appeal, Carlson thinks, lies in the fact that 
‘Mother no longer has to fight the mob to pick up a 
pencil here, a notebook there and an eraser somewhere 
else. Often mother has to make a special trip downtown 
to get what Junior thinks he needs, and the next week 
she has to make another trip to get what he should 
Now she needs all 


have had. sees everything sh 


pac kage d 
Four Packages Used 


There are four packages—one for grades 1 through 
3, another for grades 4 through 6, a third for grades 7 
through 9 and a fourth for the high school years, grades 
10 through 12. Contents are based on the replies to more 
than 150 letters Carlson wrote to school superintend 
ents, principals, and teachers, asking what basic sup 
plies are necessary for each grade. 

The package for the lowest grades, for instanc 
contains a 200-sheet pad of newsprint, a box of 16 


crayons, a crayon sharpener, paste, scissors, one pen il 
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and several sheets of construction paper in assorted 
colors 





Contents of the package for grades 4 through 6 
include a two-ring notebook, plastic ruler, pencil box, 
red pencil, six standard pencils and 200 sheets of note- 
book paper. The other two packeges contain slightly 
different items, depending on what the educators con 
tacted by Carlson considered “basic essentials.” 

The packages, he feels, will sell anywhere in the 
country, because replies from educators from all parts 
of the country were “90% the same” as to which 
supplies are essential for which grades 

Packages are polyethelene bags, topped with a red 
and white paper strip bearing the words, “Essential 
School Supplies” and the grades for which the contents 
are intended. Estimated retail prices are $1.98 for the 
three lower grades; $2.98 for grades 4 through 6; $3.49 
tor grades 7 through 12. Those prices are 30 cents to 50 
cents under the price of the supplies when purchased 
individually. An advertising allowance is given and 
the discount is 40%. 

Sales last year indicate that the packages sell in a 
definite proportion, Carlson added. Packages for grades 
1 through 3 sold 15% of the total volume; packages 
for grades 4 through 6, and 7 through 9 sold 30% 
each; and those for grades 10 through 11 sold 25%. 


Cormac Acquires General Photo 


The acquisition of General Photo Products Co. of 





New Jersey, manufacturers of photocopy equipment 
and supplies, was announced by BoTHOo LILIENTHAL, 
chairman of the board of Cormac Photocopy Corp., 
New York. General Photo will be a wholly-owned sub 
sidiary of Cormac 

In addition to all current inventory and assests, 
Cormac acquires the product development of the Electro- 


fax process which General Photo had developed to 





prototype stages under license agreements with R. C. A No adjustments, no gauges, 
ind the Haloid Xerox Corp. It is Comac’s intention to nothing to mark — 
just insert paper 
uccelerate development work in continuing the progress and squeeze! Clix 
ilready made by General. punches are permanently 
SS Il be pre-set for proper center 
oupe rvision of the suDsidiary OF erations Wi od under distances .. . save time 
the combined management of Cormac and General = waste motion. 
hii . Always accurate 
executives. MARTI ANN, ik preside 9 ~ , 
xecutiv ; {ARTIN W ORT MA president of jamproof, trouble-free. 
Cormac, will preside over General in the same capacity 
CLIX 
ROBERT J. PAULAS, formerly secretary-general of DOUBLE DUTY PUNCH 
Cormac, moves up to executive vice president. GEORG! MODEL 32 
D.WECHSLER, exective vice-president of Cormac is also 
secretary-treasurer of General. No basic changes are 
anticipated in the status of technical production or 
sales personnel at General. 
CLIX 
are also available in: 
Stationers 12:30 Club Holds Hole Punches — Model 1O0K— Lit S65 
A " re) ti 2-Hole Punches — Model 2 — List $2.75 for 5°12" sheets 
nnval vuring 3-Hole Punches — Model 3 — List $3.75 
The annual outing of the Stationers 12:30 Club was 7-Hole Punches — Model 7 — List $7.50 
held recently at the Harrison Country Club. The mem See your Wholesaler or write to 
bers who attended took advantage of the excellent NEW ENGLAND PAPER PUNCH CO. 
weather to enjoy the pool, ball field and tennis courts NATICK, MASSACHUSETTS 





Prizes were awarded for outstanding golf scores. 
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New England Travelers 
Honor Arthur L. King 


A group of New England Travelers recently gave a 
luncheon at Patten’s restaurant in Boston to honor 
ARTHUR L. KING in recognition of his services to the 
industry for more than 40 years. King had just retired 
from Ward's Stationers, Boston, where he served for 
25 years as general manager. 

The group was headed by president JosEPH P 
SHEEAN of the New England Travelers Club. RUssELL 
PAQUETTE served as chairman and the master of 
ceremonies was JOHN B. DWYER. 





For Sixty Years the Preferred 
Source of Thousands of Dealers 







for 
‘ The club presented King with a fishing rod and 
File Folders, Agate Trays, reel and all agreed that he is much too young to go 
Index Cards, Guides and fishing forever and the industry can expect to have 


him back in some capacity after his summer vacation 





Indexes, Steel Card Files, 


Steel Desk Letter Trays, Box Files Royal McBee Plans Modernization 





and 
rated excellent, for A million dollar program of further modernization 
Quality, Service, Price and Reliability | of the main production plant of Royal McBee Corp. in 
Hartford, Conn., was announced by FoRTUNE PETER 
Let us be your source, also. , ’ 

RYAN, president 
© | The company manufactures its electric and manual 
office typewriters in the 575,000 square foot Hartford 

Write for Information i ; . 
a plant for sale in the United States markets 

—= The modernization program, to be completed in 15 
eS ; months, will climax plant improvement and moderniz- 


oe ing activities carried forward over the past several years, 
The Weis Manufacturing Company Ryan said. It involves installation of new equipment 
: Monroe, Mich and conveyor systems and other major changes in al 
Office Filing Equipment Filing Supplies most all areas of the plant. 


Worden of Holland STUDIO EASELS 1, ANCO 





NO. 250 IMPERIAL EASEL 


A professional studio easel with added support 
on both sides of center post. Large canvas 
holder and utility tray with palette holder fully 
adjustable by means of metal ratchet... 
designed to provide better support for large 
canvases. Adjustable metal stabilizer 

and other hardware plated to resist corrosion 
List price $15.00 
FOB: Glendale, L. | 

















| 
| oe 
WORDEN Company offers the office equipment dealers a con 
plete line of wood desks, tables, chair eather upholstered M 
chairs and suites ali manufactured with good quality as a NO. 83 ASTER EASEL : 
j ate he many dvi oec of ‘ 
standard. We invite you to investigate th advantage Anco’s traditionally popular studio ease! now 
selling Worden products. A complete catalog wv be furnished f a 
on request even better than ever! New unique 
construction provides easier adjustment of 
‘ 
N.Y.C. — NJ. DEALERS tray and Canvas holder with built in palette : 
oide ING imb ’ ' 
The Worden line carried in warehouse stock by Furni- holder. Large easy tightening thumbscrew F 
ture & Equipment Representatives Inc. Mackensack, and-steel plate assembly prevent tray 
; N. J. — Phone ATlas 8-9210 slipping even with 100 Ib. weight f 
List price $12.00 FOB: Glendale, L. | | 


Please write for literature mentioning this publication. 7 


the 


VE Te Te . we = of 





ANCO WOOD SPECIALTIES, INC. 


WORDEN company 


MICHIGAN 


eee BAL E 
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Ohio Firm Recommends 
Contract Specifications 


WILLIAM A. SeIvers and J. ROBERT DUNCAN, vice- 
presidents of the Archie Sherer Co., office supply firm of 
Dayton, Ohio, believe that most people have a “com- 
plete misunderstanding about what office equipment is 
supposed to do.’ 

They recently recommended that both the city of 
Dayton and Montgomery county governments establish 
2 methods and procedures department which would pre- 
pare specifications for contracts. 

The company was one of the bidders on furniture and 
office furnishings for the Family Court Center. It also 
prepared specifications for the furniture as a “public 
service,’ and claimed to have saved the county about 
$6,000, the amount an architect would have charged. 


Columbia Continues Research 


Columbia Ribbon & Carbon Mfg. Co. announced it 
had renewed its agreement for the sixth year with 
Adelphi College Research Center of Mineola, N.Y., 


continue research into duplication processes. Areas of 
search conducted in co-operation with Columbia's 
research department have included spirit hectograph 
rocesses, thermographic paper and_ self-duplicating 
Columbia's research program at Adelphi is headed 
by ALFRED M. VOGEL, chairman of the chemistry de- 
partment t th college. He its assisted by doctoral can- 


NEW! All Purpose 141%.” PAPER CUTTER 





SAFE... ACCURATE...STURDY...EASY TO OPERATE 


At a Sensational Price 


Only $139 50 cist 














HEAVY DUTY 
PAPER PRESS 
FULL WIDTH 
ADJUSTABLE 
BACK GAUGE 
P CUTS 11%” 
THICKNESS 


PORTABLE 
NO STAND 
REQUIRED 


NICKEL-PLATED 


AUTOMATIC OPERATING PARTS 


SAFETY DEVICE 


DEALERS . . . HERE'S a MONEY MAKER for YOU! Sales of the 
NEW HOMS M14 All Purpose Paper Cutter are moving up so 
fast we've increased production to meet demands. Beautifully 
designed, precision engineered and with many features matched 
only in higher priced cutters the sensationally priced HOMS 
M14 is a substantial profit opportunity for you. Here are some 
of your prospects Business and Industry + Stationers 
Advertising Agencies *« Banks * Colleges * Schools * Hospitals 
insurance Companies « Ali Types of Printers * Photo Finishers 








: PHONE, WIRE or WRITE TODAY BiVtTiants Ts h@liak) CO., INC 
= for full information en the M14 and 1314 ROLLINS ROAD 


’ 
; many other HOMS Office Products. PRATT arate. TT 
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SELL THE BEST KNOWN NAME | 
in the field 







at 50% PROFIT 


| 
! 
! 
| 
| 
the 
| 
! 
| 
: with extra discount for volume 






iE 


L 


WALL HANGING 
FLOOR and CABINET TYPE 


portable CHALKBOARDS 


and BULLETIN BOARDS 
Here's a typical example: 
3’'x 4’ Board... List: $12.95 Your Cost: $6.48 
Sell the widely respected ROWLES LINE and 
enjoy the best profit. Free dealer helps including 
envelope stuffers and catalogs. 
write for profit program and prices 


ROWLES MANUFACTURING CO. DIVISION OF 
6400 W. Cortland ¢ Chicago 35, Ill. BECKLEY -CARDY 


MEET THE “NEW CHAMP” OF THE N.O.M.D.A. 
HASCO’S RUBBERIZED CUSHIONED TOP OFFICE MACHINE STAND 
































HASCO'S 
rorece BRAND 


Retails for 


$15.95 each * 





Eliminates SLIDING ... SLIPPING ... VIBRATING .. , NOISE! 


his new RUBBERIZED CUSHION TOP stand from Hasco stops 


typewriter slip" . . . even when carriages are banged hard... 
actually permits tilting almost twice as far without slipping of any 
ofice machine . . . proof positive that machines will not move on 


this surface under norma operating conditions 

e , ' 
>end your order today! Immediate delivery! Be the first dealer 
n your area to offer this revolutionary new stand 


* Slightly higher West of Rockies 


ORDER TODAY! 


No. 1900-4-CR Office Machine Stand with rubberized top. In Gray or Brown. Top 
size 16” x 18”. Leaves: 8” x 16”. | rolling 3” Casters (2 locking casters). 
Available with Formica Top. Seamer. and in Chrome, at slightly additional cost 
Shipped set up, ready for use — 2 in — 42 Ibs. 


menvtactured end guoranteed by 


|: ear: Pa we 1 CD Dd = ae OF OF 


822-824 Spruce St. © St. Lowis 2, Missouri 


Note: Write for our new, free, full-color brochure covering the 
entire HASCO line of Office Machine Stands. 


149 








Bitthiieme mle 


ye Variety of Sizes Plate, Styles 


N Toialale ( Pelatiiel-te- QUALITY 


Titel @isici ai lilelelss- le -s 


TING PIN TICKET CO, INC. 
is6th Street, New York, me Y. 











RUST-PROOF 
ZINC COATED STEEL 
BONDERIZED 
BAKED ENAMEL FINISH 


Wee 


FILING GUIDE 


TABS 


Rigid inspection and quality contro] insure satisfa 
tion. Packed in trays window to back to speed 
your production. Available straight or angled, single 
or double window, black or white. Name imprinting 
; | optional. Also, Rod Projections, Open Shelf Filing 
: Hooks, Teletype Roll Plugs, Brass Tangs and Eye 
lets, and special stampings. Write today for samples! 


WABASH 
METAL PRODUCTS COMPANY 


1522 Morris St., Wabash, Ind 








Plans Move Ahead For 1961 
Business Equipment Show 


The response from exhibitors for space reservations 
indicates that the 1961 Cincinnati Office & Business 
Equipment Show, to be held Feb. 21-23, has attracted 
great interest. Exhibit space is reported 94% sold and 
options on the remaining available areas are expected to 
be closed soon. 

GeorGE S. Lone, Sr., of George S. Long & Associ- 
ates, Cincinnati manufacturers’ agent, is president of 
the non-profit corporation sponsoring the show and is 
general chairman of the show committee, an assignment 
accompanying the presidency. 

EARL J. WINTER is serving as business manager and 
the 1961 show will be the fourth produced under his 
direction 

The Office & Business Equipment Show will be held 
at the Hotel Sheridan Gibson Roof Garden in midtown 
Cincinnati, a location selected by the Industry Commit- 
tee which also chose the February dates in order to take 
full advantage of the introduction of new 1961 lines 


Paper Mate Announces 
Back-To-School Price Cut 


The Paper Mate Co. has announced a retail price re- 
duction on one of its most popular pens. S. W. PAcu, 
president, said the retail price of the Paper Mate Capri 
Mark III will be reduced from $2.49 to $1.95, effective 
July 1 


STARK CALENDARS 


As essential to the 
Office as Spark 
Plugs to a Car 













© Easy To Reaa 


STARK... ® Easy To Use 

A quality line of stands and pads featuring all popular 
styles and sizes. Calendar pads are lithographed on a high 
grade, white — 16 paper. Stands available in brown and 
grey. DAILY FIGURES ON SMALL MONTHLY PAD 
PRINTED IN REVERSE FOR QUICK REFERENCE. 


Slot punched for neater appearance after removal of page 
No more perforation. 





write or phone for complete details 








100-112 BISSELL ST. ° fF ONE. er © JOLIET, ILL 


AES 
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National Interior Design Month 


An occasion for additional promotion on the part 
of office furniture dealers is the National Interior De- 
sign Month, September 18 through October 18. 

[his second annual promotional activity is sponsor- 
the National Society of Interior Designers. The 
mayors of more than 40 cities recognized as important 


1 by 


enters in which professionals in their field exchange 


ideas and foster good design have proclaimed this 
month 
In additios 


gaged in th 


NSID, 


nterior design, decorating, 


concerns en- 
home building, 
and allied fields are joining in this 


to the persons and 
furniture design, 
ncourage and advance the highest levels 
the and 


promotior 


aesthet excellency for American home 


offic 


Bentson Builds New Warehouse 





Increased demand for standard style desks and files prompted 
Bentson Mfg. Co. to start construction on a 4,000 square 


it wareh at the rear of its main plant in Aurora, III. 
Adjacent to both rail and truck transportation, the all-metal 
building, when completed, will help speed ‘ship from stock” 


Bentson d 


1 fron ealers throughout the country. 


Hermes Official Visits United States 





Henri ( (left), commercial manager, Hermes Division, 
P urd S.A., Yverdon, Switzerland, is shown here with Hans 
Stauder, « vice-president of Paillard, Inc.. The purpose 
Mr. ¢ visit here was two-fold: to gain additional first- 

id knowledge of the office machine marketing picture in the 

1 Stat and to map with Mr. Stauder the overall sales 

ategy for the newly-acquired line of Precisa adding ma 

s. TI nes were introduced in July at the NOMDA 
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FIRE PROTECTION 


for valuable records that cannot be replaced. Here 
is protection that insurance cannot buy. Records 
may be properly stored—but not protected against 
fire damage. Insurance doesn't cover loss of valu- 
able records — in fact you must have records to 
support claim for loss. Protection is needed in a 
fire-proof building. 


SCHWAB 


Insulated File Cabinets 
offer many  feotures: 
Improved Locking for 


all drawers. Follow 
Blocks, Ball Bearing 
drawer suspension. 


Sturdy construction, One 
piece cast walls. New 
standard office colors. 


Write for complete in- 
formation. 


SCHWAB 
SAFE CO. 


Lafayette, Indiana 




















SNAPEX TAX & STOCK ————— 
BUSINESS FORMS MANUFACTURERS 


W-2—Approved Federal, State and City wage 
tax reports for processing in one operation. 
Forms specifically designed for NCR, Bur- 
roughs, etc. 

STOCK FORMS—invoices, Bills of Loading, Pur- 
chase Orders, Expense Reports, Speed Letters, 
Credit Memos, etc. 

You accept the orders—we do everything else 
under your name. Excellent profits. All forms 
imprinted or plain. 

IMMEDIATE SHIPMENTS right from stock 
















Write for trade PROFIT-PLAN now! 
Serving the trade from Coast to Coast 


APEX BUSINESS SYSTEMS 


540 PEAR NEW YORK 7. NY. * Phone 


















Order 
Office Appliances 


delivered to your 
office or home 
every month 





Use the 
handy 
sub-card 
in this 
issue. 








| 
| 





Want Ads 








Deadline 10th of month preceding issue date. The rate for classified advertisements is twenty-five 


cents a word, minimum charge $5.00 payable with order. Add 


five words if dept. address is used. 


Address Dept. Reply to OFFICE APPLIANCES, 600 W. Jackson Blvd., Chicago 6, Attn.: Dept.—. 





SALESMEN WANTED 





SALESMAN WITH SUCCESSFUL RECORD in office machine, furniture 
wanted by one of largest dealers in West Texas with 29 years cont 
in one of nation’s fastest growing markets. Real opportunity for higher 
earnings to grow every year, permanent position with security, for 
outside man selling top, best known lines. Protected, proven territory 
tested commission plan and draw, Co. paid life and hospital insurance 


in Lubbock or ‘Amarillo, no traveling. If you have successful record ir 


machines or supplies, have good reputation and healt! 
giving details. The Baker Co. Box 910, Lubbock, Tex 





OFFICE FURNITURE SALESMAN WANTED for upstate New York and Penr 
one of the industry's leading manufacturer: Excellent Pportunit 
some one who has necessary qualifications. A f time mection. Writ 


Appliances, Dept. 908. 





SALESMEN AVAILABLE 





SALESMAN WITH LONG EXPERIENCE SELLING wood office fur 
salesman and as commission representative desire > of wood chair 
of time travelling. Covers eight middie western stat } exce 
Write Office Appliances, Dept. 906 





SALESMAN WELL KNOWN IN MIDDLE WEST to returr 
absence from that type of selling. Familiar with t f 
equipment. Present location in Chicago area. Read 

group of states, depending upon sales potent 

pliances, Dept. 907. 





STATIONER’S LEATHER GOODS WANTED BY 
on Chicago and vicinity. Has had long 
Connection or operate as commission representat 
909 





STATIONERY STORE CONNECTION DE 
experience. Acquainted with practically a ff 
Will relocate in that state or move to other 
short notice. Write Office Appliances, Dept 





SALES REPRESENTATIVES WANTED 





KORES MANUFACTURING CORP ymplete 
Inked Ribbons-Stencils-Inks) offers opportunity 
ritories. Will excellently round out line of w 
tive. Line has become No. 1 seller with m 
travel expenses to develop new accounts, p 
of states covered, lines now handled. Write 
New York 59, N. Y. 





SALES REPRESENTATIVES AVAILABLE 





SALES OFF IN MICHIGAN - OHIO 
Sales? We can handle al! three on Quality 





MANUFACTURERS’ REPRESENTATIVES WANTED 





MANUFACTURERS’ REPRESENTATIVES FOR MAGN 
portable PLANTERS. Tremendous acceptance tt 
Lee, Cleveland, Ohio 





LEADING MANUFACTURER OF POPULAR-PR 
seeks sales representative. New England area 

and stationery field. Excellert commission rate 
details first letter. Write Office Appliances 

N. Y., Dept. 853 





MR. REPRESENTATIVE—Would you like a 1 
steel framed-upholstered office chairs? Big ir pr t Ww ff 
ances, Dept. 930 


S growth 
ncome, for 
experienced 


salesmar 
residence 
furniture 


nfidence 





MAN CTURER . ~ ENTATIVE Side ne terr thirty-five ent et er 
Ca p a State lines carried, territory wered reative 
Prod Company 17, Box 423, Connersville, Indiar 





MANUFACTURERS’ REPRESENTATIVES AVAILABLE 


















































MANUFACTURERS’ REPRESENTATIVE COVERING METROF TAN NEW YORK 
Aa New iditional lines in stationery and office supply fields 
Write Off A 42nd St., New York 17, N. Y. Dept. 868 
WE TAB HE 1 EXPERIENCED MANUFACTURER N VE 
ff f pplies, West coast, norther half J rer 
res y only yhily reliable firm(s) manufacturing t j of 
pre Wr Yitice Appliances, Dept. 912 
AGGRE VE, MATUR ESMAN COVERING N.J. AND N.Y. metro. area for 
a1 we knowr fg ffice furniture. Is interested esta hing tog es 
er M Wise Il!., North, South Dakota, Nebre W make 
hange next ¢ ) Write Office Appliances, 100 East 42nd St.. New York 
l N. Y ep ) 
WASHIN C RGANIZATION, ESTABLISHE 12 YEAR terested 
f ex sive saie to U. S. Gove t. Reg 
a W ff Dept. 915 
VE ER 
es 
tw 
SALES MANAGER WANTED 
Jur ating 
We r * 
POSITION WANTED 
N WAN ervice sf 
Write Off 11 
POSITIONS AVAILABLE 
, , 7 
WAN N 
working with disabled mer 
i we 
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' CE SUPPLY STORE. Must have experience and 
ice pplie - Mad t., Forest 















































ER APPRENTICE tereste iditional adder 
veterred Writ fice Appliances 
N ERVICEMAN. Twenty years experi- 
WwW e red ot 92 
PARTNERSHIP WANTED 
ROCKY MOUNTAIN AREA desire partner with 
$ Lona tern t balance sre 
$ Aor es f - 
2 EF DWEST LOCATION. Top typewriter and adding 
t have c es record. Write 
RETAIL BUSINESS FOR SALE 
RE MACHINE B fh wing industr 
es f Washinaton. N petitor Also con 
r $8 x srowtl tential. Downtow 
wne will handle. Write Off Ar es, Dept. 893 
ENT € N ne. Tex e ablished 14 
e l WwW ffice Appliance 
\ R EF RY NDER. $ : er 
A we k wr de d the he 
€ f rae ‘ e ation 
A t f twe + 3¢ 
W ‘ rei e ept ” 
TORE ¢ he Ruhr V ey 
wy ream-of-the 
y vv e 
E i N areet a 
" Hust 4 outside sale 
w rs) & with mode 
te some owne 
of r ‘ 
es 6 00d 
RN - \ 
~ - a ++ 
frar 
tw 
est “w 
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uburban Chicago location, wonderful opportunity to have business with a low 
al cost of around $15,000. Write Office Appliances, Dept. 925 


nit 


OFFICE SUPPLY STORE, GOOD RETAIL LOCATION with parking on the premises. 





FOR SALE 





REPROOF FILES AND LEDGER TRAYS. Used Remington Rand. Large stock. Write 
for details. Mendell’s Office Furniture, 1614 Franklin St., Oakland, Calif. 





SELF-SELECTION FIXTURES. Island units. Save up to 50%. Versatile, easily 
assembled. Write for catalog. Creative Products Company, Connersville, Indiana. 





WANTED TO BUY 





WILL BUY Bookkeeping Machines — Burroughs Billing, Sensimatics —- NATIONAL 
3000, 31, 32, REMINGTON SUNDSTRAND indicate details model, serial, 
GIBBIAN BUSINESS MACHINES, 128 Lafayette St.. New York 13, N. Y 





TOP PRICES PAID FOR WN. C. R. $3100, #3200 and 23400. All Burroughs 
Sensimatic; Keyboard Graphotypes Model 326340, 36380; Addressograph Model 
2100 and all others. 41 years of reliability. International Office Appliances, Dept. 


JA, 326 Broadway, New York 7, N. Y. — WO 2-3209 





WANTED: Burroughs Billing Sensimatic, and N. C. R. machines, Addressographs— 
sraphotypes. List complete model and serial for quotation. William Marion Co., 
173 Lafayette St., New York, N. Y 





HIGH PRICES PAID for Burroughs, Sensimatics, Model No. F211, and National’s 
Model 31-10-10 (22) 26SP, Brandt Coin Machines’ No. 60, 61, 100, 125. L.A, 
Pear! Co., Dept. OA, 140 West 42nd St., New York 36, N.Y 





WANTED: Burroughs or N.C.R. Bookkeeping and Billing Machines, Calculators, Comp- 
tometers, Adding Machines, etc. any style. Qucte complete description and best 
price. AMERICAN BUSINESS MACHINES, INC., 573 Broadway, New York 12, N. Y. 


‘ 





BUY PUNCHED PAPER TAPE EQUIPMENT—Friden Fiexowriter, Computyper, Add 
Tape Processing Inc., 104 E. 40th St., New York City. YUkon 6-8414, 


Punches 





FOR SALE AND WANTED TO BUY 





BUY ELL EXCHANGE Multiliths, Multigraphs, Folding Machines, Vari-Typers, 
Headliners, Gestetner, Roneo Geha Duplicators, Offset Cameras, Gold Stamping 
Machines, Embossooraphs, Showcard Presses. New Specialty Sales, King, North 





f OTT-FISHER AND SUNDSTRAND MACHINES. Electromat Typewriter, Adders, 
ators, and all office machines bought and sold. Teeter-Warsh Co., 849 No. 


t., Milwaukee 3, Wisconsir 





ARGE AMOUNT USED VISIBLE CABINETS, KARDEX, ACME AND RAND. Variety 

















‘ zes and styles. A-1 condition, very reasonable. Everstee! Equipment, 69 Spring 
New York 12, N.Y 
f TT FISHER MACHINES, Calculating Machine adding machines—all 
ffice equipment, bought and sold. W. J. Crowley pany, 906-908 Water St., 
waukee Wisconsin 
TT £ HER MACHINES ADDING MACHINE PART bought and sold. 
untity and serial numbers. Maloney-Gilmore 537 Dearborn St., 
Y - PITNEY BOWE ADDRESSOGRAPH f OTT cabinets, tying 
etter opener adders a ator typewriter Varitypers, IBM. SACHS, 
v 3rd St., New York 11, N. Y., CHelsea 3-808¢ 
LIsTSs 
A N T F 6.73 f a! statione d office appliances dealers. 
8 ypewriter and adding achine ore Ww for FREE catalog of lists 
baile ah alers. manufacturer: nstitut hank und others. We charge 
y for addressing. SPEED-ADDRE 48-01 42nd Street, Long Isiand City 4, 
w k 
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R-B Full-count 
LEGAL RULED PADS 


give your customers full value! 


RULED AND PERFORATED 


Each sheet perforated at top for convenient removal from 
any part of the pad. Bound with printed and wire-stapled 
stub. Uniform at all times—no mill ends or job lots. 
Writing quality satisfactory for pen or pencil. (12 pads 
per package, '4 gross per carton.) 





G5014 ....... Canary, 8% x 14, 50 sheets, full count. 
$1450 ........ White, 82 x 14, 50 sheets, full count. 
#5011 MR... .Canary, 8% x 11%, 50 sheets, full count. 


No. A3-1654. . Canary—#1 Sulphite, watermarked, 84 x 14, 
50 sheets, full count. 


RULED—NOT PERFORATED 


Padded only, super reinforced. (12 pads per package.) 








eS Canary, 8% x 11, 50 sheets, full count (‘2 gross 
per carton) 

ES White, 8% x 11, 50 sheets, full count (4 gross per 
carton) 

#1335 .......Canary, 8% x 14, 50 sheets, full count (2 gross 
per carton) 

#1330 .......Canary, 8% x 14, 100 sheets, full count (“%4 gross 
per carton) 


Price list and sample pads 
available to qualified dealers 
on request. Specify 

stock number. 


Specialists R 
to the Stationer 


Since 1903 
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& Profit, 


FOR 
Products with Prestige 
yiele @-11-mia88 


OFFICE SUPPLIES 
& ACCESSORIES 


Complete lines of 

INKS + ADHESIVES + STAPLERS 
« STOCK STAMPS «+ MARKING 
PENS + CARBON PAPER + RUGBER 
BANDS +« NUMBERING MACHINES 
¢ TYPEWRITER RIBBONS ond 
other office devices 


Send for your BRAND NEW 
CATALOG NO. 90 


DIV., BANKERS & MERCHANTS, ‘Ine. 
3229 N. SHEFFIELD + CHICAGO 13, ILL. 











SEEING IS BELIEVING 


Ask your salesmen to carry a sample of Barkley’s MAGNI- 
FYING Index Tab to SHOW their customers how it speeds 
up File Look-Ups. 


C. L. BARKLEY & CO. ¢ Founded 1921 « Dept. OA-8 


1220 W. VAN BUREN ST. © CHICAGO 7 © ALL PHONES MONROE 6-706! 


For FREE sample packet write to 





Oo a TE 





on custom snap forms! 


SHEETS, STICKERS and AIR POSTAGE 


If you have been confused by complex 
GUARANTEED ENVELOPES) 


ORDER FORMS, PRICE SHEETS, 


QUOTATION RESPONSIBILITIES — 

plus the aay A LR soesvacten. OGERSNA 
send for our NEW EXCLUSIVE “RUSH- 

UP 24 HOUR QUOTE SERVICE” kit for BUSINESS FORMS 
dealers! (contains NEW INFORMATION P.O. BOX 10425 DALLAS 7, TEXAS 








MANUFACTURERS OF DRAFTING SUPPLIES 








CARDINELL CORPORATION, MONTCLAIR, WJ. 
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=... Var Uva TTL? 
\ 


for type that sparkles 
like MEW 


Push the FASTEST type 
cleaner for faster turn- 
over! Non-spattering 
and non-inflammable. 
Once tried, repeats 
steadily. Get the 
smart orange-and-blue 
display working for 
YOU. Dealer aids free. 
Order direct ...or 
from your own jobber. 















Walt fas tf," 


J 


THOT HT, 









CLAROTYPE CO., 








amndt 
: i 
4 mG. CO., Inc. 
P.O. Box 243 
al Winthrop, Maine 





] Duraluminum HOLDERS 
for your Business FORMS 
LIGHTWEIGHT © WEATHERPROOF 





JUST CLIP THIS AD TO YOUR LETTERHEAD 








J SEND TODAY FOR OUR NEW CATALOG 








CuRManCo 


STEEL 


ae 
a LETTER SonterR 






Helps the busy office worker sort the incom- 
ing and outgoing mail. Inwardly sloping 
shelves increase capacity and keep contents 
from sliding out. Ample shelf clearance and 
newly designed slotted shelves allows quick 
sorting, insertion and removal of papers. No 
corner posts to dodge. Electrically weided 
into one sturdy unit 
NO. 202 — LETTER SIZE — 2 TRAY $4.00 
NO. 203 — LETTER SIZE — 3 TRAY $5.25 
ewems! NO. 204 — LETTER SIZE — 4 TRAY $6.50 } 
OLIVE GREEN F NO. 205 — LETTER SIZE — 5 TRAY $7.50 
OFFICE GRAY LEADER IN THE FIELD FOR MORE THAN 43 YEARS! 


cnrerons™=) CURRIER MFG.CO.INC.2icemiwennat | 


eiT FOLDS 

°IiT SCORES 

eit CAN SLIT 
or PERFORATE 


WITH or WITHOUT 
FOLDING 


OVER 50 





COPPER TAN 
MIST GREEN 


HEAVY DUTY MODEL FH.SHD 


THE PRINT-O-MATIC CO., INC. 


724 W. WASHINGTON BLVD © CHICAGO 6 TL 
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“N EW, From Art (Y\etal INC. 


SPARTAN 


50 West 44th St., New York 36, N.Y. 





CUSTOMIZED, COUNTER-HEIGHT ‘~ FILES 





—TO MEET YOUR CUSTOMERS’ EXACT REQUIREMENTS 


Continuous 
Linoleum or 
Laminated 
Plastic Top 


Counter-height 
Unit 


Continuous 
Toe Space Base 





Many existing buildings have built-in counters. These 
new units can be purchased without individual steel top 
or base, and fitted neatly under these counters. All basic 
units are 352” high without top and base — 287%.” deep 
(front to back). 

Letter and cap files « card record cabinets « cup- 
board, storage, and knee space units « substitute 
drawers...these variations enable Spartan Counter- 
Height Files to fit every work processing requirement. 
They provide maximum filing, storage and work top 
space at a level which does not cut off light and air 
circulation. 

Continuous Tops —linoleum or laminated plastic — 
and Continuous Bases, if desired, provide a trimly fin- 
ished appearance (overall height 40”). 

Write Art Metal today for full information. 
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...Mere’s a duplicator 
anyone can operate! 








Heyer Conquerors have won world wide acclaim for beauty and 


mechanical excellence — but it’s their performance that counts! 


From the beginning, Conquerors have been the 


biggest values in quality spirit duplicators. 
They have led the field with such outstanding 
features as Copy Positioner Control that assures 
perfect positioning of copy on the sheet; Re-Set 
Counter; Visible Fluid Supply that shows fluid 
level at a glance; simple-to-operate Fluid and 
Pressure Controls; Paper Stackers that stack 
finished copies neatly; and Permanent, easily 
understood instructions on the Receiving Tray 
that minimize operator problems 

Now, Heyer-engineered improvements make 
Mark III Conquerors even better! Vastly im- 
proved Sheet Separator Fingers eliminate side 
guide rubbers and their tricky adjustments. 


“Always Makes 
a Good Impression”’ 


aw 





Adjustable Feed Wheels grip paper at edges for 
positive forwarding. Feed Tension Control ad- 
justs quickly for any paper .. . lightweight to 
postcards, even newsprint. 

Other features include Direct Drive (no lurch- 
ing), recognized as one of seven leading design 
ideas by Design News Magazine; and quiet Ny- 
lon Gears that need no lubrication. These and 
other advances make duplicating easier than 
ever. Now anyone can print 330 copies in 3 
minutes, in 1 to 5 colors at once, at a fraction of 
a cent a copy. 


Heyer Conqueror Spirit Duplicators are sold 
and serviced only by authorized dealers. 






HEYER INC., 1852 S. Kostner Ave., Chicago 23, Illinois 





